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HAPYR TG, RMEBFAELE TREEREL, Y5, 5
BRIk R R— 1 RIR F R8BS, mSHE JLF BB KRR
B, MKW EHERCBR, HELFHNERBEREE,

A—HE, XIVENES), AEEHEEERMRLNE, Fim.
A ZEM . ARG, DRSS, RPN TEE, XERe
RERER - “BEIAFR HESETLMR SN,

“PEEREH”  (product management) KA LIEBEM A “B= Mol
(multiproduct fim) WIHBALTHEAZ —, HIMARHKE. B, ER
FER SRR ERB T AR HIK, AR EET RHERE
SR, BE, HTXREWH LT, Al AT LU P R X B
BIHENEE; BE, EFATRLEBESRATEERENKEEE
A,

R, FREERTEBERENEE, EOMERLUTILRER, o
RBAVHE>HEEBTLEEBHET AR, MMNLBRSASES
EHAXRNMBHIE, NEEKENRKRBERE. BRBELWRA
TEREH KM, BRIE, RFEFHEHHEBRLOERK
FHIRFLRTR, > REEEESETHAXOABIRERHER
BAf, LESRETR/REMFFRIRE, B80S HRE
JBE TR HER .

UTEREA “BREE" WERX, RABEBEIRHAR
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ML) e
tha R =217

7 b T R T R B R E 0 A IR % (B4R
BEA 7= b B A= i) B9BTAE. FRBELEEOUT, 7 AR s e T R B
L a8 223” (brand manager) . “fTMLZ¥E” (industry manager) . "M%
453 #E38” (customer segment manager) FZAFK (9757 —ETEHIZER
= im B R %) o

7= 23R E R T B — i dolk 7

MABERTHALY, BFEEBEEEE S (consumer pack-
aged goods) Wb, MR CEWERILMA) . T~ &el (E%
FEhlE/OEM T /e . FMHOLNRT . BE R (after-market firms) ], LA
FARBEFIHE (METHH) %,

FEREREFBIFR (product development) HJARF?

P BRSSP IR U 2 TR, SRR BN R E
R = FR AR 5 5 7= A TP R R Mk BEAT B it B i A 2 R Al AL i i
Bo AHIHERNE KBS REELE,

HERL B Y A 5 7

AHREREER™ REBSHEASEE (A BN
e LA NBCH R G2 BH A R AR R AT, A, &
BHRINKEREEITHURA, FEH EEWN™REE . EF=0NE
HB/EWBIES, BMEIABHYAHMNE,
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XA PR RE B A7

TRt SIS M R R A SN R AR R S BT 20, LB
i3z FE At R RE 45UIOR S8 20 P9 B A 5 AR 22 BT 24 7 & (BRUIR
%) MREBEBRIIR, FeHRA B S R SR R E
WA A S A BETFAE R B S . IR RV I S R R SR, B R
ﬁ%ﬁﬂ%im%%ﬁﬁ&%o%%,%%H%ﬁgﬁﬂﬁ%mﬁ%ﬁ

, WERER BN —DMERRH HEBAHNE.

REBLBEG?

AHHRA T I ARB IR BRRECEST : (1) LEERY)
JR/RT i EEAMTHEAT; (2) AL, WIS TR SSHR R MBI AL
dH; 3) SELARA—RENARER, ETHERESNEENR
KRR . o, XWBITREREUT AR FREo ¥ 54
Rfgm (BNE). BENMEER (BAE), UE&HEENY 5 E
GEt+—).

FHE—MRTREMRBR?

£ 1997 £ 7 AHRE G=REI5EH) (Journal of Product Innovation
Management) 7% ERBRBHEMT

AERBITEXLANEERE, WELETHALS “FRAE
" REAXHIR, FRESCLIREEHLLIFF 4~ R
ZEFNRGSEAE, RETRAALRUBALK, ﬂﬁu#
WHAEWTR, FERSTHEANEEIR, WY R EHE
HRE, AERAME,

$%%Tﬁz%,E%Kﬂﬁ#ﬁ%Fﬁ%ﬁi‘ﬁﬁ&%E
WELRN, EUSLAHERARRVFTRIANEL Y %, HEBF
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FREBNE-XHB
ALK,
T L#HM EHJE (Amazon. com) HIEHE R

FREENTIHENE-NFREETEHIHE, TR TE2
BAMTLAHTF, RENGHERNT &, WRKoAeBEmE,
BE, YRES - AFXFREENHHN, FRARLRLBATEHER
hAERZLEBHAR, REAXXFINARE), RURIASHK
Ay XFETALIRLHUBRH B ERJA T EAH Y, REBEX
FRPHAERAFTREBEHA, ARRERFERFHAPLDEL
BEFHEE, BRERNAMFREBENTHEAAERNAL

WA, AHHRERIRE R EZ BB IR ERIT RO R R EHE
AREFCRA, EdBUETTHFGEERR, #F “FX. AR 6
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I] FIEFlEMERNEIERER YOI N EEFLEZ —, Ftd

EREGEFRENLAG B, BERYEAZXNER, FE
BEUT AN FELE: BREZFHE (competency management) . Bl & W 7
7 X| (customers retention programs). # ¥t ¥ 4 4L 4T (strategic leverag-
ing) . 23 E ¥ (global marketing) ., W H & ¥ . £ B4 (big, hairy,
audacious goals/BHAGs, Hi B 1994 £ J#y (E VK &) (Built to Last)
—H]), BFH % (e-commerce) KN 4% (supply chain management)
£, MHXLEEEFZRBRNTELSRT, HBFAERR-MELHA
BEMKG ALY LABI, “FREE ERAAREHAREHZ
—, EARMZT, FREBERT-ABENFREIRE, &F 5%/
BREFEXMAZEXNFRBERNAG TR ZLLAHLS (HE4
H) FEAR, MY REFESCRAFREEEHWATHRCE:
X, ®it, ZHLET. XRBEHLHTFENHELR, UK
RFEREEREREN EF R,

TRFEREENEMZE, TP REFHEFREBOEXIH
N RREACEM, “REEEN-NSETF, LARBES LR
YRRERFBBEHRTEN. ARRU, FREBELALARBR L
b ABEMRERBIT, ERFAGFERMANREL, RAZLL,
mHERARRBERNARRRE. Bk, FREERLLHBBIIE{L
28, LB -EBEWELRE S #R,

FREBLAFESFLEEARIAELE. EABRETEELN
B, RRTHEEWEE; AR, RTELRLLERKHAE, AX5
BEMAKRRF MK WEFES,
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AFRE-REARF R EERERIE, HFH “OTEFELN”
WERT R WA -NMARNFREERL” REEN. AR, &
HRE ‘At AT RBELFRABESHELBERAEA",
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“PEARMEE” L 10 EREBTRKEMNER., 5T XL ORI
MR, BRAGEHBFREENRE, mREHCHESRAN T AL
R, I RBMEERE., MMESMTERITIVE, REEN TERRK
HEEA S EIR], UERELOFERETE N, HERSEEN
BRROERT, EEG EHOER, FEARNESBIRK, HE
X, REBLIFEVHENFEA ZT#, FNEEA
HEERMAEERN ™5, FRANEE, FREBEHENARRF&E
5, BEFSRHEENTE RRRE,

E14 (Procter & Gamble / P&G) ZEF= B H T M FEA RBAAES,
1931 FEUKHETHEXRTE (Camay) WHFR, MESFNTFRTEF
2 (vory) HEABZR, ERNEEOASABYEE 428 AHE
R “HEXR”, BERAKRMEIHYENRE. XM HEEERERHN
B, SBUEXRKRSHERECER ML ELDERSTE,

FaRnEER—-MEENAREN, BRTREEE =0/ 5
LB ERKE, BAEMARE=REFHERBEENARNEEE
BERNEENR, PREBAMANIE, YHESARR KSR LE
FEER I BARSERR, BRIMBETHEEE MW PLRE R — Mk
W GESRUATERSA), |
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HBRERBNTREEEE

#W-F#& (Tracy Carlson) R LM L F Ak (Lever Brothers) &
+3% (Wisk) AXKAHF HEE, XEF I EAL “FHE" L1
T4 e, ATHEHEENR LA SEER A ZERTHEARK
MEER, LA RABRHEFERG B EFN “KKk” (Tide) E
B, WRIKEMHEFRTRLVN T REE —F, FHE-FELHT S
BAFEAREGARNEE,

FREBTEELAXRLLE, AHEERRESE AN
INEE, RTHBEF R RIS, BERAKS EXB E o,
HRAZERWALREE, woHFHIE#H, HEHFLEKN,
RBUELYRMERTHEAENRFRE I ZIXD, Bk, BR&
B. BEREXRAFHEEEMNZ TR LALLM,

RERIHWFREENTENRERR, 2EAR WA
BRER, HEREFTHT, RELF) BOAHEEHESNF
BA, BERSITRBH K LEZTE, FiE “BRY” AFX
HERALBWER: ENRZRR. FREERG EHELEHA
WHA, UERHEEER A BHAT R m LB RAE,

THRARBER T AN EHAALE D ERT R—KT 5,
HEBUFRRERGRR LHERA, EFREHETEHLH BN
FE -3 EAZEH3/4, 5 5140 A RB) %

BRI : Condensed from “High Stakes for Product Managers,” The New York Times
(December 4, 1989): D1 - D7.

RAFMEBRAEL, BERL, AR 5B 2.0 X1k
TR RE, FHBER. TR ROLP- & R 576K 0 60 5 0t 1
KRS, MEEFHER, R, 8T R2BE055 00 H& 130
ITEYIRR, MERSHMAT S E—MRAENEIIFE, B, NB—
THRERE, HIFEVMEEMES T RAENER, RE
BE BT, FERHLS AR 7S T H R AT R E
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F—F FREEHNR

EHIBEE M. LR BT TG AR | S
FOUIRORURATIR, SRR LRV R R D, ATRES 31 % Aol
BOPRGE, LI, G T R B B A, LB T U 0

7,

o

REAR ERX SRS, ~RER (RHEER) OCEHEARITE
Wb, BTG R R SR BT, RO A I B Y
s, PR EERNREA L THMSBE SR, K, BT H—
A A F e EE A, HEARAEI G, bl ik gn 41k
RN, (media fragmentation, F5 B # B 4 Ff 25 3% & MWL 3T 18 58 Ky 40 43,
BT — MRS R ARL, — R EERATEZEE, 11
HARMBIB AT B ZAR—FE) . THELHELED K (higher level
of retail) LAKIH 2% E E I (consumer sophistication) T}, &M R
HMEARMES KR,

A Ry Bl

B —F R, EAMIERFTE, 1035 il i
Einlk. SR, BITIRSWE, KEMBTRAETREE, REH
fAAF. . FIERAEFWNS; BRI th T 4513 F 7 5 2 35k kb 58
—HEERES . WREN T RE, BT TR . KRR,

BEITBe AT T Mt B A E A RS EEMN RN ER ., —0TE (R
HEE BT (Journal of Health Care Marketing) I FIBHIBFEBR, 3K
SOSREU™ i B BT, O FEROL & I . BRIl A
R R R R IR R ESEIE E, M TR, REEE
B[R] b [R5 ) S5 R R 38 R RO BIS X BEERH AR S A S, Hofth
BEFESCHRL R, ST Be BT R AP S B B A IR 5 AT (S e, &
HEMRGFE AR RAE, U T EFNHIHE N SR R A i
W (BB I R R G ), T EL B AR i 28 2 %0 Y B it
Y5 IERHE .
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REEZETHEBGESRIESR, DIVACESHRBEMEIET
R, UREESENMEFEBES L, fln, AERFLAET ‘T
Ao EHE” (segment management) HIMBE (BIE “P~REE” WEHR
R, BN EEREAEIIART ‘G BENTREHE; 5
REFEESBRS W A bR, SR EREEM “p
AL B “RRAE” TR REHE., b, STAKEL R
i%ﬁ%ﬂﬂﬁ}t‘" (interest-bearing checking account) . “HHHiHELE"
(money market funds) . “IARJR” (affinity credit cards) HFZARF RS
i, BRAMTFRARMHA/ NN, XEHS M EARHEHEN
B, BLBCETHTIH#TRERENBEOER.

EHE-FN, BTRRBE T4H 700 #H AT E (affinity
programs), BUE U H H L T 750 F A4 A B P (affinity accounts),
BEOFERLBHNARETHEAOUBEEHARANHEE R,
BARBERFRTHE “BMERMEE” (customer information file/
CIF) K, U@t % TAF R B EAT N B W4T W 45 0 247,
AR RY M WAL RTFRFE K, b CIFs & 4 % Him
BT W44 K KWK 5 (market-segment-focused strate-
gies) o

“MHASEE” HBEE—-RRTRIAENRK (BRFE
‘ERMRFW T HANIER” —30). R, ARETRERNESN
TAEREBBTHES, FABHR “ERERXAR” THAENA
B EEMRART, BTRTHEZREERERIHRE, FeERE
o (B “PURAEKES” BMRXER) FEABRERIILHR, XBEH
RS, WATRASRESE BN TR, URELHETRE
N—HBEROARER

@  Eric Berggren and Robert Dewar, “Is Product Management Obsolete?” Journal of Retail Banking
13 (Winter 1992): 27 +
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HE, OB TRRATMEEASUESHBERME, —BKRHR,
EIRE S AREIA ST A IR CH™ 6, HX&E AR EHBm K
ik, FERIRAR R 7 S E X R LA E AR, K,
# Iz B AT s B AR AR, JSFHRBDENHAREN S
TR, &5, WREEGENARPITXI I E,

SRR ELATIRRS EE

RITHEEMER, HEFRBERATHER. REHRERR.
FRERZF. REEF R, FEHE, XUFRAFREZEILAHN,
MNEBERAEE, ARELHETHERIASRYE, B, #7EHK4T,
1] 40 75 4 2 W %-/2 8] (Sovran Financial) 1% E % — 447 (Bank One)
BREFEHMN (UTEHHREMN) 2047, A9 FHERTHEIEHE,

FHLMS AT REEATHER T 4 REATHRERAA,
CRREFAEEHEN, MBATHALWEENRRELYF
REE, GAALENBYZREETE P AAWEHERL, YR
REWHEELRUT RRXREX LR EHRIRT LT FHRFT, TR
BN 198 EREANF I me (B BRANFTH) #4474
REE, IFAFUFELUSLAARGHET TRNFER K
FWRFEHE” (share of wallet), X —HHl7& £ E H & 8T MMNE
X 3B REE 46%, EHKATE MM 4%4EH 3 2%,

EXEE-QABNIAHEREEY, H—AAFKEALL
THHHSNBE, Y EBRRETNEH TR, AXBELPTREEH
REBFHFIADELEF, XARSAXNERELEE —RTH U4
MERHTHEL, RCEHEEEZINH &,

F B : Condensed from Eric Berggren and Robert Dewar, “Is Product Management
Obsolete?” Journal of Retail Banking 13 ( Winter 1991/1992): 30; Lauryn Franzoni,
“Product Managers: Finding the Right Fit,” Bank Marketing 23 (May 1991): 28+ .




