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MAEHL2WHAT BAERNWRE AHRBEERANAR AL WEEKRE
RETRAZH. 2ABRAEANRAMEEFZRAT ALV ERFEER
By SARIFKYEREGEAANEXRELLHANREXA. B, AR A
EXRAEMADIRARERGERVENN DL EETIR IO L LA
BEESH., TUR BMEREXRAECE REELY.CALS/BFHSE L
RECVEEIBRTWER  FHBEEHER TN ERABRHE. AL E
BEZEANXAXARALRBRESRIOXBIEEFRROERA.H
ERENKD RBEZRNTEARET BRI LEFTHH LER
HEWESGRS. EXRF BN T L oA RALEFABEHT . £A8 4
FHWHEEE ISV EAEXRERNAFEXR . BALL S HAH
. ARAEHERTRAFRA., ¥4 % 4 15 ¥ (integrated marketing
communications, IMO) X —FEHFHERAERE R TRAREXR, CBET X H
4% ¥ 4P(production, price, place, promotion) W & fo & % & # 4C(consumer,
cost,convenience, communication) W X, E B T U AH A £ L W W g H %,
W& T “46 3% A 1E % B " (communication synergy) B X ¥ 2| %, IMC # # ¥
4% # Don E. Schultz (2000) 3 IMC A # — P HE 4, H T 5Rs EL.
E B (responsiveness)., # X # (relevance), & % (receptivity). i& %I
(recognition) , % % (relationship) E#4 FHE R, MR T M2 FHEHILE
., E2Q1 L WMERE R, oV E T HHEE ZE (agile management) ., R
# K B (quick response) . & Bt # 44 (real time marketing) % T £, £ W X &
EE2EH#A IMCHBAR TR - FRE AANXFLLAEFTRHIBEIOR S
I AR 2Rs EAMR : X £ (relationship) , K 5 (response) .

EHxEALXNIMCH T LENAREH ANAREHR ALK ERER
BAEAE  RETIMCH LB T.: “IMCREAELYHEEFS F, M
HATTAHRSE LR X AT S5AEXREHRTARNOAE, UEHHE
BEIERFRADEERS, ORAHFHF . RT AL . REMFEELE
FEXREPMHRE ARBEK . EAF ARLLARSEHEMNEXRERTE
W BV EEESD

EX&REIMCHWEREL AR TRSEXR,. T ZRBERES AR

I



EoEHEIBHKeE ER

FRAZFLHXANAE L, REIMCHEFIR AL L LV AL LFHHWEE, £ IMC
WERY AHBEATIRRGFARHER, FTRABNI . AEALAB TENERNLEE -2,
IMC BB ) RGN REFRI. PV FEARSNNANENEEEI R E T A
B,IMC 64 LW T, AW IMC AL X4k N VA R4 H oy 8 IMC 5 e 0 5 7R Bk
BEIMCREHEHERN BT EHR  CABLEHALBENL I AFHE,

AFHTELAR: F—FENFELTHUEBNTLRR ABREEAXRENHES
ERENE: F_FHRECEHEBRENEX FREN BAEHEBRE WA
BIMCREBRANNEBENE; B-FHRELCEYHRBERTEEN ML —
REXRERKADRGRPAL; FUFHRECTHEENRTE —H 4 BEE
FHRABRELG IMCHMZEHX R, A HH IMCH AT T RENFARLE; £
EFMAIIMCAREHH BT AZREMASFNE FAFENRIMCRAMW R I
B, FEFNFELEHEBRENEIREN; FAFMRIMCRYENHFRNM AER
ERREXE; FAFMAREH ZBEE IMC R by &4 F 4, FRRT IMC #
AU HLERENXARIMCHIRTH; FTEVEELCEHABNREIRY b
BATRUFHEAY NN L2RELFHEE LA R ECERLBE RS RO CHHLBY
7 A

AHFWARRRERAUTAANFE.

FAENBENSZTERREARNEN, 440 EH IMC & w5 K& IR, ¢ IMC
WEXERERJTTHABAORE, X IMCRRXEF BT T HAEH, A% T WKl
#y IMC o R W

Fo RHTIMCER% MK mER, He xR LT IMCHBEM R R, £4
ARFEANMAH T RRRA A AR RETH T AR IMCALNEMER, mE LA IMC
HAGHER EHURELIMCAREMBERX P RERR IMC HAREHMERX YA F
FEXRENFPOHIMCRAIFENALALEMBERX A B IMCULREHERE, £
FRRET FEWIMC WHENMEEH B,

ARG EHERIABRN — AL F A RUFFEAASNFRRR A RKEER
WRANKHFZEEARNE S, RATE . ABRAUTHA.

F— M. IMCRBEHFHAFHALYENRINFEHRR . AFHEER
HEEWB ENBEANRFRRNER L, EATE IMCREZHAAR, BT — %
REMHNFEMBR.

Fo XM, AFHBEXRERERS LK IMC RN EREI W, AR
ANEAA R ERNAR, BEREFBRAGREAIAT AR RN, TAEXFSELFRT
LY EFRNENRERM IMCRE SALBERN KK, AR BEL"5RB"AATH
EHBABIMCREXFHRBELHFH,EHIMCHEEREZR N — N F B4R 1
WHRARSERTE.

$= . B4%. AFH IMCERENBEH SN BEYL . XREH . EAEAE LR
EHRRAAEEETHEMSBALLRR FAHUNFEN X EHER o RLE
TREWES,



FHEG] AEHEBEELEERRAR S ECEEEHRE A RXAEELS
FRAE FEAKERFTES MBAZLERBGERBRER G ITHEELFTAL KB4 K
FERELSEH,

BERELAFTTRCHHE W AFNEHRAHTEANE ), BEEATELEHATAR
UEIMCERMEBENFIHAR ZALERUXTLRBL.EXS T ELARFE - FEAR
RAXE TEAFEREMER LB TRA - B R YL, WE) AR M4 #F
#HIE,

AFRFEFRER
BN
20124 9 H
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3 HiR

AFTEZHRRBRELCEFHABOTE AR ABRAAARN P ERERF BL A
FHFEITRTE.

1. MC# AR,

2. IMC 9 A B K

3. IMC# B EREHMERN;

4. IMC th R & B F R,

BARFHRHUARBERRE T =MARNER.: FEEBEF AN EHEHE
EARERRZU R IE R AEEANEE, HELD, B EBy AWsERHE
FAE BN BT #3045 B H BUE B A B 3, B L5 B B Ik LA B 4 X% 98 X & B 647
MEBARECZBRBE, REEMREREN SN XEREZEE. L —-HH8
HIABELEEAE, MEEEEMRRFEHRELCEPELHIESR  REHEHREX
i Al BRIR 45 B IE AR AR B PR LA B2 B S AR IR b MR I R R, A BB L IE # U ZE T 3R 3 SL
3%, kB —E X6 18 B R, B34 & 45153 (integrated marketing communications,
IMO) W& M N

BOBEHGBEREAIEENETAINHEENER,. CEALTTTRENEKE
R, RELHNRBEANBRELMTEE., AZEINH IMC =AEKHEIBA IMC
B EEA R 45 IMC BISIESE . B —T AR IMC WS ; B2t IMC i
REZR R BFSE 1R 00, 48 17 S 72 . IMC BB SR 3¢ IMC i IA Bk BE (pitfalls of IMC);
FE=TiR IMC f3E# 4 (disintegration) BB EK R .

-1 BSEHAHEOES

—. BEAEHARBIBNERLTEER

Bia4s « B H7 %1 (Robert L. Dilenschneider) IA N T EHE R IMC Bt iR
ISR K., HBH « X (Thomas Duncan,2002) \ HSMRF AN M B R L T IMC 7=
AR RESEE, BF S ENTERXRAIRE R AR SHERAEMERER
BV eRESFEN ZHEEERLER EEASTMCEHE. FREOIREEAR
W, 40 7 5 £ BB (unit production cost, UPC) .POS ML R LA =M EEES; EA
MEHHBIRHEEN (GERTER L REARESXF HELBRb, TR K
HRAMH A ML T S RBEHNRBHER. THHEBHAS L. EBREFTREESHEL
Mzh 1L, ZBME BEE T NS AL K= MAf RS m, B AT A R F A&

1



. BESEHIEIEKeE B E

{44 B 19 3% 9% & T4k » A (audience) 43 Ak (customization) (L B U B SR AR A B . FB 5 4b

ATROCHABNBEE HUGFREAMASER IMC NENHMABEE, mE 1-1
Bims.

F11 BAEHEREENOTHIHRE

¥ & IMC R 58 K

o SPARTH G H L

- © TRMAE,THMAG
okt s FRER.ZHK;
o ERBBEE B LR BT 5
s BREBHITFEESEWARS
o VOB B R A RS
o RARER AR BB PR A SR 5
s EREBEHRABE
© BRAERKESRE;
s EPFHERTILARERS;
o BHAE BT,
« REGHARBIR

83k % . Duncan, Thomas R, To Fathom Integrated Marketing, Dive [J]. Advertising Age,October 11,1993,

Dilenschneider (1991)

RESYEME
Duncan & Caywood(1992)

SV BEALEBRANHRET AR5 HEH#HTHE BB EHTRA> HRE,
Ao, BERREP RSN & BT R NE D Em KL Rl AR R RAM,
£V AR FF G % 1 M % 5% R # (stakeholder & interest group) (M 1. BRI AR
T HEHEMN B ARNBFXRR, U ABRBRENER. BATE, IMC 4R
FUTHEERKER,

(D) WHEFERREH AL EENEHFRELRETEANRII.

() FRANAMER , LV BEEBRSEEANEARS  REEHEBOBER,

(3) BZHEE H BB FRINE, AT NEE KA BRI E 8 R .

(4) FlEXLREN WY RERME, LRSI SR EXRENZRB AT BT,

G FREARBTAUNEELAHEES KAV EHRBARR LR,

. BAEHARNERMNE

(—) BHEXREAEY

1954 4E, JB /R « #i15i (Neil Borden) & i “E 841 & ” (marketing mix) B BE&, Bp A
WEHEEARZIAEHER MOFATEHNEAE. AP H - £5H (Jerome
McCarthy) # Hi B 4Ps (= & % VB E 24D EH A A Big, X i 5 E s IR ML B ™
AETHRZNEWR, HEHETRERENEHERTHSR HFERUSR AP LAEHNA
& BT A (R&D) & # iR B (pricing strategy) . T 3 % fif (market positioning) , I iH
{8 W (channel strategy) . %/ A B # 44 (advertising/personal selling) % T.H. 20 4
70 4E4C 1 T2 % vh 7, 3 1 95 5% 18] 23 8] (boston consulting group) $ Hi 4l A BB XF H B



A5 —EL, TAMREA W WEEBR. . S LFHHEELR TG B KERR
B 5B, R, X T IBM M F 4 A7 (BCG grid) . ZEHET BT
RRBRERM, LAY RER 4APs WBEBMUAEZH M 5T, MEXREHWER,
Hilt, BHFEEBEERANER.

R, EEEREARNRERBRMTTH TS B BEHEL, BT B B H (return on
investment, ROD M EH HEEH BEHEBEFEYTHE. U4iPs HEXREROLE
WELBROC LD, 4Ps MISBERZ R PSK . B 20 4 90 £, 46+ F K4 (North
Carolina) K2 ) ¥ #2 T #4< (Robert F. Lauterborn) 4%} 4Ps fFEM M EB#E B T 4Cs &
HHW . consumer(JE B E) cost (R EF W E T EMBA) . convenience K F W ¥ 19
EFIHE) .communication({Mk SH B HE ZE KW@, 4Cs EHBEREREUNEBETR
htm, 5Mg M 4Ps ML, 4Cs F TR RKMHELMER. BN EHLBRME
GEBRHBERE ACs KRFLEBARZL: O4Cs BTGB RM,MHTHEFERN
EESRSN; OQFRALLEZEZRIMBENEEMNE, FABEREH T EREH G,
Q4Cs IFEF RN Z M, EHER KA SHERE; OBA KA KB E /Y A E;
G4Cs B LBARRAPs HEP XA EHERE RARRBEZE P BT RGBMELELM
R BEshENBERROAEEKE.

BEMEXAEHR JEEEH . BIHFEFLLERT ANAKNEE 5#44, IMC
A B 4HE #F/K &K (Don E. Schultz) §F %t bR [ &, 7£ 2000 4E X 42 T 5Rs HEZL
W BN XM VEZ VR EREHAFTER. AR T - 1T2FHWEHLER. SRs
BHMTHE.

(1) [Elpi(responsiveness) : & 1% 4% ¥ L 0o B 2 . A5 St BB % S B &
HIER., REBWEHHALERTHRESZBENHEE. W, TN44EXREEL
HoMARERN. BN . ABEHECBEEELTIRBAN TSP BNFARAKREE,
BEFHONEEBANT G BNEZXEEN.,

(2) HXtk (relevance) : HEHLFMAEHEB TV ESEESZEHEEHTHE
EZRAZKMHEXENRE., YRESFHESSEHELEHER MANNEHES
BT MR, XM R — N EENEE, £85BnBAREMX, BHRREARR
AU RBBIEREZE. -

(3) & (receptivity) : EFMXEAT P, YHERBABMEFRESBFL, M
A—EREHEREEENERMAGEANNE, BEEABEREERTRERXENER.
i, Y“KRFEHEL” MARTHTREXL"HWHNGE  FERARTHFTHERAPE. X
BERTHLEBANMORZE. AN, FERFELIEFERR, EFBHEFEMO IV HXE
HMAREHAREEERGRARGFENRYRENMT .

(4) iR% (recognition) : BB AXEX T HPWEXN XCBEE. SREHAT I
REBMER. SERNEAREMAER  AFBEETIENERAE A AR WEEE
RE. MEZHEREREMGEE MXAXAZHEETNR FREEEE RS
FREENE™.

(5) % Z (relationship) : ZXEEM, HWTHELUXR . UL EMEF ZEILZEH

B—% XESEHEEER




BRESEHEIBKSBE

P ENER, XX H ZEFEMNB”E R, HESRZ B P LB E R T 5
WA MARE - RMEHE, EHMLXEEELEHFREBE BR"UZEWER
. E EEN FEHEABRERERSHBELNXRNKE BEREEREREH
WER. BHBSHEESBNE 1-1 fir.

4Ps 4Cs 5Rs 2Rs
1;: ;”g HRE IRz
R fEFiE %

R4 ] RE KRR
X%

=Lk IMCHi& IMCHf:& IMCHE:&

=¥ = 4% ® & 2 B

R&D BE CRM

Wi |, DBM

HEReg P RBM

& CALS/HLF

A B [Eg

1950—19904F 1990—1999$1999—2000¢ 2144

B 11l BEHKSHRE

L EFR,5Rs BRMNBA ERETEHEBHETRENME - REMENT S
%I AR LB HZ M T 385 B2 (transaction cost) FI XM (win to win) B 4 T
BHE. ERXEARANESEESNEELIE S, KFHEN LR REE.

EHINN,1E 21 {2 B 3R 3R 3% b SR Al 85 B L (agile management) | i 3
i (quick response) . J i} B 8 (real time marketing) S TR, 8B4 F FRMNBE LR TR
£ 2Rs;: % & (relationship) . )2 i (response) , & #4/% #% & # & (marcom manager) i 5K
2Rs, £ Ml #5 SR SC G 1 AR A AR s, FE 45 R % IR R AT A, SRR A B B /MK, 5 )
ERREGRFBUNRELR FELEM T REBELZHMEXRRERFBHTRERN,
T R AR 28 , X B — R DR AR .

BE . MEGREARNAERBRANTHESBEAHI BT MEE (network
marketing) . §1 15 & & (tele-marketing) . & & 1% #& (marketing communication) S & T
B, igESnmB . =SRELRENRE, M EERFENCHATEREAS IR . W
EEBENER:; BEEIMNELE ARERPERBENE, AXXRBATIEH
REFH . ‘

F14% %) F1 [ ik % (Kotler and Mindak,1978) B H T HEH S A X RN S AR X
. M 7 {035 % % (separate but equal) . H B &l (overlapping) . i 3 ¥ 7 & (marketing
dominant) {63 ¥ 5 8 (communication dominant) . # &4 % #& % [F] & (marketing equals
communication) , B3R T E# 5% 5 HETEBHEXR B REBALHX X RN ERE
L E 1-2 iR, SUERSEMAARBARNTRT  BEENMERIERERE
HREAEE, SRS ENERUGITREAEZE LB R,



12 BHESARXENXER
BeH k¥ . Kotler,Philip, W. Mindak. Marketing and Public Relation: Should They be Partners
or Rivals, Journal of Marketing [J]. Journal of marketing,1978(10): 3-20. (& EW{EM 3

BB « X8 H (Thomas Duncan,1995) 1A R4k b7 € F 2 2 “ B i 207 B B 1) £k
BEARB L, R “E AT N 7B BRI BB, NI B E O ROR 1T B B 9B AR, T
HREMBEHEREOZLOFTR BAEHES EEEMHILE, 5HBEHITIE N
B B KPEERXRR. ¥ (Shimp,2000) A K ##E E £ 4 Lk IMC & B8 5 B % i
TERBERLE BEEZPNEFEAD GOCEGT SWEHS, FRPEERE I H®|. >
P R R A MR B . 2k vT 8 S 8 3 AR — J 1 A 3 4 o] B2 fal i i JB 2% 9 e Jait
ERHMEFEZAEEGES: A—FEEBMNEMXTEE HRE BEHENGEE.
Al S BT B 2R AT, M BRI R SR, R A O EN R, AT R T4k 8
B NS, Kot BEME R B RZREXFER. £H Q00D IMC Rk
BOVELEES TR, LB I A ” (outside-in) WA W EBE, BEEEBEEARN X
BT A TEMNEXREHATARNWE UEHEBRERERNTRFTRIFNERRE.
RIZHRTHREBH NS ESBASBEHEBRR WX,

£12 REEHRSSHAEHCERSNOME

HEER EE KB B E BEABEHAERS
o [ E R K 2@
FENHBRE 7= R HEh &R
BEREEER LET-E R BiEEE
BEERRSE AEPHBREHREERAE B A B2 Bl 45 & 4
BHSHMRIINES) HEREMER EHEBRNER
RBEHMEEN FEANBES AR 8 R SMIE B R Bl
15 8.7 18 B 4 1 B 45 B 8 —X—FEWE
FEEHILRE BHAE BEHASGSHIHNEH
BHXR 2k 2 FEXRE
BHEAZH EMEBITRAS AR B E B R
BEENEHRE HHABKN IR JBL& 3l B R

BAE REABEHEBNRBRETTUTEANE. F—1BBEEENEARKZ
KBS EHEBOIIE ABHETRE, HEZEOWAQT LA - L #h i i R
BHGHETHRBAERAEXRETROER L, SEEACIHNEHNERTER,. 51

B—F XESETHEERR




@ B oA SR 12

AT EEE, XD EHEHEBTFREONBRME. F2ARBREENRBHERE
AEHEBOIHEERBTTHRIT. R EHEBRED SO VR B R . E0. i
HEEE  EMEEMNSIWATARESHET, AIRTALVESHRE R LA ELREN
M. BZ"NBREEMNEFTENALNLEHAR . GREREH . ERAEEE . RE N E
WENAERHNESEHNECBIHN LS, T2 RRE BRI RELE S5 EML .

(D) BB FTAG

SV ERHEXAMBENMENTE, LA RENEERENER, EHTEAE
BB & —— & 45 15 3% (marketing communication) Z BB ML W REB I X E., &
HBEBRAICLEEMEABENEERR, HABEXREE PR EEH BREEN/E
M., ZBREHRA, BHEBRESLEHENPHFAEEBEINESHA KPaET &
(advertising) .24 3£ € & (public relations) . {i£ 4§ (promotion) . B & & & (direct marketing) %,
B E H 5 8838 N A0 48 B4 B2 8 4 (database marketing) 7E N I & B3 £ #& 7 X
(interactive communication method) , ZEXZ 5 & &4 (transaction marketing) WA T, b
BHEHBESM (oneway) B, AR ERNENET A AE N E DN EHWE
FHHE M. MEXRREH (relationship marketing) WA T, BHEBETFRELLS
B % B XX 5] 34 3 (two-way communication) , | f# Bl KT K & B W KB MERHME .
EMEF/RERR, ELSTHWBARS T, AAREMEBA BT EEZRAENESNR
P EBBAUEMBEXROB SR LEE . FARAMRFEEK. ERAMEREREES
EBREEARBERBESFEY, & A RS (personnel selling) 55 % % i) 1% IR ¥ 1% 4% J7
RAEEBE T B, # % B3R F (return on investment, ROD) . M 4% & 85 (network marketing) .
B % E 4 (telemarketing) F B #1538 T B U X & % & & # (customer relationship
management, CRM) . 3(#& PE & 44 (data base marketing, DBM) . Y3 B 45/ ¥ F 7§ 47 (CALS/
EOZHEMR RGBS EREE TR 5 ME AT WA . H 3538 w7 2 U By 4 Mk 5 A %
BMEQESHMENMIERLR., Bk, BHEBRTEES BB ZE MK N7 &R 2
B L, B Ak 5 B A BB, (A B TR SRR IR S E A X R .

(2 MEEEEHEERPNER

BWERA W I TR TGS BN E FRAEXRAEXREANEEFEEHN—
Fh o K, B8 HE TR 15 B A X AT A4 0 I 2 B FE LAk 9 R 25 ik R AR
RARERIEE. I3 HRTHEEEACLVEEPHAC. DIUHEEIT—BIHE
# (operational) $% 38, 1 43 #7 (analytica ) B BIA~ 7 1HE , B 1-3 FiR .

i by~

Ty
FIEXRE
BUERE

1-3 FMEXREBEEAGC
%K & : Connor,John O,Eamonn Galvin. Marketing and Information
Technology [ M]. London,Oxford University Press,1997: 66.



BEAEREAUNABEEEEN S HE RN EXREHTE S WE, 8
ERFZMAMMEE IR, & TUEHNE RS ARXREFTEREAREH M
BB 5B SUR R 1 ol AT B4R S i h R 2 B RO R UK EE , 60, B i85 2K
%5 BAMSTURSYEHEEHE. SEFRFIED REREAREN A, €FEKE
CHRNEELRAOBEO . 0T SEE 8 £ RN E P KRR, NSRS
BEAAEXRENMR.

Xt IMC BT = il E B e A MEHHEXNEERE R ELIINE
BYERE Y LA a2 AT A A, IR E AR ERE AN AN ERRY
BiEF.

=T ESENEENERERRAWMEMA

—. BOEHEABENHNRE

(=) REASHNABXRESOHR

1989 FEXEJ 45 Mk P14 (American association of advertising agencies,4As) X} # &
BHEBFTHE R “BABHEBE—MHEHEETIHOES ®Hil—HxBEY
LT RIA MmO . XN RIS AR MEEERGIN & . EEEH.
REFEHEAXXRERBAUNPHHBW|HRAE, FEBZBES, REBEH —-BHER,
DE3:08-FNiokis 2 € 0

307 4% (Foster, 1990) WA G : BABEHERREBE I E L WEEK FHELNE
B AEYMNRE|I ZHBRWN; SHEMEETRY BV —-BHET.

1991 4, £ EH P Jb K 23 /R 1 | 2 Bt (Northwestern University Medill School of
Journalism)#BH B —F /b MR M : “IMCH AN BEAARERTESHGHE,
WITHRWLLEHBHRS=H.”

#F/R % (Schultz, 1993) AW B A BH L BE - KN M E X B EBE KB . HITF
ARERAWHRREE TN IR, AREFES=HRBFHEXOEEMUBERN IR,
FHESEBEHEEMESNER , “EMELIT A ERHERENEEE.

¥k B % (Ralph Oliva,1993)A %, IMC I BATRT R E“HH - N BBEBEE, 3+
5MERE—X — AR EER, AEERENT N, THEHERENTREKE  RE
XEFREHAIER, REETHREFFEN R FREMGEREHBERTRY
WHEERFANEEARN TR SHRE ST EWE.

R 15 FB B T # (Duncan and Moriarty,1993) £ 5 —# 05,588 IMC 325 %
HONAMEERETAAN . MEAEBRMN XA R LR TBZESN, B Em b4 AF X
REHEXNT: BAEHEEBR—4HARBERERNFTAFENIE, KM ARANG
BAA ST RS, AR W R E X T RN IARNE, elE 5 HE AR
EXREHAMBELR., PHEUANBAEHAERSSAAEBEENESHARZLAET: —
FiE,IMC B—4 2 {5 B AR R E S & M E B 2, X — o R 08 1A R e A R A

B—F ESEHEEEA




O

RSEHEBKeE B

EHESABHERNE: - E,. X -AdBEHTHRERKBAEXLRENHAR
R, SHAXR RN ER FETKYXANBEYMIE SRS SR .

5 BL S AR R % 31 (Nowak and Phelps,1994) DA —F 48 SR 0 Sk i BB FEXT 31 &
EHMEEE, BREASWEEBIEESIT IMCHERSES,. BIANRNSERER
BB EENEEE, BE B EE RN ENERES TR BRHEH IR
H5BERS .

GEFR, HARNMNARABEFBNE TN  LHAXR ARSHMARNBER,
ZpXMERKRAATUHRATS XBRERH 2 EEE . ERECBEEEZLAB S A
FAMREEMAERRERRIBNEHECE I BEAEFBTAREMBEXSEER
FRXE . SRAEXRREHTXIEWE. RSN EFEE“H AN B 8L
MREE, MR “ BTN MR BER L, A EXRERMSOR TS BEHEEMR
W, THAEXREMBEAEXLRENELTR BEFEHES GEEMRRILE, 5H
FRRE ATV EE

(D) BRthASXAEENR

Wi B IHFEMEE « £ (Petrison and Paul Wang,1996)# 4 IMC & % WA fr4H
B — N RIATHE S (executable integration) , M4F /R AWM ARE S, BEHEBWEGFELEN
—BLNRAGEWES A AEERG DAY EE IFE AREFR, DR XS
IS RBBIBAMER. 55— 1R RA% S (planning integration) , B ¥ | &)
B, M RRNBRRES, RN EMMA XM M LEIEN S T EHIH, Wit
REARELETAS=HAXOEHESIMUES, AR RIFTFHERD A B U X
BRI EMMEE.

B+ AL A2 (Duncan and Caywood,1996) % IMC KARTGCEET U TFITiE: OX
THHLHFMUNES, ARV HE AR AREMEEBAEETES, ) HREH &
BAEE. QAR LHMEENINREENE XRFELE LB, OBEGRAH
HHEXREZHBIREFRXFOLE. BEEHGE 200 R R A Mx%
BfE R . FHEMS VAR SEE N m X, UG EEEXR, & /K& (Don E. Schultz,
1997 % IMC #HE THHE L IAHESEHEBESL KB NERE RE EEM
B R H AL NI ERAE X BARSZ AR, KR HAT IF PEAL 7T 30 B 0 356 AR 4 A5 48 11 R # AR RS O 85
M TEAEBEHEBOEL, FEABABRRTRAR SR B, ik LRI 2] R
B

F¥ (Shimp, 199D H , RIM EHABEESBSHEHREZRIBEL XK, X
FXARMEAHMEBETENLEBIE. V. CVIEREREAEERE EETHANY
BREMFABENFEREHTRNMESIR BT ERZWEREE, UKBEXEWETH.

(2) EEEHEBAMCEA RN R

HIMC iILBRERN I EMENESRBUR, CHEELNNHALARERKT
IMC 14T R G5 3R, 4 M LR R R B HIT TR .. FRE Q99D H IMC
TEFABEFHOR20E, ERBHEAF P, EERERE IMC REXFEFHA
£, PEEBRERRF (1996 R BEER . EREEEEINASEST IMC LR



MELTRE: { THARAR, X IMCERBAELZ—HMAR; EIBRES AABSLURLE
BWERES LHEBATS: EANENARE, IMCHITHEE; BEEBRIARS,
i IMC B53; IMC AA S8 B i) IMC R8I, DC/RF (Percy,1997) %
AT IMC f¥E EERRBEST 788, Ik 1-3 fiR.

R13 LEEAEHEENBERS

o QKA LEHHEBE M EEAE:

s BHMEBBIMITEHASTRENHE:
s HFWARZITHER;

s HUTHNERBEERERNSTH;

s MEMESETHRERS;

. EEMALI

o X} IMC gt = 341

% IMC il 5l s HihBEHEWARIATH/ IMC,;

o Xt FHEH RF IMC BB

s BEXUHEMEMESR, T ARGHZMHE,
s MMM SR EL S EHEEAME, T HE4H A B RS
- HINALRB2EH IMC;

By o HAR.HNREH AN EE A STE;
s IR ATHA XA IMC

%5 8 5k ¥ . Percy, Larry. Strategies for Implementing lntegl:ated Marketing Communications [ M]. NTC
Business Books, February 1,1997.

e 5 T HE B2

-4

= FE MM BiI% (McArthur and Griffin, 1997) % 3 H 5 4~ B £ b H A 47 IMC B
BB B B8 . D4 S W (organization preoccupation) , 441 A B4 )= BR 76 T fE 30
1, & AR XR HEEEM R HAABERES ARBRELLFE; OZ
HEEHENXRF. MHEHESHTNMABLEBNR TREE . FERZHEZERE
HISCRE.

2% 147 /K % (Kitchen and Schultz,1999) 3 T X EH%E 5 MERMK IMC R RRE,
BEURATEBTHABRIARNMRER. ZRZVEANFENBRBIIIASHBME P&
BAHFAFHER, WMEFEHE 15 T IMC UITREBER L. ZiE8E H X uEg
RATUTERE, R EMAIRER AN X E R ER. JEX (Ewing, 2000) % A N & X 2L/
BA R A 25 rh R T R R R IE LA E M R BEX IMCHAmE,

s BEHARRmANTHERR, ~LE2ERALTHRENSE. REEHNNY
£} (Cornelissen & Lock, 2001) 2 H LT 5 & IMC B & — 7 & B 8f % (management
fashion) , ZEE K B AR N AKX HHE; IMC Big S BEEik; BEEZRLURYS IMC
Bt U REHT IMC A&, MIER %4, IMC ¥ HEZSZHERLHE IMC #ib;
IMC i m h REER. ilsx 2EREEMMERTE, S TARRYEZIER R, #i
—A IMC f9 4R AR, T IMC Z 87 7 4 M HEVF R BT B mEE, (E R H SR I
.

&St R A, &F 4K % 1§ /K 28 (Schultz and Gould, 2000) A & % B 7 f1 &

B—% ESETHEREERR




