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We'd like to express our desire to establish business relations
with you on the basis of equality, mutual benefit and the
exchange of needed goods.

BRFAFPRATFF, 4, ZBA LG AR EEFAGE L
L% F,

In order to extend our export business to your country, we
wish to enter into direct business relations with you.
ATRETHBETERFAO R LS, SNFERSHMNELE
HxlkEX %,

Our hope is to establish mutually beneficial trading relations
between us.
EMNFERFHRELLEATHX %,

We look forward to a further extension of pleasant business
relations.

FRRANZ A AT LS RFR TR,
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I's our hope to continue with considerable business dealing
with you.
BAHARBER T A HRFRXETH LSRR,

We look forward to receiving your quotation very soon.
B BB BOR] SE O e RN

| hope you'll see from the reduction that we are really doing
our utmost.

FERFTRAX N PALRFTAGERZRAT S,

We hope to discuss business with you at your earliest con-
venience.

BAVA BT BAR T &K RS

We wish to express our desire to trade with you in leather
shoes.

RAFLRE N T EREET

We look forward to your early reply and trust that through
our mutual cooperation we shall be able to conclude this
transaction with you in the near future.
HMHL2FaFA RS, StMEEL L4, &M
RABTEMRXERL S,

| hope we can do business together, and look forward to
hearing from you soon.
A BEMASENE, FHFEEHET,
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#12 | hope that we can cooperate happily.
B Azsnsthit.

#13 | hope that we can continue our cooperation.
B ososnsguses,

§14 We sincerely hope that this transaction will turn out to the sat-
isfaction of both parties.

B amaSs 23008 B aie R F aeid &,

#15  We hope that this market trend will continue.
B A A2an Tl b e g AT 4,
)

[

« 7. Notes

N

equality T

mutual benefit HF

the exchange of needed goods HBEAL
extend HiB
mutually HHE Hb
beneficial HF
considerabie KEH
dealing H£E, F
quotation EicE=
reduction AN

do one’s utmost R REh
convenience FE
conclude SE I
transaction 25
cooperate a1

turn out R, FORRE
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It is hoped that you would seriously take this matter into
consideration and let us have your reply soon.

R HNEE BEAF, FRRELRN.

We hope that you will deal with our request earnestly.

A BAR T RN A A B R E R,

We hope to receive your immediate answer.
FRRFHFAGRREL

" We are looking forward to having your early reply to this

matter.
BT F X FRATEL,

We hope that this dispute can be settled through friendly
negotiation without its being submitted for arbitration.

R F AR F T Al AT P Rk A fE ke, T R AT
o

We look forward to your settlement at an early date.
A IIEE T T B Mk — B

Your early settlement of this case will be appreciated.
So b B MR — A, KRR R R

We hope that you can settle the claim as quickly as possible.
FRRTRRBEERFL,

4




We hope that there will be no repetition of this kind of trouble
in the future.

AR R KRB A A

We expect that you will offer us a lower price as soon as
possible.

AR 3Tr RBAR— A AR A,

We hope that the matter can be brought to a satisfactory
solution.

A FH —AE R,

| do hope this undesirable incident will not stand in the way
of our future business.

A BEGRMRAFERLHAENSENT D

We hope this matter will not affect our good relations in our
future dealings.

HEMNHFERFRLOY QBN ERLEFHRTFEEZ,

I wish that this business will bring benefit to both of us.
A % A F AT RATTT B A RAFAL

We hope this incident will not bring any harm to our pleasant
relations.

BAVAE R F R AL B RF X 2 F RETRE,
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take sth. into consideration %;: &

deal with b
dispute N
settle ik
amicably KT
negotiation WwRH
submit ®’Z
arbitration ik
settliement ffe R 7
at an early date HH
settle claim R
repetition BE
solution R T
- undesirable S NI

incident Hif
stand in the way FRAS
affect A
benefit Eils
harm hE

pleasant R Ay

Follow Me

BEZRRE
eg. I'd like to meet your general manager to talk about our first order.
KA DA RIR A TH R —EIT
We'd like to have our goods dispatched early next week.
T A B RA T S RETE T AV Az,

6
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ZBEY

He asked me to express to you his desire to do direct business with you.

fl ik B EMRIFGA A B, F A AR &
We'd like to express our desire to be your agent in our city.
FATHY IS SRR B BT AR AT T A FR 2

3. on the basis of

The business should be done on the basis of equality and mutual benefit.
IR (o SN L R 2 vy 7

We hope to do the business on the basis of L/ C.

HT7 A BEAER AHE IS AL S

4. enter into / establish relation with / between sb.
AL S
We wish to enter into business relations with you soon.
KHHHERBRTEINFRE,
Shall we enter trade business relations between us?

A7 e &ALl 5K F 7

5. look forward to
&

We look forward to your early reply.
RITMEH R TR HEE,

| look forward to seeing you soon in New York.
F & B HEA G RBE,

6. do one’s utmost

R
I'll do my utmost to get the L/ C ready before May.

KRB A Z e S FE R
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We'll do our utmost to pack the goods according to your requirement.

FATSR NIRRT E R a8,
7. trade with sb. in sth.

eg. Wed like to trade with you in this brand of computers.
T B AR X A T IR A S
They used to trade with us in tea.
L ATLART A AT A AR R

L 8. turn out J
BER, BkRE

eg. The goods turn out to be of inferior quality.
QLEE}iij{b% 5 ﬁ}:l%u
The man you met last Friday turned out to be the sales manager of that
company.

TR R RN RSB A A Gl S AT
9. to the satisfaction of

eg. We wish that the shipment will arrive to our satisfaction.
Tk fr A e BRI BE S FRA T
I'm sure that the draft contract will be to the satisfaction of us both par-
ties.
TR ou O ) BG4 A R AU #R I Y -

LI

eg. Hope that you will take our request into consideration.

Ay P T RE IR DR

We'li take your offer into consideration.

T S F IR ST R Y
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11. deal with
BR, LbE

The matter will be dealt with soon.

X S R R AT,
It takes time for us to deal with the goods.

FAT T B 1] Ak B A B

%

We appreciate your sample a lot.
FRATVARRK B 5207 BIRE
| appreciate your effort to deal with it.

FARRE 5207 I Ab B R By 85 5

13. stand in the way of
HE, ¥ W

The dispute between us will not stand in the way of our business.

HATZE A 2RI E .

Hope that the claim will not stand in the way of our good relations.

o BRI SRR INZ A A LR

14. bring benefit /harm to sb.
B HEHDR/AH

This might bring much benefit to our business relation.

XA RER A TRATA B R R ORAFAL

The delay of the shipment will surely bring harm to our sales of the pro-
ducts.

%B’JJE@F E—ﬁiﬁiﬁﬂ’]fnnufﬁ%ﬂ?*rﬁj




