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At a Trade Fair
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O fair = fair 35 WA A S T SRCA MG P i i 25 I 0 1
® market W B A%, market B XTI, R AT

% RS
-Sentence Pattern

» Welcome you to the Fair.
RIEIEF L H ok
» You can find a market for your products.
1R &G 5 o b R B 4H %
oz
© how many r= $2[8] 22 /0 B}, F§ how many &4 ] $( 4 17 ;
© how much how much & i A 0] 4% 7], 37 H how much &
FR 2RI R
__-Sentence Pattern
» How many pears did you buy?
HRET %39
» How many bananas will you buy?
hEE S VEE?
» How much information did you get?

g2 T % V1587
» How much did it cost?

HRIELT % V42

@t
© be made of = be made of FEE“H------ il 3 - N




@ be made from B R %4 g2k, Tibe made from &4
“HLeee SRR, BT R R kA T
JRM A,
-Sentence Pattern

» This dress is made of pure silk.
BEBTRALKY,
» Paper is made from wood.

SRR WA A,

© What. .. = What f5 T $% 4 18] 5 4 18] 818, How 5 T 4%
® How... A s Rl
- Sentence Pattern
>What a world of schoolbags!
L FH LA S

» What a beautiful ceramic!
% AFTHES
» How beautiful the ceramic is!
% LFTHEBM!
OELH
@ What about... 1= What about H] How about & 111E 3 ik
@ How about... a3t i oy R AME E 4],
. ‘Sentence Pattern
» What about this grey one?
MR EHE AT

» How about the trousers?




BB

@KL
O May i... = iﬁJI‘EJ%E‘TuN May I... X th?iIEJQ
©® Couldl... Could ... BRI ZEW ;Can .. . EXK—IK;
®Canl... Could I possibly. . . I&SEZHHi,
© Could |

possibly. ..

. ‘Sentence Pattern

» May I touch the ceramic?
RTARBE— T XL EG?
» Could I have a closer look at them?
At AAG?
» Can I look at that one?
AL A A ARG
» Could I possibly touch it?
T A RRAR — F g7
eF—=IL
O a little r= a little 71 a bit FER“HF — SV HEE,
@ a bit B not a little FR“fH L ------ TER AR e il
Fsnot a bit /R — LB,
« ‘Sentence Pattern

» It seems a little narrow in the shoulders.
RBRAAFE T &)L,

P It’s a little small for me.
XA R ARBLA ST,

P It’s a bit big for me.
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engage in
i -Sentence Pattern

» Our corporation has engaged in ceramic production for many

years.

BN FHREL” $ 5,

» They also engage in various kinds of sideline production.

HATTAL N T B A &) 0k 2

G 2%k

> (R EX LB AR
How do you like these?
What do you think of these?

> X317

Try this one,will you?

Try this one,please?
Try this one,would you?
Try this one,will you please?

> {RARREERE L EE?
What about this one in dark
brown?

How about this one in dark brown?
> X NBRRRERILNT .

It’s a little small for me.

It’s a bit small for me.

> BKMFHiFTK, 170187

May I buy a new shirt?

Do you mind if I buy a new shirt?
Is it all right to buy a new shirt?
All right if I buy a new shirt?
>ULRES.

Let me see it.

Let me take a look.

Please show it to me.

> LRI

Certainly.

By all means.

Of course.

Sure.

All right.
> B8 ART,

I’'m afraid not.

> REAR!
I'd rather you didn’t.
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I'd prefer it if you didn’t. Need any help?

I'd prefer you not. Can I give you a hand?

» R, Do you need some help?

Certainly not. Is there anything 1 can do for you?
Not for any reason. > KRB AR?

No chance. Would you like a cup of tea?

> 2EAICID? How about a cup of tea?

May I help you? What about a cup of tea?

Do you want any help?

r Rib%>)

Dialogue

A:Excuse me. | hear you have all sorts of schoolbags on display
nowadays.

:That's right. Look,here are all the samples.

:Oh,what a world of schoolbags!

:Thank you. Would you like to have a closer look at them?
:Yes. (After a while. ) Let me have a look at that one, please.

:You mean this one.

:No, the one next to it.

.Just a moment. Il get it for you right away.
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Dialogue 2

A :Welcome you to the Fair.

B.It's extremly kind of you to come and meet me. You are very
thoughtful.

A.This is your first visit to the Fair,| presume.

B:That's right. I'm afraid | don't know the ABC of things here.

A.Don't worry about that. If there is anything special, you can al-
ways tell me,I'll fry my best to make you feel at home.

B.Thank you. How long will the Fair last?

A.One week. Have you had time to go through the products halls?

B.Yes. To my surprise, | found a wide variety of articles, some of
which, | should say, could be found a ready market in my country.

A .Very glad to hear that.

B.You see, the purpose of my participation in the Fair is to explore
the possibilities of establishing trade relations with your corpora-
tions. | would appreciate it, if you could introduce me to some
firms which deal with textiles.

A Certainly. That's part of my job.

B.Thanks a lot.

AR TR 52k,

B RBH, AEAKT ., BAFELAZ,

A BB EZREKR - KERARXANRFH L,
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AR XX 4,

B:AWERREWR G LMENBERIRERLAFARIFG X &
W, WRERRELENFILEEEGLRNLTE , &4
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A B8 X ERBABE.

B: % .

Dialogue

A:What a dazzling display! All your products look attractive.

B:I'm very glad you like our products. They are very popular with the
users both at home and abroad. I'm sure they will find a ready
market in your area, too.

A.I'm willing to give your products a try,but your delivery must be up
to sample.

B Certainly. It's our principle in business to“Honor the contract and

keep our promise”.

:How long does it normally take you to ship an order?

:I's hard fo say. It depends on what you choose and how large the

quantity you want.

:Are you sure you can deliver the goods on time?

:Yes,we can ensure you what we promise in the contract.

: Direct business contact is good for both sides.

:Yes, | think so. If you want to know more about our products, we

can provide some technical data.

A:Now, | have an overall understanding of your products and your

business principles. Shall we work out a deat this afternoon?

:Fine. Il be waiting for you this afternoon.

A i B NIRTLEE, LB AEH
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