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The following conversation is between Mr. Gatty, an importer
from Britain, and Mr. Dong, a director of Liming Foodstuffs factory.
Mr. Gatty is visiting the sample room of the factory and Mr. Dong is
accompanying with him.

THERARABZOFEF LA FRARSL T EEEREZ )8
B33 IE AR EEHEERN T HHRLE BEXREHEPS,

(D=Mr. Dong #E%4,G=Mr. Gatty Z&F5x4E)

D: Here is our sample room. D: X2RIMNOERE,

G: IRMNEXERET —KAHBE
large collection of sample HE&o
foodstuffs here.

D: Yes. We are exporting a
wide range of foodstuffs to

many countries. And the

G: You certainly have got a

D: EH.RMNATFZEREOTK
ERE, MET/KRUHKEK,

demand is getting greater
and greater.

G: So it is. Though we haven’t G: fMRBNARE, BRiNzBFH

done business with you, as
you know, your exports of
foodstuffs to our country
have considerably increased
during the last few years.It
appears that Chinese food-
stuffs are very attractive.

BBEWS, , BRRIE/IVESE, R
MNEREEONREBIBN T
Z.EeRATERBIFEBERS
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D: You said it. The quality of

ours is as good as that of
many other suppliers, while
our prices are not high as
theirs. By the way, which
items are you interested in?
: Canned goods are of special
interest to me, particularly
the canned fruit and meat.
As your canned fruit is
among the most popular
ones in our market, I’ m go-
ing to place an order in a
day or two.

: Good.How about our canned
meat?

: I think it will also find a good
market in our country. Will
you show me some samples?
: Yes. This way, please. Our
canned meat is in various
weights. - The largest one
weighs three and a half
pounds net, the smallest
seven ounces net.

: The small sizes are more
saleable in our market than
the large ones. 1’ve brought
with me a sample of canned

D: BXUL . BRIV BRESH

HOETBN—FE , RN
BHTEANDIESINED
— T, NPT REE?

P BWBXRG, LHBXKREX
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meat, which is only six
ounces. The smallest size of
yours is even bigger than
that of mine. I wonder if your
canned meat tastes better.
: You are welcome to have a
try. Here it is. Ours is of
prime quality.

: Oh, it’s delicious. Mm... I'm
not sure about the pesticide
residues in your foodstuffs,
though. I'm sure, you must
have given much thought to
the matter. But you know,
our governmental restric-
tions have been getting
more and more tight, so we
are not allowed to import
any polluted goods.

: You can rest assured. Our
foodstuffs are guaranteed to
conform to the WHO
standards.

: Good. I'd like to order meat
of this kind in seven ounce
tins if the price is compe-
titive.

: What about other canned
goods, such as canned mush-

FIRT AIVHFKAE

B BRREIRIIBIAAEE L
7S =R AL

MBBBER—T .48, RION™

BRERREH,

CBLBERT B BAKE

BMIREPELERBOR
B, ERREEIRN—ERRD
ERX—RBENE, RER
S BV E R ™ 18, 55 Y
REZEMRBRELHON,

BT ERNRIMNEERKR

UEREHERDEARBMBEIR
X o

B ARNMBERF D, BT

X P7 BBV SL .

TIBAEMEXE? LB TR

KA ' K?



O s} 555 035

rooms and vegetables?

: They are not as saleable as
canned fruit, I suppose.

: Mm, no, I really don’t think
that is so. They are aiso
among our major exports
and have found a favourable
reception in many other
countries.

: Then, may I have a look at
the samples first?

: Certainly. Here you are.

: Ah, very nice indeed. But I
am not sure whether they
are to the taste of our
people. What would you say
to my taking some samples
home before I make a
decision?

: That’s all right.

: Well, I have an appointment
at 4.00. Shall we talk the
details over tomorrow
morning?

1 OK. See you tomorrow.

: Goodbye.

)]
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e adayortwo —mX
The goods is going to'be dispatched in a day or two.
—BRA, KORBEEET
« find a good market %%
Chinese silk piece goods have found a good market abroad.
PELABEEIMMRHE.
o | wonderif... BEBRERSE -
RE—HMRERNIES,
| wonder if we can pay the goods by D/P or D/A instead of L/C.
BENE, BNETEAAAXERINAXEMARE BIEXRX
* to give much thought to 3t------AFFEHEMR
Our government has given much thought to the exportation.
REBNNHOEEENR,
« conformto &&
We are always improving our design and patterns to conform to the world
market.
BIN—EERESBRN~ R KE, LB HERATHHEK,
« WHO standard 5% B 4 AR (Fif) 894rA
* to the taste of sb. EBEFEAOLK, this=REHKH,
This new product is to the taste of European market.
X Fh 77 7 6 7E BROM 2R3
« What would you say to doing sth. #&IA A Z0fe]
B SRR A B, Blf0.
What would you say to talking about the payment terms after we finish
the talk of price?
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AR EMAE G, BRI X &4, FiA A of?

« We are exporting a wide range of foodstuffs to many countries.
BNEFLZERHOSHRR,

« The quality of ours is as good as that of many other suppliers, while our
prices are not so high as theirs.
BNFatRBERAMHNTN—HEF, ingD otnsE,

« Canned goods are of special interest to me.

B #ELRGBIFEFERNE,

« 1 think it will also find a good market in our country.
BRIAAESERET LB,

« | wonder if your canned meat tastes better.
BEAERMNOARLNKER TR ES

« Our governmental restrictions have been getting more and more tight.
REBUT R E R,

» Our foodstuffs are guaranteed to conform to the WHO standards.

BRI RGRIEFEH R BDEBARG OIRA,

» What would you say to my taking some sample home before | make a
decision?

ERBHREUR, RF - EHKB X, LA B 0?2

» Shall we talk the details over tomorrow?

BMNPXBIN BT, F15?

1. So itis. Lo,
EXNNFOERRRIATN,ETHTHHE.

* You said it.



58N,
* Yes, | quite agree with you.
=0, RERTNR .
» | also think so.
BOXAR.
» That’s just what | was going to say.
AEZBRBT.
 You’re quite right.
SN[

. 1don’t think that is so. HFiX4iA A,
EREENHFEREELKIE TR
+ Oh, no, | don’t think so.
R BRIAR.

« No, | don’t agree with you.
BAORENR L.

+ Oh, no, that’s where we differ.
IERBA TR

» | can’t say | agree with you.
BABERBR ORI,

» | don’t think you are right there.
BANER—R BN

. What about our canned meat?
B NRESLBAEE?

ESRT S F

What about... TR RRIAEKT HER, KN HEZREEF .

+ What about the price?
MR BEEEA?
* What do you think of the payment terms?



OB sh 5t %35 v 35

NSRRI BaBER?
» How do you feel like the quality of our products?
ERERI T RNRBEARE?
What about... # o fiXFKAECHRI,SIH—# RITLHIER,
« What about having a look at sample first?
FE—SFERIE?
« What about having a try?
IREH—T?
* What about placing a trial order?
OARERIIE?
KMTJERBWM A ERE .
« Shall we go to the sample room?
BNEERR, 3182
» What do you say to going on our talks tomorrow?

BN BEREREERE, fAN T ?

4. You said it. EFE/— =T HE,
TAXRTERMNAMNEL SXRMUARIEFREEEFLE, B2
& o
+« —Fine quality as well as low price will help push the sales of your

products.
HERBIREBABIEINMBBEI T HHE .
—You said it.
UNTE S e i
o —lack of commercial integrity often leads to ruin of business.
ReBSBAERSBERKM.
—You said it.

RN .

10
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EEFRRST, #OBFSHOFFER—TER EELTE, TRNF
WEREERRGENMAF - ERETUEH L OFEMET B,

> ERTTINRHEX LB OFNTR, A3 L RO
%o

> BHFER/LFETHETHRE—THI - AINARAME LBHEHA
MV FEBLNESRERECENNEARNBHFNL SIS,

> W ARAERCRTIENTSSHLTRIREENEXFH LR,

> TRRRES S, RABEEF o

> WA ZRRNBERF A,

> BESEREMRENXZIS W NXFL RRXFLE. L8
FERENES N XBE—TTRINRIMEFHEFRE,

RETEHORNG, TBIEH . EFG FASHFRON T E
BER, RBAXARBTMERIN ALY, F8 TREFH~R ST
TOHAE, TRERONE, NTTREESER,

Y& 1 = Dialogue One

(Z=Mr. Zhang % %4, O=Mr. Oliver B:r#%4)

Z: Would you like to have a look  Z: BBI[3EHE, ESMW— TR
at our showroom, Mr. Oliver? FEEINEE,

0:1'd love to. O: RIEBRE.

Z: This way, please. Z: X0,

11



