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Dverseas Trip #8454
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arouse M, 5, Wk
relaxation THiE, BR
reservation PR BB, A Ab S TiT

i %4 4] i&_’ 7r—% VWsesist Sentences

¥¢ How many members are there in your party in all 7 &R T AL £/
Y We are five in all , with Mr. Smith as our leader.
FAVEIAT 5 A, S fo A R RATRY BN .
Y¢ What is written on that guide post? Bbr 249
¢ Is there any change in today’s program? 4K A HFEA 11428 89
v¢ Is there any place in particular you’d like us to see?
Tt A At 2 il —ERER/E M7
¥ Shall we have time for the International Fair? A1/ B[] Ze 20— T [ PR vE 20t 2
¥ You won’t have fun there at this time of year , believe me.
ARG , XA ZE 5 2B LA A 55 Beh
¥¢ We had difficulty following the mountain path . &A1& LU BEESIR TR 2
¥r Do you have an afternoon (evening) tour? FRAI 1A T4 (BEIE]) AJRA 700 F g9
¥r What is the second class lounge 7 - ZFfBAIIK B = EHEHL 2
¥c Where is the purser’s office? F- 55K INAZETEMEHE 2
¥¢ | am going to the United States for business by ship next month .
T EAAR RS E 22,
¥t Please tell me the cabin where 1 will sleep . 515 UFFEME HLZEFR AL 55 .
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A:Mr. Green, I'm calling to tell you your trip to Beijing is all

prepared.

B .Great, please go ahead.

>

:I've sent a fax to Beijing, telling them that you will arrive at

XTIE =

10 a. m. the day after tomorrow.
:Good. Have you booked the flight to Beijing ?
:Yes. And I've got your plane ticket.
:Thank you, how about the hotel ?

:I've reserved a single room in Beijing Hotel there. It’s said to be the best.

= B = =

:Fine, and what about the car reservation ?

A : The hotel has reserved it for you.
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A :How’s it going with the travel arrangement , Xiao Zhang? ;‘f‘:z:
B :I’ve managed to book the flight at the time you wanted . ;\%
A:OK. And? Dialogue Two < 5
B:And Mr. Wang will pick you up at your house at 7 o’clock 7

on Sunday morning and then drive you to the airport .
: What about the hotel ?
: All the four-star hotels in Sunshine are fully booked , so I got you a fivestar one.

.1 see.

= B> =

: When you arrive there , Lucy, the secretary of BBF Company will meet you at the airport .

Mr. Green and you will have dinner together .

E—F HEELER
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W A :Yes, he prefers to talk about business over the table .

B . The next day after you arrive there , they will give you a tour of their factory.
A':That’s the thing which arouses my interest .
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A:Mary, I'm planning a trip to Chicago and Denver , with Los
Angeles as a final destination. I'd like you to make the
necessary arrangements for me.

B Certainly, sir. How would you like to go?

A.I'd like to go by train from here to Chicago and spend two
days there. Then I'd like to fly to Denver for a stay of two nights. I want to go on to Los
Angeles by plane for an indefinite stay of three or four days .

B.I'll get in touch with the railroad and airline passenger representatives immediately . Do you
still want a berth?

A:Yes. And please make sure the train has a club car.

B :When do you plan to leave ?

A1 expect to depart for Chicago on Monday , July 16, any time after noon. I'll spend the
evening of the 16th and all day of the 17th there. I'll leave on the 18th, on either a late
afternoon or an early evening flight for Denver. I want to be in Denver all day July 19. 1
plan to leave for Los Angeles on an early morning flight on the 20th. Please book an open
return flight from Los Angeles to New York.

B . Will you fly first class as usual , sir? And where shall 1 make hotel reservation ?

A :Yes, first class. I've been quite satisfied with the hotels I’ve used as lodging before in these
cities. Please make reservations for me at those places . Get all the information together, and

please report back to me as soon as possible .

Week One Preparatory Work



> =

u>c=>c=

u>cu

(On a train) '_}3
:How do you do. My name is Jane. : '//\ 9%
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B:How do you do. I am Brown. '\»-é/, /“

A :The train isn’t crowded at all recently. Dialogue Four

B:Yes. The train is comfortable. a'iﬁ'm

A : Where are you going to?

B:I am going to Beijing to have a tour.

A . That’s wonderful .

B . How about you?

A1 also go to Beijing, but I am on business.

B :On business? It must be interesting.

A :Interesting? Oh, no. When I arrive in Beijing, I will meet the customers. We always
discuss business matters. It’s boring.

B .1 think your customers will entertain you with warm hospitality and open arms .

A .1 hope they will. But quite often we have to play host to them though it ’s their home ground.

B :Really? It’s too bad. But when you go back to your company you can have a relaxation .

A:No. Every time I'm back, I have to write a detailed report of the business trip. Business
trips are tiring for me.

B :Does your company give you a bonus for the business trip ?

A'; Our company is sometimes very cheap on the travel expenses .

B .Is there anything cheerful about the business trip ?

A'; Certainly there is. I always get some presents from other people in the office when I’m back

from a business trip.
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A ;M. Clinton, as you’ ve requested, T've worked out a schedule /‘\ :g
for you. Would you like to run over it to get it right? —

B All right. Please go ahead, Miss Yang.

A:Now, I've booked you on a flight for Madrid , leaving

Dialogue Five

TIB 2

Beijing at 10 a. m. on the 18th of June.

B:When does it arrive ?

ATt arrives at 2:10 in the afternoon on the 19th. I've booked you in the Sheraton Hotel for 4
nights till the 22nd. Then you leave Madrid at 14 .50 and arrives in Copenhagen at 5:40 in

the afternoon.

B:Sorry, 5:407 Oh, no. I'm afraid that’s not possible. We've got a meeting at 2:30 in the

afternoon.

A :In that case, Mr. Clinton, you have to leave Madrid the day before on the 21st on another flight.

Week One Preparatory Work
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Now three nights in Madrid. You leave at 4.30 and arrive in Copenhagen at 7;20 in the evening. #-€3¥%=

:OK. 21st of June, leave Madrid at 4 .30 and arrive in Copenhagen 7 :20.
:Yes, correct.
: Where will I stay in Copenhagen ?

:In Copenhagen, I've also booked you in at the Sheraton Hotel. Now, about your trip to

Stockholm , I can’t book you a flight from Copenhagen to Stockholm until the 26th.

:Well, it doesn’t matter. I must be in Stockholm on the 25th in the morning. [ think I can go

there by train. How long does it take by train?

. About three and a half hours.

:Yes, I'll do that actually.

:In that case, stay 4 nights in Copenhagen. Now, in Stockholm, you stay for two nights in Shelion Hotel .
H Fine.

:Then, you can fly straight back to Beijing on the 26th at 3:10 in the afternoon, and arrive

in Beijing at 9:30 in the morning on the 27th. I'll send you a final schedule this afternoon .

:Thank you, Miss Yang.

:1t’s my pleasure , Mr. Clinton.
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¥r We look forward to our tour of your plant . T A 1IN & S WA IR T,
¥ Let me show you around the factory . ST,
v¢ We learned a lot about your facilities and the process of wine making .

KT ARNTHI BRI B A MR e, AT 7 T A D S,
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Y¢ If it is not too much trouble , we would like to talk to some of the technicians .
IRAS R ARBAITG , FA TR S —LEHOR R —IR
Y& We're interested in learning about your food -making and packaging process .
AR EARA T & TRt sd e
¢ It was very kind of you to give me a tour of the plant . WS EFERIFESUW T,
v¢ Please take your time and let me know if you need any help .
TS AR EHC RS TSR
v It sells well both at home and abroad and enjoys a good fame .
R i N A, RS2 A G
Y You will surely know the products better after the visit .
ST IR XA b B 2 T
¥ Let me give you this list of departments first . & SGZ5 BGX 345 A1 T AOTE 5.
¥¢ Next to each department is its location and the name of the manager .
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Al hope to visit your factory. What time will be convenient

for you? ] J&T*
B:You are welcome to visit our factory any time. S S
Dialogue On

T IE -

A :How about tomorrow morning ?

B:It’s fine. We’ Il pick you up at your hotel at 8:30 tomorrow
morning.

A OK.

B . Could you wait at the front door of the hotel as it’s difficult to park the car?

A :No problem. How far is it from here to your factory ?

B :Our factory is in Eastern Mountain Industry Area. It takes about 45 minutes by car.

A :Can we come back to Shenzhen before noon time ?

B It should be no problem.

A :Then see you tomorrow.

B :See you tomorrow.

A REESWS T, famH R
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A : Our factory locates at a village in the east of the city. The ;&7‘:‘:?
area of it is 3,600 square meters. ?';\J

:We'd like to visit the factory. Can you show me the way? Dialogue Two

: That's OK! We'll take you to have a tour. Please

> =

follow me.
:How many shifts are there in your factory ?
: There are two shifts now in total .

: What about your company’s QC management ?

> = > =

: We established the strict QC standards , and we have followed it for about five years with

good results.

=

: Where are the workers from , from the villages nearby ?

>

:Most of them live in the city, we provide free commuter transport buses for the workers .
Besides, we built the dormitory building for the workers on night shift .

B . It sounds nice. We can’t wait to visit the factory.

ABAT T #ET AR — AR, 5 #3600 F- 74K,

B AR =S MARN T T ARREATRA 14 42

A TLL FRATHRIT RS0, TEREFR

B AR JLHE 2

A TP

B . 23w 1) B A LA 9

A FRATEEST T 7™ A% B i B SR, 73X AR N, FRAT]— BB P X AR, U T R4
IR

B ARMTA T AEB I 2 BT A4 ) FERG 2

AR TAAETET B 314G S 9% 0l B e e AT ], oeah, AT 2 T T 15 4
HEREPE T AL

B.WHERMRL, BINCEUAKRGEEEE BT,

Week One Preparatory Work



