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1. Business Inquiry @

BN

After visiting the showroom,Mr. Dossey finds some furcoats on
display very attractive. He wants to get detailed. informatiori about
quality,size and price,so he goes to talk with the sales manager,Mr.
Wang. ' - .
D :Good morning] My name is Dossey. I'm the import manager of

Big Lake,Ltd,Canada. This is my card. B
W :Good morning, Mr. Dossey. My name is Wang,Manager of the

Sales Department. . no R
D :Glad to meet you,Mr. Wang,
W :Glad to meet:you,too. Please take a seat.

D :Thank you. .- .- e
W What would you like ,coffee or tea?
D :Tea,please. I like Chinese tea very much.
W :Here you are. Is it your first time to visit the Fair,Mr. Dossey?
D :No,the third time.
W :Did you find anything interest.ing?
D :0h,yes,quite a few. I'm very interested in your products.
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W :We are glad to hear that. What items are you particularly interest-

ed in?

D :Furcoats. They're fashlonable If they are of high quality and the
prices are reasonable,we’ ll purchase large quatities of them. Will
you quote us a price? 2; ’ ? ,

1Al right.
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A :I’m glad to have an opportunity to visit your corporation. I hope we
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can become long—term business partners.

B:It’s a pleasure to meet you,Mr. Macnee. I think you have already
visited our show room. What are you interested in?

A :I’m quite interested in your imitation curios. I've seen the exhibits
and read your catalogues. And I'm sure they will fittd a ready mar-
ket in Britain. I'd like to have your lowest quotations,C. I. F. Lod-
don. ' i v

B: Thank you for your inquiry. Would you. tell us what quantity you
require so that we can work out the offer? :

A :T’ll do that. Meanwhile,could you give me an indication of price?

B:Here are the F. O. B. price lists. All the prices in the lists are sub-
ject to our confirmation.

A:Well,I see.

A

B EHBXAENSFHIRAHE. KA ERNTAERT KW £ Bk fE
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B0, RHA. '

E

A :Nice to see you again, my old friend. How is everything going?
B: Very smoothily, thank you. What would you plan to import this
L ] 3 .



time?

A :Hardwares. .

B:You know us out—to—out. We are one of the largest hardware ex-
porters in Asia,you know. If you make an inquiry,we can offer you
as soon as possible.

A:Yes. It’s a list of my requirements. I'd like to have your lowest
quotations C. 1. F. New York.

B: Thanks for your inquiry. Would you please tell us the quatity you
want so that we can work out the offer?

A:I'll see to it. Meanwhile,could you give me an indication of price?

B:No problems. Here are our C. 1. F. New York price lists. But all
the prices in the lists are subject to our confirmation. You know
that very well.

A :Thank you. I'll phone you for another talk after we have discussed
your offer. »

B :Please do,any time you like.

A :l hope we can have another cooperation.

B:I hope so,too.

B.E2RE XRART . AEN. EEELH?

ZARMH, . XURITITRE DKM 40

B.hHE.

Z:ARKTHRENT . RITREHBXRHPIEEHAT RZ—X—K
PREGE . SRR B E, RV
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A

B:

:I’'m the representative of Wood Trading Company. We're in the
market for silk piece goods. What can you offer in this line?

We cover pure silk piece goods,spun silk,noil poplin,rayon piece

goods and synthetic fibre piece goods. As you know,silks are one

of China’s traditional exports. They are well received and highly.

reputed for their quality and designs.

:Do you have any literature 1 can take with me?

:Yes,here are some catalogues and brochures. Oh,here’s a price list
with specifications. -

: Thank you very much. What about the commission? 1 usually get
5% commission for my import. It’s the general practice.

:Generally, we don’t allow any commission. But if the order is siz- -
able,we’ll consider to give you 3% commission.

:Good. I want to see the exhibits with my own eyes. First —hand in-

formation, I think, is more valuable. Is the show room far away

from here?
B:No,it’s only five—minute’s walk.
A:lIf it wouldn't inconvenience you,I'd like to go there right away.
B:Fine. Let’s. ' '

F.REGENSAANRR, ROTEU—BEE=S. RITEIFE

REIR fLutft 207
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B ARERABRITLUNFEN?

Z:H. XRERMSRT. BXESHMEHRITE.

B.eHBM. M@ REOHLTEFTUBR SKHIHE . X
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LH T —BRAGHEN. BRORENAITRBERNE RTTUS
BAR3%MMEE.

B4R RERBEZEEEL. RE.B-FREEEANE. REE
X LG ?

R ERAHREBT .

BMRGETENE REAELEE.

Z:AILA,EE,

A:May 1 see your manager,please?

B:I'm afraid he is out. I'm the deputy manager. Is there anything I
can do for you?

A:Yes,I've brought some catalogues of heavy machinery. I wonder if
any of your endusers would like to have a look at it.

B:They certainly would. Could you please leave those catalogues with
me?

A :Certainly. We have many types of new products. I think your cus-
tomers will be interested in them.

B: We're to order some special kinds if yours are of the types we
want.

A:You know,we also take orders for them made according to specifi-
cations.

B:That sounds good. How long will it take you to deliver the orders?

A ; At most three months.
6



B: Very well. I'll send these catalogues to our endusers. And may 1
have your indication of price and price lists?

: Yes, Here you are. The prices are subject to our confirmation.

:1 see.

: The prices here are on F. O. B. basis.

:Good. Would your mind if I go over it right now?

:Of course not.

:I can tell you that your prices are too high.

[ .d- R

:I'm surprised to hear that. You know the cost of production has
been going up in recent years. Besides, our products are of high

quality, too.

-

1’1l be all right if your prices are comparable to others.

A:We can consider making certain concessions in our prices. Would
you please tell us the quatity of your orders so that we can adjust
our prices accordingly?

B:Our quantity depends on prices. So I'd like to settle that matter

first.

B RTL RIS G2

ZRBMMBHET. REASHE, KEHLEHTG?

BN R - LAWY ER . AAER T AP REREEE.

LY RAREEERE. LERTAR, 70,

B0, RIOVESHER. REERNORE B NRE.

Z MR RT R R R ENRBNE, RITES T — AR,

B REE, RAOTH 2 25 A VURAY T,

Z WRERE. BKaHEGERE?

B.RE=4H. '
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Hege

B.aLAE. R ENNBESRIRIATER.
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ZRATHITHRERR T . FFURELBRMEI—FEE,

H#Na080

|80

1. What do you specialize in?
RABENEHRT

2. I wonder if your company supplies-+++++
R T HARD G RTRER AL

3. May I know what particular line you are interested in this time?
£ AT M — FTARINTZ R AR E LT D)2 &7

4. Would you tell me which items you are particularly interested in?
WEFA, XA MWEEH &AL KA

5. This is our inquiry. Would you like to have a look?
X RAANGQE ¥, HEHF— T H5?

6. Could you give us some ideas about your price?
A 8B —T KA o9t #4752

7. Will you please inform us of the prices at which you can supply?
4 KA T IR B

8. Our b;yers ask for your price list and catalogues.
KT KREBA—THhFGarkEsa Xk,
g8



9. May I have a price list with specifications?

RN —GEZA S G LG

10. If your prices are reasonable,we may place a large order with

11.

12.

13.

14.

15.

16.

17.

18.

you.
ERX TSR, ANTRESHRX FITH.

We'd like to know the availability and the conditions of sale of this
line.

RNV TM—TRNAZFRGLTEN PHE L4,

I'd like to have your lowest quotation CIF New York.

# 2R F Msath CIF RA&H

Which items do you think might have a chance in your market?
RRARLE R AR F G H T 357

Please keep us informed of the latest quotation for the Sollowing
items.

W B il 4 5 F 5 65 R4

Could you tell us the Article Number of the product?

e s 5 &k KA. ' |

Would you tell us the quantity so that we may work out the offer?
W T FITHEE, XERTRY.

Mr. Black is making an inquiry for Qolong Tea.
HRAKAE L b AR

Do you offer FOB or CIF?

G CEE VI F ) I

19. Please quote your lowest price CIF Seattle for each of the follow-

ing items,including our 3% commission.

KA TANERARMOKFTREGRE CIF R4, & 3% 3% 69 W
4

- 20. May I take the catalogue with me so that I may be able to look into

it more closely?

KPR Tl PR L AR —F B — T2



21.

22.

23.

24.

25.

26.

27.

28,

29.

30.

31

32.

33.

Would you like to have a look at our exhibits end see what intcrests
you?

RELAAANGORS  ARTARRE LG A H?

Have you got the samples for this line?

RN EA X T RGHS?

We are in great need of Grade A.

AMNEE—F &,

We know that you are leading exporters of machine tools and can
provide the specifications we need.

KAV BIRNRMAGR X B OH, 3 ARMBRLKNKE R
. '

We assure you of an ample supply and prompt shipment of the
goods.

ANMRAERRAR,RERAH,

Please quote for the supply of 3,000 metric tons of steel pipes.
At Z F vk B R

We shall be obliged if you will give us your lowest quotation CIF
Huston. . '

T R AT WL KRN CIF REH KA, KT R o,

We have an inquiry in hand for a large quantity of scented tea
KT FRAF —~XITHR ERLGHGH %,

Could you give us an indication of your price for these goods?
BREG WX LT R £ £ 47

Please offer any quantity that can be supplied from stock.

WRT LA R FGOA,

Will they be supplied from stock?

TR G2

The stock is all sold out.

AEMERT .

Before wé do anything ywe should like to have further particulars.
.10 »



34.

35.

36.

317.

38.

39.

40.

41.

HF AR, ANBETHRE SOHR,

In case y:u are unable to offer us at this time,may we suggest that
you quote us an indicative price first.

4o RARANT B B - RER A, B ARNTE 8 KAT— A 8T 664,
Please quote us as soon as possible since you've already had our in-
quiry.

BRARMMTER K708 L3 H R RBH,

We hope that we can do substantial business with you in this line.
AMHFLERLZ T EMIRITKERAR,

I think this model is in conformity with your specifications.
REZIHNYEFEEMREGH,

We want to know whether you can supply 500 pieces of pure wool
carpet for shipment before the e-.d of July.

KNGS TR -THRNTE/LZ GRLLRE, SARKT,
Please quote us your lowest price for the items listed hereunder.
AR T 3B &b ALY .

Your prices exceed the prices of this kind of equipment on the world

market.
AT B R ILE R T35 LR KR & 698046 & .
We ask you to consider the planned++++ .

KAV A Ay i RI4F 6 e ooe

. Prices quoted should include insurance and freight to Vancouver.

RO EOEHBZFELGREPERF,

allowance M ik, ¥ 05 (G2 H Xt as a rule -‘ﬂﬁﬂﬁﬁ,ééﬁiﬁﬁé
EYHRERERIMELAT attractive 5| ABJ, H®R 3| /Y

SCH MO be in the market for 3K
appreciate & be well reputed for HiF4 &
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