4
=
B
x
"
=
o

-’ -F 8-

pt oy

Customer
Communications in Marketing

Alison Cheeseman (CIM Senior Examiner),
Gill Wood

BHHR e

(CM5&EXE) HR-AE &

$§£ﬁse$l¥

25 EIE MR

ECONOMY & MANAGEMENT PUBLISHING HOUSE



- -8 - # -t K- F M- B

N

Customer
Communications in Marketing

Alison Cheeseman (CIM Senior Examiner),
Gill Wood

%@Ph

N

SHFEEH R

ECONOMY & MANAGEMENT PUBLISHING HOUSE



EETRESEENERER: BF: 01—2004—46205

This edition of CIM Coursebook 03/04 Customer Communications in Marketing by Alison
Cheeseman & Gill Wood is published by arrangement with Elsevier Ltd. , The Boulevard, Langford Lane,
Kidlington, OX5 1GB, England.

Copyright © 2003, Elsevier Ltd.

Chinese (Simplified Characters only) Trade Paperback Copyright © 2004 by Economy & Management
Publishing House.

All rights reserved.

. EHEEMAE (CIP) 818 i

| BREPWE/GOES, GOREE, FREE L
R BWEEMRE, 20114 :
' ISBN 978-7-5096-1402-0

L D& 1O Qi @ [ DelEm, &
B V. DF274

| PR CIPRR 201 180678258 .

HBRETT: BHEE R KA
EEHERERAEREISHBERELE
Hi%: (010)51915602 HEZH: 100038

Bl . =W HEIEARAF 78 WERE

FiEHE:. BTTK BAREE. 7 B

TRt B A

787mm x 1092mm/16 19.125E03 394 T

20114E8 1 520k 201148 A8 1IKERRI
EMr: 38.000C

$5 . ISBN 978-7-5096-1402-0

WA BEESR-
NARES, WHDEHR, hAiEERSH
AFES. KR B AR NE2S

i (010)68022974 Hi%i: 100836



‘ ........................................... D U S
ARl B
R CIM 3+t
KE¥ARLBAGONE

BRI ENWEF, RIVFAXREERFFNHEH DS (CIM MERIE
WHHBHTERGR., ILEHARR—BIRY, MEREHITH. 7 2002
EH LT X% (Stage 1) EH (Certificate) BBHXHNENBR, RE
FE 2003 LT 2R =R (Stage 2) IEPH (Advanced Certificate in Mar-
keting) IRBHMEXLAE. M=K (Stage 3) BFFKAEIEH (Postgraduate Diplo-
ma) R HIFEEETT P2 AT EAE 2004 4248 B SCHE .

ETFXF24L, Butterworth-Heinemann M{EZ NI MBI & BEFH ™K BT H
BHARIIAMAANE, NTTHEIMHE-ENHEBERN CIM IEEMSEES
BF 3 B s R e CIM B f iR mme.

NTEFHER CIM RBEFAWE REL, HRBITAZEEN—-R5=
FZEMOHE - B REMZRT _REMWEFRE . RIOIWEEPEEREREN
EEEMIMREE, MINMKPNAF CIMRBERHERMGETIE, SHXER
ARAVRFFEAMTHERENBRREARTEHRE.

RINHGEHRENZLEHEM AR HET PRZRER. MHEPHEIFEBE
EARAES A H X CIM BB R A R A S R XK. BB, A%
AR CIMIRBRAMAL, ERAFLTHEMAR, FHFEINEISHHER
H5RA.

RAITLWHE AR PAHFEZE T F BRI !

2R R R

Karen Beamish

NI fERHEM

BB E5RNEMAETVARERFEREIEHAM L HESENEZRA. B

— ‘.,..................................................d.......u..........ﬁ._.........__....._...v.....__....-.._..............- [

IR Z-OFRES o E



IR Z—OFFES o B

~No ...__._..”...._...............‘..............,..........<...,.....\........__...........................H............u..u..._.. .

WK 20l

I, EMHE-TRTENNERBRRO—BOINE. N, BEMRRE2E
TEMHEWART, NTHEBRITALHTHQOHA.,
ABPANETIBT, ETBTHRATTHEANE.

® FIBAR HWHRFEITRETNAREHENKAEA A

o AR I8 KB T AT PR A P R FE IR R AR A T BT B B O B

® FIEE HFWRHEIZATHERZATHNGISEEL0E

e M@ RLZINAE, SHRPHREE DM EBRMEE

*ER (EHR BRRXNPREMSHER. Hidlk. HBAFENRE
BER, XEERNZNBEM RIS

® %3 NEABRMAFTEMAATERMIE

e BE (EHRE HEEISN P RATE

e BINERT ERFIHZEMEMEENFEWRR, HEBBH S 4R
RELEZAHMIRETIEHRKER, HEFFENNARA B S HATKE

o AR BRREETFRMIBRAERSERNER T

CEEREN BAHBBARBRTIHXEL

o EX Ui EENH T JURE B

o NG BRAEAR A BT A N A B i IR

® RAES RUEKLHMLSIMBEESE

ERERRAEM AR T RERATRNE-TH4, TMRETEES AL L
NELBANRFSRARFE. FEEINAEAFTERHAERERAYRFER
g BEZINIBFEENBRE-EEBELRSGHE. YEHERTHMHER
THXGIE, EXALTHTREENNLSMAE, HEEHNE TREMEH
L%l

XFHHEWHEL (Marketing Online)

ESFHEAM B, Butterworth-Heinemann JiEHF R T T HEHELRN &
BREFIN, ZRBMNMICIM TG EHRABRENEIEEARIFSE., XM
¥ EiEEA UE D

cHEEWTENA-RNAXATEEASNES, TENE I HBM Tactics
HIZE B E], Tactics BFE A CIM IRBHMLIE VN,

s REREPFRERTHBE FREBE —TARMERE. BIWCE, DAl
N ABI#ETEI,



- R B
- BB TR R R R

EERTHEWAEARTHEALRRA A FHE, #%5 % www. marketin-
gonline. co. hk, REKBMEF W EMNT]. ERELE, FHBAE L
MIIBER, FETRATH H4.

ME AT B E Hte gk
WHERESF TR, EEIREEHRTAE TS AL

1. ## (The coursebooks)  TEH T _LH 4 HAHL CIM W5 E 4 B LR
ENERYPBOET., BRRENSR, RESFANS5 KSR HX R A
WA, REFRAFEENEM, PAUELRRELT EEYWD . EXEANE
— T HRBRE LREIIGMEFHENERE. KETHRWEXEE—F
ZEHK word AR AIE B T HEIEIL. :

2. E31#¥ (Revision material) A7 “Revision material” (B ¥,
FEEMME CIM FRMHE, PAREEIRE.

3. HEHEHE (Useful links) Hiff “Useful links” (R, THEEXN
RARERMTRA AR EETE.

4. RER (Glossary) gl “Glossary” (RIER) ATRBHHEHRIE
MESTF R,

MREENEATHEHERERLMMERER, TEHRINESTHEN
FAQ#4—XRIBEHMAIUNARMEE TN EEHRA, BFER, 22HAPFPTFH
(full user guide) WAIET AT E T EHWEETE,

[V ‘..._.._.“.....,...._4.‘.<.<......<.......“_.......*...._......«............<-.........h..d......‘..<...._..“..v....w.....- O

TR Z—~0FRESY nF



’_' ...................... ......
g %
-
MK ESOEEHS ;]
EP A LTS 2
BHEHPAMATAHB? 3
MLk E PR 6§
— AR P27 6
REE P 10 ;
M3 E 4 10
Bt E P AE 13 ’
PR BWRITH 17 1
H B E & 18
HNBETHEH 18
BRAEAEPITASNFAA 18
HBAAFRRHETE 21
W Rt A2 e fT L A iEAE £ | 23
ERPMB EATH 24
$#$H 32
=R HaEHER 33
PRy N ] 34
# i 34

#) 18 AR, T 6 B AR 35



S S A s ‘
B %, 4 B 38
REHAEE 40
% B Ak 41
oA 2 R B B2 A PASS 44 45
WA SHMAS 51
B mEEs/RAEs 52
,g ¥$oTHEHAR 56
L R LRES 62
& TR 68
& HH 70
=R 71
& 72
%4 74
BENFH AT 75
12 4K 76
LR K 79
¢ % 8h 80
2 INE: 2 81
BERTHEH 85
WHESEHR 89
X 4R &G4 A 90
FEBPRX WABABREZRAHBPHTER 95
5% Pk B R TR A 96
CFRFHRR 98
#RAEERABREEE P AG 99
AEBRM 101
B E 102
%, F aR A 104
A3 M (Intranet) 106
4h35 M (Extranet) 106



B L

’ ............................................................................................

W F X % (E-commerce) 107

% T & 4 (E-business) 108
YT F3% &4 (E-marketing) 109
ARBE 112

X 8 ik 112

# 5 K (Digital Technology) 115
WBRHET HHKHE 19 | ®
TG BT A BT 120 |
BEEHA 120
FETHBHRS 121
A RkEETAE 123
B3 75 (Listening skills) 125
1% A 3% 126 |
%+ 2 454 8 (Planning telephone calls) 127
e AT 128 |
B85 128 |
W35 4L 131 ¢
S HE 3% (Presentation skills) 131 5
HBELCHET iR, SRR K PEYsTE 139
2 140
LB HFHE 140
SBEER 141
ZH 5 a4 43 (Managing meetings) 141

£ 2 E X AL 142
L2 RiE 144
LB 145
2 RNk P 1R 150
SR RN 151
SR ER 151

£ R4t 153



| 0% 58
e 4
| 2854 (The interview process) 154
A KA 156
# #] (Negotiations) 157
FBANANPR ARV BEFEHBRE L 161
L A LBBETRHEHRAKX? 162
B Mk, ABEREEEL 163
& AH2EEABREL? 169
L R FEBEE 170
EERAWFEM 179
FBRRT PHEHEALT A 183
A& HEF KT . 184
WG EH PP EAERT 184
AT B 4 45 4 185
: BE5EHGH KX 186
¢ aezm 188
4 #%&% (Memoranda) 197
% ¥4 (E-mail) 198
i# 4 (Notices) 201
# 4% (Reports) 202
% (Articles) 206
TR BPPABRSEEIFER 209
HEPHXER 210
EEHEPLER 210
% p ¥ #. (Customer Focus) 212
#12 # 4% (Ethical Marketing) 215
REEE P XK 215
BtL% P (Delighting the customer) 216

* % %44 (Relationship Marketing) 217



W& B E

. ............................................................................................
TEEPXA 220
REEP L 223
#3E P XWX 229
BEPARRERAM LA S 4K 231
#if 232
BEEPREFPRAZEABRELR 234
WR— EREEEE 29 B
MR ¥ CIMRERSATE RS 251
HR= HR5®E 261
MBEN REMEMARHE 287
¢



F—Hx BFNEEBEE

#3984z

EARBRTHRAE .

s BERRFRBEIEM A RRBYE

s ERLAERMINSE P BENAR G R

HE T RRITE , IRRLIXEED .

'ﬂﬁﬁﬁ%gFWﬁ(mmmammmmme)Eﬁ%ﬁﬁ*W§§ﬁ

cE—HEMHEEP, HABATES (internal customer) FMIPFE
P (external customer) ;

o FRFXE (stakeholder) FIRIKHIT (decision-making unit) BIE X

« BEWE T RAEENAREFRAE SRR EL

2

RATRUT M ETHGEHARAMNBEEPEHEXENER. ©E
SETHEERHAP L1, L2A23MAE. TR LHFHRIABREESE 4. B7
MEIRTHER, HPBAELZXTRRANESIANES.

AEBETEXN (HHESERERY (Marketing Fundamentals) iR B 1.1
WE. ZRTHFREMARDS (T ESHER) %I ME—RouMxth,

AHNBERANE, BRSIMRAVEEFFAX, HEBMEUABEMR
ﬁﬁ%%ﬁ&%%gF,mx%&«ﬁ%%%gm»ﬁEﬁM%#&rﬁmm%
BHMAEH#TE.

AR /ME R BRI P A 0, A B/ et Y e ] 58 BB 0T P Y A gk
3. BURER—BEtE & E B TR 6 R .

— ‘.......................................<_..................,............4.........................“.."«_.._...A.............. S

FARZY® delY



FARGT®R oaR|¥

W% 8

ERETAEAL, KTABLRBAANRRGELAFARSEGHAEE
—TFTHIXRPAFTHER, CRAXNIHAIAMMHGRE, B4F. FHETL
(RADNFRRIMBANR) ABREMABHGEF ., Re, BEXERAS
KAREFANFEFABORIRAFTX, ARTRAR TR EMNGAHE,

Bt 2EE?

WABEANEPLHFREPEFENTIE, BESHARNERRKEHEAEETH
—NMEENE., RKERTEBRLAELIWETR, LXMW ETRAHREE
Zi5l, SRETISEE, ERMABEFAMENEREGFEE . ELEZN, B
BRAZTEERIAAGRXR. #—FR, ETHEHAPRER-BEK, €F
MHERE., MEPHGER, BREMTFHER. SREE. FEMN &%
—RIBE I .

FilA, WERBHEULALEXRBEFEAMNZLOEAR, B, FHHHRHN
THEHTNEPWER CIMERMNEAMEMREERENER.

(THEHPHEPEE) WIRAER 2000 FRAY B2, BRT (HF
7@ ) (Business Communications) 4, XFELEXIEAMNL AR, HIFM
SHENEREENEN, EXRTATHEHTRRENZEL, FHBEFETA
ASFHBHAEPNWERT. U, (THEHFPHELBE) ﬁfﬂ*ﬂjﬁ:ﬁrﬂ
MNEBWAEXERFBE. FRATVTFZAERET (FHFWE) BRANE
Aia, HWESE. DAWE. HEEEUEEERSNFRIEMER.

R, BAHTMRBRTHEARQUF M WEOEw, AT XS NTS5HE
FIHENEERENER. BREURERSVESEPHRETFRERAHKENE
WiEa.

B, BEHARERACSEMWE. ANt 452 W8 UKo st 4l 1R
BHEMN, WRBEPEXHN “SRAEXOAN, BABRE - ABZIIXAM
BHEWE, RigtiInIIERamTL.



B % 88

EF Al (customer communication) AR £ EH ¥, L ABRIEE L
EANBIMMZE, ABRMAMASZAGHEETE, AET A0 kBT T
Fokitfs, MATALEMNRAGABST XEF, PloRs. BiR, 54,
I ERSRF.

RGP A i ?

ERLAES, AMHETEMATRSIFREN EBEREL:

* S ABRMYLAET X R

o R4 P 1R ol [0 B 1) fi A 4R LR T R BRLAR B PR R I ‘

B—RIESAAEXRNEFREAGEL, FUWESF. BUR, RESIBHHH
e # BEAb F BT B 12 6 1 50

cESAFAAERNAE LS ZERIMNEE, UERFRBMMBELFAR L

cBRIEPHRGERERERFHES EAERIMBE

s REHEAARMSA G IH FHREMEETRA

o BRIELNANOT A B A R F S MR AR T Lt A S TR R A

o Bl RS AR R B X2 ] B A RS

c HEARNTERERERS, F5SMENHHEBERERERRESELR

o AT BUI5 LA M 00 58 R 7 O B LA BB 3 X LB AR 1845 B B9 BB

FARZTYR Held

w ’...._._<.".___,..._._. eeene

MRILHEE BT HREESERTWE, AT AURNEFESZHTEE,
MAKRTHEH T ZAZIE T HL—RFESREALTHE. XEAF
WEAERE, AROMEXARNE. BRIt MRE N %% BRTE ML IR
ELY N TR R

BEFRE—FHENHELBRENARANTHEH®IIITE, HFEERHK
HFATANTHEHRE, BaEENTERRESHREAN S FAR X2

YROT BB S AW ZE A LT R AR LR BN T 5 iR 15 AT REI A R U E R IV K
PRSI, BRMEATIT R T RS TR XM TIEE— G
BYUREARMFSE; TRREITRIES TN, 78 F M B R BT 8 o s
i ATREBBRME LB E TR, BEREN-HEREFFHR-PRDY
H; AESREFSITRIEN RN MA#TT; o] R B R m FE1R & H
BRART: EUREFRETHHRNERM EARREREMEL—HKRE.



FRAZETYR aelY

DRIP Dyson

DwméF ﬁﬁﬁﬁ%ﬁ%ﬂ&% FEAT 2NWMEENTH. T
HEEE . '

BEEEAFRRAF—HHANEH

REZFPEFRWEARR AR THAEAF G, HAXZLAFRET L
B 4

R Wl RS

%ﬁﬁﬁﬁﬁﬁTk%?ﬂiﬁﬁ%Dﬁmﬁﬁ% %ﬁ#

ﬁﬁ%ﬂ%%ﬁ

W ERABRTHTFAAHENBRLER LA, i, Bob Waller (¥ F
1096 %) £ BBC#Z 4 M %% B b # 3, Peak District B %2 H &3
ERTEHET. @ﬁ@@%ﬁ%ﬁ%%#ﬂﬂ%% W%ﬁ%ﬂ%%%%*
EFANELRR, WEAEHTEE. 4P PHRPTE.

O HEAE 2001 FEELFWEE, RAARARTEIRHAAREAKR
MR EAR BRI L R K — PR BB BT NRR. A THREX
ﬁ%%;ﬁﬁﬁmT&%*&@Aﬁ%~%i&ﬁﬁ@%%%ﬁﬁﬁoL'

% B3k C. Fill, Marketing Communications, Contexts, Strategies and
Applications, 3 Edition, 2002. k

F%I 11

A REEEFXERS AR, BEARAFHEL (LA LD FEA
P AR B kAR REIEFT O ARTE ., AR THRED QT FH
—~FTHEHABRS, LR THRYE, KATAARGCGRAFFFITLEZNON
b, HFMAHGEE, pREHAIE, TRABBLAABFPAREERABAR
e fTHAFHE, P, EXRE, RTUARAZRRNERIHEELE, ETAE
KBME, BETASAMIEGEAREH SRBHRRFHLIURS.




13, ] ’..........4.4.<.4..........”<...,...<...<..<.....,....‘...........4.......,..........4.....................................,.v.. IR,

FARZYR ap ¥

’ ............................................................................................
z§§ SR AR Xzﬁgiﬁ;ﬁﬁ ﬁ?sz\afil;tk bl
RS 2CC x| & | K| B % B

ERFEHFAEER 1.1 of{1|2]3
BEXWLRE 4.1 0f{1(2]3
BEAMLRSE 4.1 o|1(2]3
EHEREREHFRE 4.1 ol1lz|z
HiEREMMXE 4.1 ol1(2]3
S8 &M mRs 4.1 of1/2]3
BERAEE 1.1 o|l1]2]3
B8 AR il 4.1 0123
TR R/DH R 3.6 ol1{2]3
3 R E B/ W 3.6 0j12|3
HRIHFETEHE D/ UM 3.6/7 |oj1]2§3
RHGE. MrEAaRRXK 3.6/7 |oj1{2]3
mIERENT R/ HEES 3.7 oj1]2]3
HIEMATF 3.7 of1{2]s
SRR/ R/ ERE 3.5 ol1]2]3
ABAESHR/RE 3.5 o|l1l2|3
BHEITHEKER CGNERHD 3.5 o|1]2]3
] /N SH B BR A 3.5—7 Jo|1]2]3
RARBEIHBE/FR 3.5 0|1]|2]3
W ETT RS BD/ B 3.5 ol1]2]3
W (R4 K R 1.1 ol1|2)3
WEART EWEE 1.1 ol112|3
& IT A3 /DTP 5.1/2 ]Jo|1(2[3
BT &5 8 BB E 5.1/2 |of1]2]3
ERITEPHEFE 5.1/2 |of1{2]3
iBH IT/H B R 7R 5.3 01|23
Bt % A S A BT 5.3 0)112}3
W DMU R f /3 h 1.1/3 |o]1]2(3
W EE BRIl 1.1/3 [o]1{2|3
VLRI 34 £ A ) B 0 5 B0 2.2 o|1|2|3
HE%E (SEmiH HERRERART

01 3

0[1{2]3

11 BERRER



FANZ YR deld

B2rm % P R?

Zl, FNZELERENE P RETERSZEEOA, AR BE
R MRG A, ZEEE, RESRAKRTEESHEOILE NSNS R AT
Wi, REUARGBWETFAEFRHFRE., SRRREPERASSHEONE
B, FREABITRERRER.

— PR R?

EEFZETIRFT, “FF” BRI LTROAN. AT LHAFHNBEE,
A BHAEF SR, MBS B> RSB S PREH 4, MITESRIL
UREMIMAENRERTFERM 4. XK, REBEFZ BRI E A FRS
AHEERERNASGETER, W/ &, HEXH. SE0>G04A.

& MBEB/BP (The consumer/user)

BABHNEFRHBREREREKBWE " AEMFHN. BT, HEBEX™
MMAFRLRTHOERERINRE. A, TREFARESERA> RO
FI#fTRE, BRGNS CFENERE;: R, EX5EFIIHIGRTH
i, BAMRTRERAWKE/REE.

€ REBIT (The decision-making unit)

ERUNBEINTHESR T, —MATEAMESWEERTHE, &%
52 50T REMASTIEE. BES5WKRE SRR AE T HHEARER
AL,

i, —REEBRAENLAARESREAGHENRE, BERERXHY
R E AT IE .

® I3k (The purchaser)

RUMAFKRATECEUNET —FHHFNERREFBRALTTITR. NEFHEE
MR, ARMARANTHERBIFERBREEN. flM, RIEREXTR
FER. BRFANEERFVENEL, HREGERITRRE.



