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1. 99K

KI5

We shall place regular orders with you if we have
established a long and stable relationship and complete
the business on the basis of equality and mutual benefits.
QRIATESL T WARETE AR AR, LLF55 LA B 2 Al
R, BRI EMARATTIE.

IR

As we deal in tablecloth, we shall be pleased to enter
into direct business relations with you. TR T4 E

A, RIMREZESRTELEHEASD KR

3K

In order to extend our export business to your country,
we wish to enter into direct business relations with you.
T ST E YR DL S, A1 B 5 L A%
Fl 55 HR 2R

3K

As the item falls within the scope of our business, we
shall be pleased to enter into direct business relations
with you. HIT %M m/E TRNANLFZEE, FAR
NSRBI EREIVE KA.

F3K

As this item falls within the business scope of our
company, we shall be very pleased to enter into business
relations with you at an early date. T iXFi /= i@
TERMNAFMEETEH, ANERTRSIRT R
FER

K

Having obtained your name and address from the
Commercial Counselor’s Office of the Embassy of the
People’s Republic of China in your country, we now
take this opportunity to discuss with you the establishment
of a business relationship. M35t E )4 A\ RILF
] S U A 9% b 3R S0 53 75 2 FR AT Mk, FRATTERAE LEAL
= 5RNIP RS FER R .

F—gx gxs5am 1



In order to expand our business at your end, we are
writing this e-mail to you in the hope that we can
establish business relations with your firm. A T 7E/R
Wy R RATHNL S, RAVEMRALAIRA], FEERA
Al IS HR R

It will be to our mutual benefit to establish business

relationship. A1 (B L5 55 BRI FF & X7 HIF 2 o

FK

We are confident of good business opportunities. #H

EBEAAE R SRR

We are glad to send you this introductory e-mail,
hoping that it will be the beginning of a good business
relationship. ATEHMFEE, MEREAILE SR
&1, BLRH KR,

TR

e

We are glad to send you this introductory e-mail,
hoping that it will be the beginning of mutually
beneficial relations between us. FATRAR 27 A& X H
B, FERBNZBEEFRRKIH.

FK

B

We are willing to enter into business relations with
your firm on the basis of mutual benefit. FRATEEL
R EA E S 5R AR BRI F KR,

e 5

We avail ourselves of this opportunity to express our
wish to establish business relations with you. 377 f& it

MEREEHRTTITRA D EFRIBE.

FK

s 5

We avail ourselves of this opportunity to send this
e-mail to you and see if we can establish business

relations with you. FRATFIF L& 5 B4R 5177 LA
THAIESRTEIAG KA.

IR

We desire to establish business relations with your

firm. FAVEFB AR F KR

TR

We have obtained details of your company and are
pleased to write you this e-mail with a view to
establishing business relations with you. {115 %&#
RE LR, FTEEARESRITELASH KR,

F3K

We shall be very pleased to enter into direct business
relations with you. ATKAEHR E2 5 URM11E L H#
NS S

2 HREEESCR



B

IR

We should like to discuss the possibility of expanding
trade with you. 77 I 5Kk gb4™ A SR 54T 1 18«

TR

We take the liberty to e-mail you with a viewpoint of
establishing business relations with you. M 1EKS

WEPFe 5277, BRI HF KR

TR

We trust that our experience in foreign trade and
intimate knowledge of international market conditions
will qualify us a suitable trading partner. {5 A ]
(R} A1 57 5 2256 DA Kkt [ e i 1 0 RO 3 23R
1A FAAEE A K

K

We wish to establish friendly business relations with
you to enjoy a share of mutually profitable business. X,

MBS RITESL G R F KRR, HFEMBES .

K

We wish to establish friendly business relationship
with you to explore profitable business opportunities.

BAVE SRS A5 R R, FREMBIZL S

Ik

We wish to establish relationship with you. F&A/1#
BERTELHA G KR

FK

It is several months since we had the pleasure of having
your last order. As the selling season is drawing near, we
should like to know if you would like to place further
orders with us for these goods. H 4 LIXKITH.LLR, &4
EHFJUNH . BRI, &R R 5 T LT .

FK

We have more than 25 years in selling net ware and
obtain a large share of market. We hope we can make
cooperate with you. 1AL E MK K& LML 25
FT, FEFERETHEH, FHit, RATRGLES
A afE.

FK

We are very interested in the quality of your
products, and we would like to open an account with
you. FRATA 51 A & M7= i B — HIREOGE, B
5RARFRA S EE.

F3K

We have the pleasure of introducing ourselves to you
with the hope that this will allow us an opportunity to
establish a business relationship with your company. JF
WRERBRTNARAF, FEEHNE 5/ AR T
W&k

s gusas 3



Bk

We have the pleasure to introduce ourselves to you
with the hope that we may have an opportunity to

IR | &1F : oyl S e
cooperate with you. ATHEHTE, MERAIESS
RAITE1E.
We’d like to sell our products in the United States.
gl RV F R BRI i
We are thinking of expanding business relations with
3> ¥ e
AR R China. BATIELE% Hed K 5o B 53 % 5.
We take this opportunity to inform you that we
- 5 w‘isp to expand our busine‘ss into European mark@t.
ol A B 25 B0, B 1A AL 2 96 B
mi.
Specializing in the export of Chinese Art Craft
Goods, we express our desire to trade with you in this
: % | ==
| | ne line. R4 G HMERT EMHHO, BSIRA]
AT 5 -
Ik | %8 We e-mail you with a view to doing business with
you. LEBRER, LUERERFHITEZS .
. . We’d like you to be our agent if you’re interested. I
bl A RSN, RAVEE SRR
. 5 We’re looking for an agent to handle our products.
A | I8 RAVEARTR, HL RS
20' aﬁ@
- We are considering buying Chinese leather shoes. £
o 1 IE A Mo
o We are in the market for cotton piece goods. FATIE
R o #E A
x5 | 3 We want to import chinaware of the best quality. &

fITAEE O i B B SRR R4S .

4 S EEEEGICHR



3. fKIg

We are considering buying your woolen knitwear. .

sl i VAT B30T B
w95 | We are interested in the silk made by your company.
il R I 4 7 A 7 1 24 SRR DL
s | We are potential buyers of the latest style blouse.
sl i I I BT R A 4
We are ready to purchase your Maple Brand Men’s
KI5 | &k Shirts in large quantity. F&2A &) 4TH KR K 5T A A
A AT A2 o
We are very interested in your new children’s
K75 | 'Kl clothing line. FAIXS 53 2 &) & ¥ #9 )L & Ak 3 & 51 3F
1 3aT 8
™ . We intend to book a trial order with you. #1487
K It oo
il i PO RAT IR
We’re very interested in the products you exhibited at
X7 | e the international exhibition. FA T ¥RA117E H b J& i 2
b F Y 7 b AR D
w55 | s Your products are almost exactly what we’re looking
) for. BHAR M, & EMLRNTTERD.
Can you make an offer, CFR London, at your
LT | W (E1k) | earliest convenience? &RERRIR —AMEEHE KA
iz KA g 2
Full information as to prices, quality, quantity
- ; available and other relative particulars would be
71|t () appreciated. B LM RE. WHEHE K HA
LEESERI
Kindly let us know at what price per ton you are
SEJ | A (B 4A) | able to deliver quantities of best refined sugar. %
ENIRAAE R S3T B B 1 1 T F i 10 O W A A 4
s | w9 (ELfE) Please make us an offer for 5 metric tons of walnut.

HR 5 AR R

F—T BEX5EA 9



B

Please quote the price including insurance and

LT | (EAk) | freight to London. iHR —/M & {REG 2 A1
1B RAE IR
- 3 Please quote us the lowest price for ten cwt. best
s ) | cork. 48 10 S04, —BOK D FEIIBRATH 4.
Please quote your lowest price CIF Dalian for each
o Wi of the following items, inclusive of our 2%
R | ) | commission. KT 514 Fi i B AGE B 41, £
HERIT A&,
- . Please send us your best CIF quotation for sewing
K7 | Wt (RIE) machines. EHREEZIPLHAK CIF 1.
Please send us your best offer by e-mail stating
£ | (F1£) | payment terms and time of shipment. i HF il {4
[ FRAHREBAR A, B AT R A RdeE .
The articles we require are listed on the attached
sheets. If you have them in stock, please tell us the
SETF | W (JL44&) | quantity and also the lowest CIF. Kobe price. FI i i
o DL B B, f ] (B DR, T R B A A I ORI 2%
BB EH B ERARM o
We shall be pleased if you will give us particulars
SEH | W (E4&) | as to your conditions and terms. & R TR 5%
AT .
- . We’d rather have you quote us FOB prices. 114
el i G | g et
5 \ Would you tell us your best prices CIF Hamburg for
S ) | the tables? #5417 5T BN BRURIEE A
ofe \ ] . Please let us have information as to the price and
K75 | () quality of the goods. 1% £ &11% i fn I 4% A0 i & .
o s - ) Please let us know your lowest possible prices for
75| A () the relevant goods. 1% &NRAT1A </ fh I BAKAN -
Please make an offer for the bamboo shoots of the
SEH | (—#%) | quality as that in the last contract. iF#_ LKA [F+
T B0 5 B B 77 55 [l JRAT TR At
Please quote us your lowest price for synthetic fiber
w5 | (— 1) goods, such as nylon, vinylon, and saran made in

Japan. X H A =1 & A 4RI &, e e,
H B2 RFMBICME .

6 JSEREmEEGCH




Please quote us your lowest prices for the goods.

ol R | syt iems o paACH
- 3 We are desirous of your lowest quotations for
%% | A ) | fogen rabbit, AV AR
We suggest that you quote us competitive prices for
SEJ5 | WA (—#%) | the relevant goods. AT BT A T IHM
IR KK
We would appreciate it if you will please let us
SEH | W (—#%) | know the ruling prices of the goods. 11 fE % k1%
e i ) A, AR
As a major manufacturer of washing machines we
require large quantities of electric motors from 1 to 5 HP
g . and should like to know whether you can quote us prices
K77 | @ for such motors for our consideration. 1 APEARMLIIE
TSR, RATTEKRE 1~5 SAKEINL, 85
185377 RE B RRIX L LA BE IR T H 18
T | Could you quote_ us the lowest price for leather
gloves? BERLGRAMRE FEMBICME?
w9 | i I’d like to have your lowest quotations, CIF
Rotterdam. FRAEE /A HRACE R FHRACE] A
Kindly let us know at what price and quantities you
EH | W deliver best refined sugar. #{(i# %5 &0 5% 2 & a] {5 1
EERRE R AR AR .
5 | W One of my clients wishes to enquire about 100
cases of black tea. FHI—% I 100 FHAZE.
One of our clients takes interest in your products
. \ and wishes to have your quotations for the items
%77 | A specified below. F77— %/ XHAHT = (L8,
o BARTT A0 B B 5 S ARk
5. i)
- Sk I’d like to know something about the packing in
K| A | B your factory. A8 T — FRAT L) HIEEEEN.
Please let us know the premium at which breakage
SEJ | i | fRPR is coverable by the insurance on your side. 1% 7 %/l

B A DR B 7 7 DR A ) PR B 9%

g gxsaa 1



gk

We would also like to know the minimum export

SEJ7 | #IlE | iT# | #iTE | quantities per color and per design. FATILAR T fi#
B 2R b R B MR R DEEE.
= S . . What is the minimum quantity of an order for your
S || | TR | e R R T R B
Your offer is very attractive. However, the quantity
offered is too small to satisfy our requirements.
2l D - .. | Would you be able to process a big order for a
KT | | TR TR | ity of 5000 items? 4575 31 7, (ALt
o2 B RN R T R AN 5T A m BE R A7
5000 fHI KT .
o= e Please let us know the terms of payment. i i &l
3 al | Ak
= vir o What is the mode of payment you wish to employ?
> X ;g_' 4t B
K| W R TR st g A
- T What’s your regular practice concerning terms of
3 k NEY -
K7\ AR AR TR ment? SRR R A RERI K P2
- S 3 Will you let us know what your terms of payment
; Tk ;
I am sending this e-mail to request information
Wi | A7 | {55 | about your company. A& I HEAF R ARG ) 5 A A
(FEPSERSE
i | A =g I am very /interc\a\sted in lcfarning more a_gf)}l: 310ur
company. FIRA MEBAEEH— S T ERA .
T I We would like to know the shipment schedule
x| HE L immediately. 32 E) % AT 4 5% F 8.
5 % Please indicate approximate time of shipment from
L | e ﬁ,ﬁ\ receipt of order. i & ANTERRIT H /5 Ik 115 1%
i fa] .
1% Please inform us of your lowest price for 300
KT | i) ﬁ\ pieces and approximate date of delivery. %75 %1 300
P B BARA SR T
-~ o | X Pl let us know how long it will take for
3 20053 €ase g
7 R delivery. i 51% KR4 HE3E e
x5 | i 1 When quoting, please state terms of payment and time
L

of delivery. UMY, TEVEBA(TEK T SRIZE Bemst (Al

8 sSREEEQCH



SR

% | i T Will you let us know how long it will take you to
# deliver the goods? HE7S & &N K [A)FEAZ B2 2
5 vt v [ cae Please inform us on what terms you can supply
~ ~ Eo
KA AR B8 FI | jron nails. 545 K15 BRBIBRET 0
- R Please state your best terms and discount for cash.
N 2 E7d
K7 | W55 | AR g 014 3 A A AR .
When quoting, please state terms of payment and
. 5 s discount you would allow on purchase of quantity of
N P -
KT | W 55 | K not less than 500 dozen. #RATHY, ¥ Ut BA T3k & A4
AR SEAD T 500 4T H & Frés ¥ 934
- b - Can you tell me about your products in detail?
> i 5} :% /——»A ar
KT W | AR g S AR e 2
Could you tell me the average battery life of your
ST | ) | s | S8 | X625 laptops? & RIAAT LA IR BT A E] X625 B
SETCAS LN P BT 35) F  2 2 KIS [A) 2
[ am writing to request information about your
KA | WA | Pdh | 15 | latest products. FRAE ¥ ) —EE A OC B A | B
s R
- . . Please submit specifications, preferably with
3 = 2
K7 | AR RSB gracions. 14 IR M B .
<3 Sy - We should like to have further particulars of your
S i i =5 . P 5 e
K7 | W W | AR otionary, R T AR SR .
We would appreciate receiving details regarding
SEH7 | i | FEsh | {58 | the commodities. H1RHE T AL dh FIVELTE O, U
A
What are the differences between the L100 and
L5 | A | @& | {5E | L125 headphones? L100 A1 L125 %4 sk &R H- 1A W
BE X 1 ?
If what we order is not available at present, please
furnish us with some information about the
I o T o >
KT AR BB ubstiutes. nRBATITT SHITEI LR, 150
KT B AE L
Could you give us some idea about the discount
SEH | e | rEn you can offer on bulk purchase? fE75 5 FBA =
KGR 2
Will you please allow us a special allowance on
SEH | e | annual total value above $500,000? SR FA16E4E

VK E WU 50 i3k, RER 4R THRRRIITIN?

gmy gEumssE 9
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]

] 7]

Your information as to discounts for a large order

would be appreciated. i 7 HIKZE T AT

K5

)

i
&

Can you effect shipment of the order in March?

EBRIXAITHETE 3 A3z ?

# il

-
(N

Owing to the limit of our storage, the goods should
be shipped in three lots. We wonder if your offer is
valid under the circumstances. H T3 G&fE 1
AR, YT =3z . ARIERF KM TIRTT
RN R BIIRA

]

i
i

We have not received your shipping advice yet.
Please inform us by return mail whether shipment

has been effected. 7L ILBIVR T Sizd@ %N, 1E
B RSB T R RE LTI,

] 1a]

s
(N

Your offer lacks specifications on the type of
shipping. We look forward to your clarification.
AR KRN PR TEEZ I T, RATFER/EGA
GiliukioRT

SET5

]

i
1

The goods you ordered will be ready for shipment
soon, so please advise us of your shipping

instructions quickly. 577 il IR RIREZ, 1H
HRBIBTER .

&5

gl

3

&1

Could you give me some idea of your monthly
quantity guarantee? &% FRRANIEA H RE{RIE
8 ) B B A ?

£T5

k]

R

F

In order to enable us to make a careful study of your
proposal, we should like to know your plan for
promoting the sales of our products, the market
consumption and the volume of business which you
are able to conclude monthly or quarterly. A3 77A
HHFFARTTEU, EERITRETT 7 AR T
WA E. RITHH BB ZEE L AOE 537 .

]

7]

(-1

FA

We would like to know your plan for promoting
the sales and the annual turnover you may realize in

your market. 14 VRAT T HE RS v I A1 7E VR b 17 1
A fE Ik B (A5 L AUE AR A 7 .

L5

] i

RE

*F

What are the minimum annual sales you can

guarantee? YRATIFTRECRIERI R/ D FHETR Z/D?

10 SIREEEDCR



B3R

SET7

) ]

REE

&M

What is the maximum annual turnover you could

fulfill?_ {115 ARAT K 4F B L 5 D 1R 7

K5

i1

e

&M

While on the subject of agency, we would ask
you to give us an approximate estimate of the
volume of business you expect to do annually. 7E
PRACER ) I, 38 5 R0 VRA] 9000 4 AT I8 R 32
VE RN @

B

]

e

%1

Your proposal to offer services in sales of our
products on a sole agency basis is appreciated, but
first of all we need to know the regular quantity you
guarantee to sell monthly. JBEHRTT B LA AR
7 ORI SS , BTN N E e LB
TR RIER R A IERHE 2.

g8 g5 N
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