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Unit One

o]
P

«®® Section 1. Listening and Speaking ®® =

Part /W Listen and Repeat
Functional Patterns. expressing hope, wish and desire -+

1 would like very much to have a net chat with my key-pals.
I have been wanting to find a better job.

I really hope to be promoted to a higher position.

I do hope that you are satisfied with my job.

I do not wish to be disturbed in my work.

I wish the problem settled.

I am looking forward to meeting my boss.

I am willing to send you short messages.

M0 SRSt s AT R e N e

I desire to work in a big company.

p—
(=]

. I am keen/eager to visit the trade fair.

ot
—_—

. I am anxious to be interviewed.

—
b

I am longing to talk with my manager face to face.

p—
(o8]

. I always dream of starting up my own business.
. My hope/wish/desire is to be successful in my career.
. My great dream is to be a chief executive officer. '

o —
[ TN



__Unit One

Part {i¥ Listening Practice

e e e R E e e e
New words and expressions -»»
aid [ed] n. B, B
broaden [ "broxdn ] vt. & vi. AEGE,INTE
character [ 'keerokta(r) | n. PERS , FFIE
concentrate [ 'konsentrert | v, & vi. FErp
flattering [ "fleetori | adj. ZE7RI T
. horizon [ ho'rarzn ] n. LR, PLEF
j lawyer [ "Iorja(r)] n. I
i legal [ lizgl ] adj. PHEERY
% perform [ po'farm] o. & vi. JBIT,5EAES
? a master’s degree L5 =2 VA
i broaden knowledge and horizons YRR AR
{ legal aid AR
% market economy A E
i
i
{

the Palace Museum =Y

Task 1 Listen to the conversation twice and fill in the missing words. -»»

A: What do you always want to do ?

B: I to stay at home with my family.

A. to do this weekend?

B: I to visit the Palace Museum with you.

A: T am told that you to be a businessman, is it right?

B: Yes, I to work in a big company.

A: Are you to go abroad for a master’s degree?

B: No, not really. I wish to go abroad

A; Would you like to ) with your key-pals?
B: Yes, I do, but I am too busy.

Task 2 Listen to the conversation twice and choose the best answer to each
question. -»»
1. Dan is offered

A. an interview B. a job C. a promotion D. a high pesition

L8



Dan has got the job because

A. he is a bright young man

B. he is very experienced

C. he is very useful

D. he has the right skills and character
Dan’s dream is

A. to be one of the brightest young men in the company
B. to give great advice to Hanna

C. to obtain a high position in the company
D. to start up his own business

What does Hanna wish Dan to do?

A. To help her to make plans.

B. To give great advice.

C. To perform well.

D. To take her job.

. What is Hanna’s position in the company?

A. A secretary.

B. A saleswoman.
C. A manager.
D

. A vice-president.

Task 3 Listen to the passage twice and answer the questions. -»»

e

What does the speaker’s father wish him to do?
What does the speaker’s mother expect him to be?
What is the speaker’s wish?

What does the speaker major in?

What do people wish lawyers to provide for them?

g

Rt



Unit One

Part [#¥ Speaking Practice

Activity 1 Make a conversation with your partner, using the functional patterns and

the following expressions to express your hopes, wishes and desires. -»»
Example for imitation
Speaker A : I hope to buy a fishing rod. 1 like fishing very much.
Speaker B: That’s wonderful. | have a strong desire to buy a digital camera you know, I am
keen to take photos.
Expressions for making your conversation
. to buy a computer/a car/a house
. to travel around the country
. to develop my English language skills

. to provide more information about employment

|
2
3
4
5. to talk with the manager face to face about my concerns
6. to improve our working conditions

7. to consult the boss about my salary

8. to increase our sales

9. to be more experienced in management

10. to be more satisfied with my work

Activity 2 Make a conversation with your partner, using the functional patterns and
the following exp'ressions to express hopes and wishes. 3

Example for imitation

Speaker A: I hope to find a job in a private enterprise, and this is against my parents’ wishes.

Speaker B: But I wish to go abroad for a master’s degree, and that is my great dream.

Expressions for making your conversation

1. to work in a national company/a private company

to work as a sales representative for a multinational corporation

to find a steady job in the city

to serve in the army

to open a small retail store

to be an air hostess in an airline company

to be an engineer in a construction company

to be a secretary in an import and export corporation

R I

to be an agent in an insurance company



10. to continue education in the U. S.

Activity 3 Make a conversation with your partner, using the functional patterns and
the following expressions to express hopes and desires. -»»

Example for imitation

Speaker A : I desire to work in a foreign trade company.

Speaker B: But I am longing to start up my own business.

Expressions for making your conversation

to fully display one’s ability

to get a pay rise every year

to transfer to Sales Department

to enjoy more holidays

to get an annual bonus

to get chances of promotion in the company

to learn to work under pressure

to perform many challenging duties

to meet the challenges ahead

R e

10. to face much competition and many obstacles with courage




Unit One

» ® Section II. Reading ®®

Text /W

Supply and Demand

Why do college teachers earn $ 30, 000 per year while some professional basketball

players earn $ 30 million per year? Isn’t education more important than sports? Why is the

price of an qunce of diamonds far higher than the price of an ounce of water? People need water
to survive, don’t they? These types of paradoxes abound. As you may have guessed by now,
the answers lie in the forces of supply and demand.

Demand refers to how much ( quantity) of a product or service is desired by buyers.
Supply represents how much the market can offer. Price is a reflection of supply and demand.
According to the theory of supply and demand, someone will try to meet a demand by supplying
the necessary product or service. They want to make money by selling what the public wants or
needs.

If the demand goes up (people want more) or the supply goes down ( sellers have less of

something) then the price will go up. This happens because the suppliers will raise the price
when running oul of items to earn as much money as possible since people are willing to pay
more.

If the demand goes down ( people want less) or the supply goes up (suppliers have more
of something) then the price will go down. This happens because the suppliers would rather
lower the price than have many unsold items. Usually there are multiple suppliers of the same
item. The buyers will buy more from the supplier with the lowest price. The suppliers will
lower the price so people will buy from them instead of from another supplier.

This theory partly explains the high “price” of some professional basketball players
because the market can offer much less of such kind of “goods”. In this case, the demand is
greater than the supply. Many businesses, large or small, fail because they have not found out
enough about the market. The failure rate among small retail establishments is especially high.
They may decide on a location where there are not enough customers. Or they may set their
prices too high or too low. Or there may be too many stores of the same kind in the area. |n

that case, the supply is greater than the demand.



