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Introduction

e

@ [ Learning Objectives ] #x% A & 5 & #%

After learning this chapter, you will be able to:
1. Grasp both basic concepts of international trade theory and practice;
2. Understand the relationship between theory and practice of international trade;

3. Understand practice learning methods of International Trade Theory.

A

[ Lead=in Case ] 31 & % #

Question: Please explain the reason why we shall study international trade by analyzing the
description of Case 1 and Case 2?

L AT RAE—MISANE R D 2 SRR3R 52

Case 1: German notifies China that China is forbidden to export mutton to German. The reason is

that mutton hormone content exceeds the allowed amount, which will affect people’s health. After
investigation, China finds out that the mutton hormone content is as same amount as that in German, and
China also gets the information that German is unceasingly importing the similar quality mutton from
India. China believes that German has violated the GATT principles and China’s benefits have been
violated. German refates, they think they adopt the measures which do not violate the GATT principles,
but belong to the general exception that is permitted.

M —: EEEMRE, 2N PERECDER, iR EY RO RE SRR, B
EERR S AR, FESSHERI, EEBNHENYEAR/RE SRS hEERORRSES
BRI, EEBL, TEREEANTHED B L A RN hEANEEER T GATT 1Y
), WERFIEZE TRE, EERE, MR RRERER GATT R, RET %
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BN SEHFH o
Case 2: Elche, a town in Spain became the focus of the global attention on September 14" 2004.
Because the “made in China” shoes which worth nearly $ 10 000 000 had been burned by a local illegal
group. This was the first serious violation of the legitimate rights of China in the history of Spain.
FHE": 2004 £ 9 A 14 H, PP/ NGUR/RUIFE 1000 J15SThHER “rREISIE" BEH0Y
MR AR T 2BROTERE R XRPPE A R R E—R™ ERIPER A AR |
L5 AL SPNENE = AL S CaR

@m@ Hmw@n’mﬁmmﬂifmﬂ@mmym@l@m@w

1. Study Objective, Main Tasks and Main Contents of International Trade
Theory ERRASZEBILHARIR. TEESZSHNEEANR

(1) Study Objective HFFTHI%

International Trade Theory mainly studies the generation and development of international trade as well
as trade interests between countries(region)and countries(region). International Trade Theorty summarizes and
extracts from the international trade practice, and focuses on the contents of theories and policies of
international trade, especially emphasizes on the reasons and results of exchange for goods, services, factors of
production and technology among the different countries or regions as well as policies concerned.

ERFRR 2 R B R ERR R 54 . KRR SERA R B SR meERES (X ) 2
(RIS EERIR, X EPR 2 SR B AR, ERrOEERR SR SBORNE, TTHEH
i IR% . AFERNBAERE (StX ) ZEZHNEE . SR EAHEMNBER.

(2) Main Tasks FE(T5%%

Main tasks of International Trade Principles are to reveal the characteristics of generation and development
of international trade, basic theories of international trade, international trade policies and measures, bilateral or
regional or multilateral trade relations, distribution of trade interests and the trend of trade development, etc.

EFRR B EEAE S S W RERRE B4 . KRR R, ERRRE BNEARIEE, EFRE BB
SRR, ABRMIGAE ., XK. ZAEE FNERANR SR, RIH iR XME %k
JREHFENE

(3) Main Contents EEHNE

First, International Trade Principles focus on the description of generation, development and
characteristics of international trade theory. International trade theory can be divided into three stages:

BRI THEIRE ZEICHIER .. KM SRR, FES =AM

@ The early stage is called “the Classical Trade Theory”, represented by the Advantage Trade
Theory of Adam Smith and David Ricardo.

B EPRE ZEIHA “HRRESER”, DY - HEMAT - FEENREHE HEIS

@ The New-Classical Trade Theory of the early 20™ century is represented by Heckscher and Ohlin.

20 HRIHFTH R B, FEARRFFTCERAERMR,
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@ The New Trade Theory emerged after World War II, with the development of the internalization
of multinational corporations and direct foreign investment. The theory mainly includes the New Factor
Endowment Theory, the Preference Similarity Theory, the Dynamic Trade Theory, and the Intra-industry
Trade Theory, etc.
5B IRt R ORAR G BT B B ERIS 2 PEBERS TR A N BRI SN B B eI, RS T
ARG RIS, ISR B . PN BRI,
Second, International Trade Principles focus on international trade policies and measures as well as
international trade development trend . [ Typical Case Link 2 ]
HUGEEPRR BB, ER S REHAERRR Bk &S [ duplhEs 2 ]
@ International Trade Policy [E|r 5 5 H5k
International trade policy refers to the principles and policies of administration of the import and
export business for all countries and regions in a certain period. [ Typical Case Link 1 ]
FEIFRER B R A B A — e U 1 57 S TR o [ itz 1 ]
@ International Trade Measures [ 55 57 5 f it
International trade measures are the means to implement policies of international trade, and the
measures to protect national trade interests, mainly includes tariff policy, non-tariff policy, export
promotion policy, and export control policy.
FEIbR 3 5 Hi it e — R SEHEEPR 5 BBCRIF B, PRI A B 5 R 2 Fi R — 2o 264, £
BAFERMBOR . BB, HOSURIBeE . HOEHIBOR.
@ Since the 1990s, international trade has undergone many profound changes, illustrating as
follows:
BEN 20 42 90 PR, EFFRBORE A T WL RAIMNEN . FEAREL T A,
® Growing proportion of trade in high-tech products.
R BORT i B S L R K

® Emergence of knowledge-intensive service trade.
RIRBEHAUAR S5 3 5 U .

® Networking of transaction in international trade.
PR B 1ER 575 A E a3

® Standardization of trade regulation in international trade.
PR SR SN BT ES

Besides, main contents also include the study of the theory of International Division of Labor,
Western International Trade Theory, Basic Knowledge on the World Trade Organization, International
Trade of Service, International Trade of Technology, etc.

Ao, EERRZHEENTECFEERGRS TS, EHERRSHEC. AR5 AREMA
R EHFRR B IRSFERREARE 5%

2. Study Objective, Main Tasks and Main Contents of International Trade

Practice EBRFASEEZSHARITR. FEFZNETERNE

(1) Study Objective FFFTHIHR

It mainly studies the process of concrete operation for exchange of commodities between different
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countries, including procedures, working methods and skills as well as relative behavioural norms of
laws and conventions should be followed.

W SR T E R RS A I B RIS R 12, BiE 2 ARy | BIE LA R,
R AR AR MR BT I .

(2) Main Tasks F (L5

Through studying the international trade practice, students are supposed to master the basic procedures,
basic rules and basic skills of international sales of goods; Under the learning to follow the relevant laws,
regulations and international trade practices and conventions as well as carrying out the policies of our countries,
to fulfill the aim of business operation and make favorable economic efficiency in foreign trade activities.

FEEFSRELERFRR HEFFES, W12 HEEEPRE ROEARAR . FARNAZA
Bhe; ¥ omEEAEAE. BMESEERESOIETHR T, EMETRERSSEeE, e
WHLEEE, XN 5 s SR RT3 -

(3) Main Contents EEHRE

International Trade Practice is a comprehensive and applied course. Generally, it mainly focuses on
sales of contract in international trade, and combining with relevant international practices and laws,
giving a detailed description to the clauses of sales contract of international trade, the negotiation of
contracts as well as the basic links and relative knowledge execution of contract.

EFRR B EF R TGS N HRE. —Bokii, FEUEBRSEEZSGFRIHRL, 4568
RIERRRBIAEA, AN BEPRIE LSRR ARNERMS R B TIRAILT
BA KA

(@D Relative Law and Convention in International Sale of Goods FEFREUITR 5 1A JiEE3R/ IR 5]

The Law and convention in international trade are the essential terms and conditions to operate
international business effectively. E.g. United Nations Convention on Contracts for the International
Sale of Goods (CISG), International Rules for the Interpretation of Trade Terms , Uniform Rules for
Collection, Uniform Customs and Practice for Documentary Credits (UCP) 600 and etc.

FEl P B2 5 A AN o BE S 15 B IR T R I B8 2 OB AR SRt o i (BRI PR Bt i
ALY « (EFRHEBAEMEREL ) . GElg—Hnl) . CEREFHUES 56 600) 5.

@ Clause of Contract for the International Sales of Goods [EFrBT¥) I A RIS

a. Commodity Clause: including name of commodity, quality, quantity , packing and commodity
inspection.

RRARAE: AFEESMA . S, i, RAEMRLE.

b. Price Clause: as a rule, it is integrated with Trade Terms.

MRt EEESRBRERRE .

c. Shipment Clause: make sure exporter how to deliver the goods to importer.

PEFM: FEH DT BT AERHOT

d. Insurance Clause: International transportation cargo insurance is achieved through insurance
contract, the types of insurance are different to different modes of transportation.

PRE A Rl I RS ARSI, s AR, sk RRIFEAR .

e. Payment Clause: refers to methods of payment, there are three kinds of payment methods which
widely used in the international trade: remittance (including mail, wire T/T, D/D ), collection ( including



&

D/P, D/A ) and letter of credit.

AR EEHRNTTR, EERRESE RN R0E 3 #: TN (EHEILE. BIE T/T,
S0 ). Fei (3 D/P EREE . D/A FRK 5 AZH ) FfE FiE

f. Disputes and Settlement: include claim, force majeure and arbitration.

FANIE LA EE: BFERWE. ARHUIRMRE.

@ Procedures of Contract Negotiation 7 [Flf£ R i fe

Business negotiation is an indispensable stage of concluding a transaction, which usually undergoes
four steps as: inquiry, offer, counter-offer and acceptance.

R BEBENBORRA MR AT BRDIERE, B aEaRE. k&, 8. B4R

@ Implementation of International Trade Contracts [ IfEST

Forwarding all kinds of documents and certificates to the negotiation bank for payment is as follows:

HIVE & AR UE B A TESIL S, WF:
Bill of Exchange |22
Commercial Invoice VA& 22
Bill of Lading 221
Insurance Policy {6 B4
Certificate of Origin [5 = HiuiF
Inspection Certificate #2456 1E45
Export Cancel Vertification Hj 1T AZ 5 5
Customs Invoice #5422
Packing List 246 5§t
Weight List FE 1
Measurement List JXA% 5L

1. Summary and Guidance of International Trade Theory to Practice [E x5
SEPEMERR S LESNENDENIESER

International trade theory comes from practice in international trade, which is the experience
generalization and summary of international trade practice.

EFR3R ZEGIR T ERRR 5355, BNERRE 5505 LR HFEA R4

The function of international trade theory is to guide the realistic practice.It is the summary of the
experience of commercial activity since a long time ago.

EFr3 S Ie R AR KNS LS SRR BIEME S, N eaeBIEHHRSBEm L

In the early stage of development of capitalism, international trade policy in Western European
countries was mainly based on mercantilist ideas. The only good of international trade is to pursue

money, so the Western European countries implemented high tariff and protection policy which
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restricted the development of capital economy or trade, and implemented trade protection policy of high
tariffs, which restricted the economic development of capitalist.

B RRAIY, PaRk & E7EEPRE BBOE F R ERER R R B, DmiE N
FrEd BB RIOME— B bR, SATRIBIAEPNRIR S RIPBOR, XFEHL T RARE AT E.

Bourgeois economists Adam Smith and David Ricardo put forward the Theory of Free Trade. From
their perspective, international division of labor will be formed and total production of a country will be
creased without any change of labor force by free trade, thereby benefit trade countries respectively.
Theoretical barriers to the countries participating in international trade were cleared, and international
trade was greatly developed at that time.

BN RETTFRILY - FBMAT - FEERE 7TE 7 AmRSHRFNER, @5 EH
R, BlERS L, ERAG S NIAZRIRR T, HERR % 45 E A SR m, A
MAFNTHEEE, XHENEESESEFERZEE TR LS, EiRHR 5E4NE8 T
KRR o

2. Development, Examination and Revision of International Trade Theory by

Practice EFREESESMEFRASEBIEHEZRE. KIFMSIE

Theory comes from practice, and must accept examination fo practice. When new problems arise
from the international trade practice, the original theory could not be suitable for its development, so
obstacles will emerge, which will eventually accelerate the development of theory.

HOERIR T LR, RN SCLAEIASE, B2 SRR Ye . FEPRER 5728 S2hn i F <1 35T
MR, JRARENCARBEN AR, Mar-4HE, RA{EHISHAR.

“International Rules for the Interpretation of Trade Terms” (“INCOTERMS” in the following )
formulated by the International Chamber of Commerce is one of the most important and widely used
international trade practice in the world. Since the first general rule was drafted in 1936, revisions have
been made to adapt to the development of international trade.

FEbrrgHlER (EPRRZAERRLEL ) (LUT Ehk R Y) 2451 R FREE, N
&) ZERR BBz —. B 1936 FHREFE—ERBNIAK, BEARTE X H A TE 5L E R
PR B LSRR

The “INCOTERMS” was revised to adapt to the demand of the trade terms to cargoes containerization in
the containerized traffic, the multi-mode transport and uses the land route vehicles and the railroad flatcar in
short distance sea transportation in 1990. In the “INCOTERMS 2000”, duties of sellers and buyers were
listed in 10 entities instead of the original 13 entities, which facilitate the consultation. Modification of
“INCOTERMS 2010” took the increase of world free zones, the widespread use of electronic
communications as well as cargo transportation security into account. Terms like DDU, DAF, DES, and
DEQ were deleted from the D group in “INCOTERMS 2000”. Meanwhile, two new terms were added to
group D namely DAT (Delivered At Terminal) and DAP (Delivered At Place), which reflected the
practical requirements of international trade, and were compatible with the United Nations Convention
on Contracts for the International Sale of Goods (CISG) and the Rotterdam Rules.
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International trade is a practical and foreign-featured course. Most students do not have experience
of the particular business of international trade, therefore, during‘ the period of learning the course, they
are supposed to combine the theory with the practice of domestic trade or economic life together, and
apply more practical skills and techniques to learning this course.
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1. Task-driven Method % IK3hE

Set up a complete “work tasks” situation for the study of international trade. For example, an export
company, on receiving orders from customers, is required to process packaging, transportation, insurance
and other operations according to the requirements of the importer and condition of the goods, students
can acquire the theoretical knowledge in the process of assignment and accomplishment.
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2. Role-play Method &%

Set a training environment accessing to the actual scene of real work position , which can help
understand the content of the roles and increasing the ability of problem-solving through taking
participate in a role-play. For instance, students can be devided into several role-play groups, which
act as the role of the exporter, the importer, the bank, and the forwarder respectively and etc. This can
help to imitate the procedures of negotiation and payment in international trade contract. Through
students’ participation and interactive communication, their action-response ability and psychological
quality will be enhanced, as the same time students also will recognize their own disadvantages and
weaknesses by mutual comments.
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3. Case-analysis Method ZEfl4#ri%

The teacher can design a specific given knowledge point Case-Problem, supply with massive
background materials and demonstrate the real scene of international business. The participants can
analyze the question and propose solved methods with the professional knowledge.
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In the process of learning, a variety of specific case analysis can enable students to understand what
is a contract, contract-signed, the performance of the contract, the duties and obligations between the
importers and exporters, and so on. This can guide students to generalize the regularity through
discussions, develop the ability of analyzing and solving problems independently and flexibly, and form
cultivate good study habits.
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4. Bilingual Teaching Method MiE# %%

The foreign-featured in international trade field determines the importance of foreign language
acquisition for students. Therefore, on one hand, the students should acquire the professional knowledge
of foreign trade; on the other hand, they should also develop the ability of English of foreign trade during
the study of this book. A gradual and graded immersion teaching method can be adopted on the basis of
students’ foreign language levels respectively. The whole semester will be roughly divided into three
stages with different proportion of Chinese and English used in professional curriculum teaching. The
proportion of English will gradually increase.
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In the first stage, for important knowledge, using Chinese to teach first and then using English to
repeat, to emphasize, to explain and to memorize the important theory and trade terms; in the second
stage, gradually increased English proportion will be, attaching Chinese explanation to complex and
difficult professional knowledge, to encourage students to learn how to use English to express
professional content; in the third stage, applying English language for teaching basically, students ability
to express professional knowledge in English will be improved.
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