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| Lesson 1

Picking up a Buyer

MODEL DIALOGS

. Excuse me, but are you Mr. Johnson of City Bank?
. Yes, I am.

. How do you do? I’'m David Wang of Acer Industrial Corp..
. How do you do? Glad to meet you.
. Did you have a good flight ?

. Yes, it was enjoyable, thanks.

. That’s good to hear.

>0 >0 >r o>

pick up #
Corp. =corporation (,ko:pd'reifon) n. 28
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. Welcome to China, Mr. Brown.

. Nice to meet you, Mr. Wang.

. I've been looking forward to meeting you, too.
. Thank you very much for coming to meet me.

. No trouble at all. Let me take your things.

. Oh, that’s ali right. They’re not heavy.

®>m>® >
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. (Calling out in the crowd)Here I am, Mr. Harris.

: Hi, Mr. Lin. How are you?

. Fine, thanks. It’s nice to see you. again.

. It’s been quite a while, hasn’t it ?

. Right. It’s been almost 3 years since I saw you in Los Ange-
les.

. You haven’t changed a bit.

. Thank you. Neither have you.
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. How was your flight ?

. Not bad. But I’'m a little tired.

. Have you made hotel reservations ?

. No, the trip was so sudden.

. Well then, let me make some arrangements for you.
. I'd appreciate that.

. Shall I take you to a hotel now?

: Yes, please.

™ P> ®W>P> P Em>

SUPPLEMENTARY DIALOGS

. You must be tired after such a iong flight.
. Yes, I'm feeling a little jet lag.

. I'm pleased to meet you, Mr. Smith.
. The pleasure is mine.

. Is this your first trip to China ?
. Yes, itis.

> WP TP >

. I’'ve booked a room for you at the Hilton Hotel. Single, for
a week.
B. Oh, good. Thanks.

arrangement (o'reindzmont) n. RHE
appreciate [o'prizfieit) v. i
reservations [ rezo'veifonz) n. pl. ( ME{EREEH ) FiT
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g USINESS ADVICE

EIJ BHEEEF, BARON FUEF TR LB ( 104135 6300
), RBRAEN, SAHABTH, tEFR%,2RELN
Ao
ORI ML T , BT SE (1A BN SRS R 9 23 ( 40
IHEEH 1) M RBIZXABHS, RABHSHFENA, T HEG ]
iﬁ”a.lo 11[1:
A: Excuse me,are you Mrs. Adams?
XA, EDE R S HAKIS?
B. Hello| It’s a pleasure to meet you at last.
i35 REMETIEUR,

?’:_E#TL%EEEF’\Bﬂfiﬂ@fﬂﬁe‘,EILXEFE'F?'JH&F&E%H?EW:
Did you have a good flight 7
YHURITERIG?
Did you have a nice trip?
HRRARIG?
I hope you had a nice trip.
BBRIRE THIRBIN T
I hope you have enjoyed your flight.
RBRIRIIZE WHUR TR
toh, BRI RE, BB Fh BFERPNER RFRRBHOA,
EHIMEER, BEM "meet” (TAIR ), 20:



