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L1 MAERSHAHM

1.1.1 WiEER

WY B &M AR (Bain & Company) FIERHMFRLMT L&
(Fondazione Altagamma) BEGK A (LEREFEMHTHUE) (World-
wide Luxury Markets Monitor) 2015 EHEZERE B~, 2014 FELBREE 5
FTl BRI A BT 2 240 2T, 1 2013 4F464K 3% , MBRIC R w5
HUE R 4% , BEERMETEDANLIR L 4 ZAHEKE3. 52N L,

AT EE R E XN ARFEE AT T 30%, KOS
T T S DA 1t T B e R T BRI, AARIEIE B L IR T 23R
1% 5hTH 3 BB 50% .

B RETEED KRR, BE 2009 FEHLREF RN, PHE
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FHRMH AT HERIERK T 16% , (UMK T AILAF 20% K3 KK,
ERKFFALEENEE ST, 2009 45 EHEE 5 H A E 640
{275 (494 100 {Z3ET0) o SRIMMLTHHEKAE 2010 SEEH5 Mg, If
Hi gy, 2014 SE7E RHREH RS, FEABERENEE
fiH R 9% , k%153 {ZRkT, TEBCHIAERAREEMIERE.
o EAE R M IE TR 1998 1 5 {ZICHE K B 2015 4F#9 1 800 1275, M
2010 k2, PEMEFEEGIERTTHFHEE 18% , B 2015 4, H#ET
LRREH T 20% LA ARG

A ZBEH RIBMETF T2 mEREWE, H%HE W LT
HELWMARRENE, MR ERE, RABNIEEMITIAEKE
PG, RELRMEZERAR NBEAK (2014 FhEEFRE M
L) Wi, 2014 FHEBLFEMBERETHEE, HPRETH
T13%, RETH 10%, FEOHRRF. MRS IRARRHEEK,
H et gk 7% . '

fetl b IE7E A BAFEE ST E, in2eREE S LR
LVM @bt iR il o Gueei 52 8RB K H LR E Z —H) E A F
B, HERMMPRRG TS . FH)LEMREFA ol 55 i L B AL
PRT MR, EFRMEMRS|E T EZEE R, S
FHASEH i [R] B 32 35 . D&G MEJHAME, BAUEHF KRG F. NF
IKEFAMC B R 5, At B R S R B AT IS A

it 2 10 FFEAe bt R SO B T N ER P EFERE, ARG
EEERMGE BNERZAN, XERZEEMEERBREET K, LH
ZPETT SR THAENG. RE\ELSRANZEHLFNBRAH
(2014 FEhEFEMTHHE) i, 2014 At SR 340 12
Jo, TEMEPHELZE — (B 230127, M 164 {278, BHKFE 82 {2
. I6), HEA BT A1kt 5 2 Chanel . Dior, Estee Lauder, Kiehls 1
Lancome, FXZE PR ( Euromonitor International) iiit, & EHEE LAk
TS BB7E 2017 4353 60 {ZM0OT., BT RMXERET T2
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TEFELMIERT GRS, SUTEERTEMELA -
et g, A AL TFRL B, AR, £HHE, FHH KA
5000 ~10 000 JG, 4F#E7E 30 ~40 ZEEFH, BBRA K AR R+ EE
BMmERK TR R, B WP EEEREREAR A 2, MK H
BItERE R A 50% £ — 8. XREFERHHE WEFRED RS SE
BEATFHR T EEE, MIIAREHLEEFFR; BEdRKOERE, bl
BB R FBEBA RGP E AR LT, B AR & 3K, b
A AEE SRS, INANLAFEZSREEEMARBORE, H
I S BT AR 2 AT B S ST B

BEE Lo tEAt S AL . L ERME TR, KU EFEEMIHRLE
HORBEA ERRCPCEA, AR E B 5 H 90 19 L E IEAE AT 4R
Hio MIHBEIRUL, LHEXE R METREESEIERN . ARIWH, &
Tl ot “aE” HELEK3R, 2F RSN EHHEBAES
B e ™ ik, T X M T B D S B Aot o A U R e
i, PR AL PRI 983 O 2 BAR B Aot il T R st AR W

BRTETGEERMEGHENERZTS, XTHEE G
Hig A P E M A R AT IR AL . XERBT
F 1 A TR AR R 8 S AT Ml B B U R O A 2 ) B o A8 A
4, TREMENINOZAA 4. EREEMITILEEU—FMREEEL
WA A, SRR “YURSEE” KRN, iEH S E
AR, M4, MAITT6RE B miERERK. —ES k=
A ARTE , ENTRERIRE AR, XREFEIRTHA XA E
IR, RETRHEIN 9838 75 SRAB B — (04 0 A ORI B 53— 7
m, FEE-TSRARKTS, PEERER A B ORI R
BER, AMERERPRATIHRERIOE R, EHEAPETSE, &
PSR AERRE b F E PR B ik, RS,

B TFIH 2 T2 0 AR K . SBT3 IRk BOR ) PR &
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&, Nl ARERGR AT RS, MBS P i i R M (E R K
16O VFE A E AR A BB M E R T 518 1 B4l i T2 B AR
WINERZ —, HREAESATIH A A E R, UL 2
HAEMRR L, RERTSE R B0 B REE , T E 2, PE WK
RN E2

FEEA A T RAEPETSHTES S, T b EHLHE %
Wt J2 A B A (B0 i RS R B e B AR U N R, R IRAB ST
R E L R B T S0 B, 1878 b BB SRR A T 2 &
I SHBAT AR OIEIE R, BEH B Aot dh il 1 X6 A Rl IH 2
I6], il A LA B T 4 R R

1.1.2 WREEH

W& T ESFFRIEERE, ThEARBE M H 2R, PETS
SRR AR AT R R R E R G T E R R 88 A
SCRCATTHA RGN, hEE &G RO TR AR K, PEE
ity K, EHERT, 285 5L 2 B0 s i 1 6+ &,
R E TSR C LR iR E B R AE T .

LR SRR R T IESER, AR RBHE 2t SE SR AL By At it T
HR5| TR ERMREN TRGRD), TERMBEHTH
B B BERC A T i ) S T S

mMTBEAFERE . XMNE. WEE=MEhH, ZBOMETFHT
BAEBEAMA ., M, WK™ mi g efmEE, Hik, 24857
RTFUEFRRROE Bk, KB ER 2N =%,
EMEEAEME (DLEEHEME. M EMEREME) . IHEN

@ Woodruff, R.B. (1997), “Customer Value: The Next Source for Competitive Advantage” ,
Journal of the Academy of Marketing Science, 25 (2), pp. 139 —153.
@ Kotler, P. (2002), Marketing Management, Stuttgart, Germany: Prentice Hall, P.223.
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6. WREMME (RFIE. EREE. MERHRE) RiEfTadr,
T SEAT RIS O B AN B 20 2 HE R R TR AZ I, s, A
I it L BRI BE K1) 23 A B B i RS BE R SEAT R AT 0, RIS
JEE B ST R B

A4 TR RE R B 28 F AR (LR TR BT H, LA 30 ~40.
% % At it T 9B TR, BUI TR (B0
PRI RN, LAY B 8 flotl dt L 758 H 22 MO T R T K5
PR B% . AHRREPFFREIT .

B—, LSS ORI A, FEBIEME . &S EE.

B, DASERRIASE i E i i E S I B E xR, By
AT B A (LT vt s 6L D RE ) B2

=, RIETIRGREGT KE BT E B R E R

L2 WAREESHA MK

1.2.1 MRBE

A B RESHIR MR RS S, FHRABREVIR, Ea/hd
ARG A S SRR . BB AMERE, FRATR A6
BEBARIELR, 7 =B BRIFBF 5T . BRI 5T 5 R AR B £ tn &
1 -1,

O —PrB: FELF MBI, SFEEG LA G %
FHATUIR, RN IREEEITTHESE . VPR R RB S22 M 4

(1) XPAHOCHER SEATHLBE, T A AH G S8R 09 1T 1T & & AN 5B iF 53
BUAR, BIBA BRI L, RIRHA A E B R, BRIt
4R FRATE I
() EEN—ERE N E B S A TR VIR, T b



<6 BEHEY E R W

ITIHE LA BT B 72 b A PRSI, LA B TXS S T 25 5 1ot i 1 B 1)
KSR,

(3) XTHMZEE ST R, @5 Mok A G TR
VIR, T 8 ot it E B SR LA R AFAE Y IR

FESCHRBIFFE A N TR BE DR O JERE b 32 Hh PR SRR ST AE SR . FI4P
WFFE R KA (14

OE W FEMFETEHMRER, R BKEE, FnhE
JBi 5 {EL D 5 SR R BE O T B R, AT /MVEEACIIA A, N R SRR AR
A

(1) ZEBIH AT RECHR, XA A& b 62 4 {80 b R A8 i
BB RIATIC ORI, RSB RAFTH R AR, 7R,
DA /NS AN AR BE DR T 2% B S B BEAT IR BE AT, o
YT AT S5 BRI K R R B DR SR AL

(2) s#id 100 fﬁl‘ﬂ#ﬂ‘)d\##ﬁtﬁﬁﬁ&ﬁﬁ!ﬂﬁ?ﬁﬁ}ﬁ , MER
EEWT, BRIERXME, FE, #—Prs R REpER MR,
& BRI R .

O =FrB: FEARF R ARHETE Lt 5 1H 2838 #HAT R & -
#, HITEHRBEOTRE,

(1) UK AR ML R RE SR BURE A, 1) i 0 8 il BF 19 7 2%,
S G At 5t Y B AT S, o FAFHESRBEW F & R W & R
MR, X RETEAERZ B MG RIIE, B 2R RS I7
& (SEM) gk, ZaHRMgitatn okt T S, e
A Amos 21. 0 B GAE A8 T BAL PR T 8 o

(2) MRABHEDFTLRAITE Bt Al i E B

(3) XE B Ak FEAT L oL B, 5 B 5 RRSR S 18t 45 HH DR A
i, FRIEEPRAAE R, #—HREWR.

(4) HHELHER S LIRASBAE S, REFELGHE
b 4 R SR 7 Xof SR W
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81 WL, ICARTIRE R, FCE K. BIEOTERBIA R .

52 BOCHREER, A AR AT, B A A
7 AL L O S BRI S5 A A 36 1 SR AT

83 SRR B, LRI IR, S BT
B, HEFISURA, FHDABIRNE . IR h . R VIR
P AR A R S S 1) 45 4 25 5 5 I VA 2 A 3 0 S 43 b
ik

4 BSTIEAMT, ICRBEASURARE . (SERBUEMT (REMEE
ForbT SIRIEHER FA07) . B0, ‘

%5 wekit, WHEPITGR, R AR TERAE EE R,
YAl LTS 30 e
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2.1 EHHEHBE2MNEA

125 (Luxury Brand) X ##k A Prestige Brand, High-end Brand,
Premium Brand, 4~/ ir)# i 3f Luxury IfFERESE: “A thing that is expen-
sive and enjoyable but not essential” (ZFE MR . HAY. IELTHE
) o .

FEmIEEPR B O “ —Mi AN S R T I,
BAMEE, Wk, BHEHFR0HERS, XHRAEEFELTS" . HE
iR A A TR LT AR T H B, RERE R, FEMESTF L,
i AR E AN B LB R PR 7 o



10 HEMENEGLLAHREWREH DN

e o Y N B, B R R B SO
BEES, TERTFTHHRN, BASREGRKEGH .2 BRI
BARATHG, RETRMEILA ZRERLE N H 4B
AT R B O BRSSO KN B r A
[

DIFNG, B 5 R IR A 05 4 4 A 11198 0 1 5L R 2 i
Fro D% (Maslow, 1954) 8 AMTH.0 B8 7 K &l 43 8 HARK,
AR B 2 TR R . BT R B R 2 TR B8 2 W
HRLIE R, ERFRS T, TS POE LR E N R E N LR
TR, .

HIT (2006) HEHESRARIGRPEM — R G, S 0N
Rl Ty A B T 2 B 0B S e, AT T
0 2632 75 L 7 i A 4 O SERR I AE R I B0 A OB, AL %
AR TR IR, B 5 S S R RIE SS O A I T . AT L
BE%E . T, R, iR, GTURNERS, 5%, BE58RE
AN *L | BFEREEHRFTT S W4 S SRR B 5. 5
s, TIREGHERAEELES, CRSMATE, BRSNS, 2RO
B R TAERAEE TR S . BESETEDRY—FNEs, —
FE AN RO, —FORBUEE ST, RAMEIOA, BHECH
— AR

BFIZE/RE (Nueno & Quelch, 1998) 4M7 TG WA T L &
RGIE: —BSRRE AR FIHERS, SANARRE; &
R SRR, DUREMA Y A BN E RN T
Bry il FRAIEE . REHY G O G LA B T 5 (A IRV R 5 7

: @ Nia; A. & Zaichkowsky, J. L. (2000), “Do Counterfeits Devalue the Ownership of Luxury
Brands” , Journal of Product and Brand Management, 9 (7), pp. 485 —497.
@ Shah, D. (2000), “A New Definition of Luxury”, Textile View, 52, pp.6 -7.
@ Grossman, G. M. & Shapiro, C. (1998), “Counterfeit — Product Trade” , The American
Economic Review, 54 (3), pp.59 ~75.
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HAER; 2HEENEES; 5E™EERMHK; S8 5E8A —
PEEER, 7 20 R T 1 2 R AL A g B SE R T BB A5 AR B
SR AR E AR . ©

AR FLAF (DuboiS et al. , 2001) 7EEHWF5E AR R,
RH IR PR E R B A DR A MFIE: BEBA 5 (Excellent Qual-
ity) ; HE AN (Very High Price) ; #iSkiEfnhi4F ¥ ( Scarcity and
Uniqueness) ; 2= F1RE H|# ( Aesthetics and Polysensuality) ; {& &
A~ A5 (Ancestral Heritage and Personal History) ; JE 08 # (Su-
per Fluousness) . % 2= 45 th 14 24 # A M A A a2 w4 O 7 A B
Bt HMEMRE, =2 H FAITER# ¥ (Vehallen & Robben,
1994) @ '

VBT (Shah, 2000) AN L RRHER B ™ ah B B B LA 19 5 R
IO FNIELRREE MG . B FIMERR MR . ERREFT
anr, B G EA AT IS A O A ME RN UL G TR SR BT R KA, BT
igmst, A BEAR, BARALBAA B H MK > EmE
Bl @

AV e 2888k (Vigneron & Johnson, 1999) &% 5 B
HIZRIEE G, BEE—RIEEMEMOEME, A RZEN
. Wit E ., Mt E ., BB EAER .S REAMEER
Pt (Nia & Zaikowshy, 2000) IAEEMBEARFREE, TEFEH

@  Luis, N.J. & Quelch, J. A. (1998), “The Mass Marketing of Luxury” , Business Hori-
zons, 41 (November/December) , pp. 61 —68.

@ Dubois, B.Laurent, G. & Czellar, S. (2001), Consumer Rapport to Luxury: Analyzing
Complex and Ambivalent Attitudes, Les Cahiers de Recherche, HEC Paris, P.736.

@ Vehallen, T. M. & Robben, H.S. (1994), “Scarcity and Preference: An Experiment on
Unavailability and Product Evaluation” , Journal of Economic Psychology, 15 (6), P.315.

@ Shah, D. (2000), “A New Definition of Luxury” , Textile View, 52, pp.6 -7.

. ® Vigneron, F., & Johnson, L. (1999), “A Review and A Conceptual Framework of Prestige —

Seeking Consumer Behavior” , Academy of marketing Science Review, 9 (1), pp.1-17.



