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Making An Introduction 48

Self-introduction

a#na |

Dialogue 1
Meeting a Foreigner at the Airport

LS W %5

4

2 s, EREE
A#. John Smith——123 ABC B 5/ 5]
Miky—/ M EFIZ T &R 5 ERAS
E-

B5L:
IHREFAR TV REZERASLERETE Miky RN FL2IBKEE
Z¥E, BIEEERAIZIDEMLBERH John Smith 4

Smith. Hello! I'm John Smith from London ABC Trading Company. This is my name card.

Miky. Nice to meet you, Mr. Smith! I'm Miky from Guangzhou Contralia Light Industrial
Products Trading Co. , Ltd. This is my card. Our manager, Mr. Zhang, sent me here
to meet you.

Smith: How do you do, Miky?

Miky. How do you do, Mr. Smith.

Smith; It’s very kind of you to come to meet me.

1
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Miky .

Smith.

Miky.

Smith.

Miky .

Smith .

Miky -

Smith.

Miky .

Smith.

Miky :

Smith.

Miky.

Smith:

Miky .

Smith .

Miky .

It’s my pleasure.

How’s Mr. Zhang?

He’s very well. He is having a meeting, or he will come to meet you by himself.
Well, it doesn’t matter. I haven’t met him since last Guangzhou Fair.

I see. Well, may I help you with your luggage, Mr. Smith?

No, thanks. I can manage it.

How’s your flight, Mr. Smith?

That's OK. I'm getting used to flying the whole day long.

Did you come to Guangzhou very often?

Well, once a year at the Fair actually.

So, you must be quite familiar with the city.

Well, just a little.

This is our car, Mr. Smith. Shall we drive directly to the hotel? You need a good rest,
I'm afraid.

Yes. Thank you.

The Baiyun Hotel we reserved for you is an old-fashioned hotel, but the service is one of
the best. I hope you will feel comfortable staying there.

It’s very thoughtful of you, Mr. Wang.

It’s my pleasure.

g Learn to Say iE 5%

W srmRmErLE

(BPEXREHCEFHRETES)

A. Hello! I'm... from.... This is my name card.

B. Nice to meet you, Mr. Smith! Pm.. . from....

o
\‘m ,

1.

SR EIREAR S LER, SO A RSE, UEIDTHRAT TS0,

2. HEAEREEARER “W8, Wl”; WEHFAIBRFH “Nice to meet you”
FAGTIEME, MIXEMFIEFRIEA: Clad to meet you! Pleased to meet you! It’s very nice to
meet you!

3. hEARNS TN FARAEREEEUTZ, ENBACHETE, AL
I FAfE 5 BRI RiE4Z . 0. “My name is Wang Zhiwei. You can call me Xiao Wang. -
“You can call me Miky. ", FERG& RN, BEFAEXETF, JREITEIREICIZ,
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Waxam

ARAFE, BRABNBEHCHES . FEARER., BARKMS, WM:

& John Smith ({£3 ABC #5/AH])

I'm John Smith from London ABC Trading Company.

O AR (MBI R S O AR B AR5 5

I’m a businessman from Guangzhou Light Industrial Products Import and Export Company,
electrical products depariment. My name is Zhang Qiang.

O ZER (FRHFLEFH B OAF LS AL 5 £HE)

My name is Li Hong. DP’m the sales manager in the Flower Export Department of Dongfang
Native Produce and Animal By-products Import and Export Corporation.

O SR (UMY O B B R4

I’'m the sales manager in Guangzhou Textiles Import and Export Corporation. My name is Li
Lin. P'm in charge of the import department of garment.

O EF (JUMZEM B O AR D)

I'm Wang Ping, the manager of the Black Tea Export Department in Guangzhou Tea Import
and Export Corporation.

1. Mr. FlMiss, Mrs. SRFIAMBRIINER, ARNAN, EACHELZH, &
E 0 RIS A ERRIF, 40

T'm Mr. Lee.

I'm Miss Wang.

2. thC B, RAVE “EA”, “Zg@E” | “TEIF” KX, EAERIEH, &
A BE RIFERE— DAL, RREBCAETREAZR. W

Manager Li sent me here to meet you.

M Mr. Li sent me here to meet you.

M Mr. Li, our manager, sent me here to meet you.

W R EesE

1. A. Hello! I'm John Smith from London ABC Trading Company.

B. Nice to meet you, Mr. Smith! I'm. . . from. ..

2. A. Tm from Guangzhou Garment Trading Co. , Ltd. My name is Wang Wei.
B. How do you do, Mr. Wang? My name is. ..
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bl Notes J

L RS ASTSGHERN, RHRMWUE, NEA A A RA B EA — B, SR
B S5 RHTTHE . FE0,

2. ERKFEHRAE, TUEIE: JOUALRIE . EEALRIES, AR T
AREE.

W mmeres mE

—How do you do?
—How do you do?

~—Nice to meet you.

—Nice to meet you, too.

—Pleased to know you.

—It’s my pleasure to know you.

—Glad to see you.

—Me, too.

—Welcome.

—It’s very kind of you to come to meet me.

—~Good morning. We’ve been looking for your arrival.

—It’s my honor to meet you here.

W mss ey miE

—Thank you very much.

—You are welcome.

—Thank you for coming to meet me.

—It’s my pleasure.

—It’s very kind of you to do all that for me.
—Not at all.
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—It’s very nice of you to invite me.

—It’s my honor to have you here.

—It’s very thoughtful of you.

—Don’t mention it.

—We appreciate the support you extended to us in the past.
—I’'m glad we have had a good cooperation over the years and hope to continue the friendship

in the coming years.

&

Situation 1: ZEREWEHIA, RFABEHIR, RAENBEEERY, WHEANESTRS
R, AR% s B o

A: Mr. Smith, you had a visitor this moming. We've taken a massage for you.

B: It’s very kind of you.

A. Don’t mention it.

Situation 2: YRITEFFVIRME 7, I VRTEMAT7E 3BT BT 485 05 # b5 1] o fteid 20
WHEREEITH, VREEHbE RRIRS

A:. We've booked you a double room, facing the seaside.

B: It’s very thoughtful of you.

A 1 hope you'll like it.

B: I'm sure I will.

W smmn

IE YR PR R R & SRR B TG, TSR IR SIS B BEfE RGN AE £

BN B B AN

1. EEIEW B A BB 5 R 5

2. EERIE T HRARNIER

3. BEEWRENT A REA L RHE T KR,

H T HEIRIERESIIA 1T T 2%, WIENFENFEE SN ITHWEHIZR, BRERFE
7538 R RIE . 3 B AR XU 3C AR LA R T — R A R K

TEA—B E R TIEEAEEAE Y, SRIEEX T TIR RIS AR, P
METHEMN, HIRESZIEXE, Mz,
A: Glad to see you.

B: Pleased to see you.
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Are you married?

What? Oh, yes, I'm married.

Have you got any children?

Yes.

How many?

Two.

What do you do?

I..I..work in a factory.

How much do you earn each month?

Well. . . Excuse me... (leave)

WHB T EA =B g, i E e EE WA . LK, JF AR HMARMEEE

IR, T HECH B AT ; FeEt, EXERERT, FRFERES, URTE
WETNE, FEIOTRISHER LT P £, X BRI N8 AT,
Situation 1. At the Party

FPrererEERPr

. May I sit here?

Yes

Quite crowed here, isn’t it?

, of course.
Yes. I can’t say I know many of them, do you?

I don’t know anyone at all.

Have you known Mary for a long time?

Yes, we were at school together.

Yes? I was at school with her husband, " Bill.

Oh, really? I work in Bill’s company. He is a good man.

: Yes, a very good man as well as an honest friend.

Situation 2: In the Carriage

A:

®x >

(v

Excuse me, but would you mind if I open the window?

B: Not at all. (She smiles in a friendly way. ) It’s rather hot here, isn’ it?
A.
B

: Yes, and we don’t have many fine days, do we? (She puts down the magazine. ) Are you

Yes. And it’s such a lovely day outside, isn’t it?

going far?
To Victoria. And you?

: Just to Croydon. I'm going to spend a few days with my son and his wife. Do you know

Croydon?

: Only a little. But I haven’t been there. I know it’s beautiful, isn’t it?

: Yes. (She introduce the place. ) Well, here is my station. (She smiles and stands up. ) 1

have enjoyed talking with you. Perhaps I’ll see you on the train again one day.

: 1 hope to see you again. Goodbye.
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Situatiou 3; At the Bus stop

A: Excuse me, what time is it now?

B. Half past ten.

A. What a miserable day, isn’t it?

B: Yes, it has been raining for about the whole week.

A. They say it'll be fine later on.

B: I hope so. And it’s colder and colder.

A. I don’t mind as long as it doesn’t rain. Do you wait for bus No. 5, too?

B: Yes, but it’s always coming late and always crowded.

A: Is it? I seldom take this bus. 1 just come to visit one of my friends today.” You seem to be in
a hurry.

B: Yes, and I'll be late again.

A: You won’t be. Look, here comes the bus.

B: Oh, yes. It’s been nice talking with you. See you again sometime.

A See you.

Dialogue 2
Seeking for Trade Partners at the Fair

R =Rk

4

E. THFHFEOBRESS
AY. Leeon—T " MNEMGRAEZERAT
William Bill—3%E B&L RS ERA T

s+ E BaL B5HR/ATIH Wiliam Bill F/- M H OB R% 523 KER
EMTHRBUE. FTHETSGRIRSERLAITVE AREE
Leeon 45 7 Bill &4,

Bill . Good afternoon! ’'m from B&L Trading Co. , Ltd. in France. This is my card.

Leeon:. Nice to meet you, Mr. Bill. And this is my card.

Bill. Nice to meet you. Our company is dealing in the line of garment. I'm trying to find a
trading partner in China.

Leeon: I'm glad to hear that. You know, that happens to lie within the scope of our business.

Bill. That’s fine. 1 wonder whether you accept special orders according to our request.
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Leeon: Yes, of course. We are ready to serve our clients in any different kinds of way.

Bill, That’s good. T've brought our samples with me.
Leeon. Let me see.

Bill. We require that the fabric, style and color should be in exact compliance with this,

Leeon: Well, in fact the fabric is quite common, but the style is unique. We’re confident to

say that it’s easy for us to fulfill your order.

Bill., Very good. Shall we talk about the terms in details?
Leeon: OK.

Q Learn to Say {EE 43

“What can I do for you?” p9mH=%=

XM AR AE. BUNRELRE .
< Can I help you?

< Is there anything I can help you?

< Anything I can do for you?

T3E

Sinuation 1: {ERIFARS . IRBEMT M V SURGEXR, M5 IR,
AR9553: Good morning, Sir. Can I help you?

& . I'd like to buy a sweater.

BR5553: What color do you prefer?

& P°: Grey. Would you show me that V-neck pullover?

BR%353: Yes. Here you are.

Situation 2; 7ETE L, B B —(AMEIIATERMAETIRA 4, TFRA L ATRGER .

A:
B:
A:

B:
A

Sir

Hello! Is there anything I can help you?

Yes. I'm trying to find Garden Hotel.

It’s easy to get there. Go straight ahead to the end of the road. Garden Hotel is on your right
hand side.

Thank you very much.

You are welcome.

FEHFEET, REFTLARNBIRES f R MBS E P HALRIES, W: “Yes?” “Moming,

" %o gﬂﬁu:

Situation 1;: 7ZEHLGEEEG N, EER IIKRIESE -
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£ER: Moming, Sir.

R= A; I'd like to fly to Chicago next Monday.

EER: There are tow flights— 930 in the morning and 3 :00 in the afternoon.

QZFA; I prefer to fly in the morning.

£FER. Il be $55.

LEA: OK. Here you are.

£Z5. Yes, one morning flight at 9.:30 to Chicago next Monday. Here is your change. Have
a good day!

Situation 2 : ZERYJERT A, BUE/PMHARRSE

£ P Excuse me.

R : Yes?

& P°. Id like to have a single room for two nights.

BR4553: Well, a single room with a double bed, $60 per day.

B F°: It sounds good.

BR$553: Would you please fill in the form here?

& F: 0K

Situation 3: FERIEH, LG MAREMHFH

B4R Hello! A & B Company.

2 . Please put me through to Toys Department.

LR Hold on, please.

& . Thanks.

AQ Now You Try SE#: | %

(1)

2. BEFRYZ
}\i.%. John Smith 3 ABC BRSNSV EEE
Miky—— " MBEFZ TV REBR5ERAS

B
FHEFBETVRBESERATUEREEE Mky ZUWEEHEKESE
23, FEEEFEYSIBEMNRBCRIFE John Smith 4,

Smith. %4, ELH ABC £ 52 FH John Smith. XEBEIZ F o

Miky: 4%, Smith 564, BRETMRFABRTHS A M Miky, XERRNAZ R, &K
ZIRIRFREL

Smith . ﬁ“:ﬁ}, Mlkyo

Miky. 4. Smith,

Smith. 151153‘ R

Miky: AR,

9
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Smith.

Miky .

Smith.

Miky.

Smith.

Miky .

Smith.

Miky .

Smith :

Miky .

Smith.

Miky .

Smith.

Miky .

Smith.

Miky

Bill .

Leeon.

Bill .

Leeon.

Bill .

Leeon.

Bill.

Leeon;

Bill.

Leeon:

Bill.

Leeon:.

N

%
.

% R HHEORRZRS

i) WEEE BEL AHARAFN, XERHWER

ik So Ak frpng o
kAR ES,
MEET"RL&2 )G, Bl -EHBEREE,
B FHRBREITER,
AHT,
MEHRENRA, , Smith 547
w11, RELIBTREEIER L KT,
ke Il
— AWK, RS RIRHE
HREEXS T H XA IR — B RBE T,
Ba——, A%,
Smith 554, RIIMWER T, REAREXEEBEERE—T
Y,
BIVAEBITTHZEE. XE—EMEE, HREE WM, HBEEE
BHEMR, Miky,
Z:g,_:.\o
(2)

A¥). Leeon—T MEMGRREAZHRAS
William Bil——3%E B&L R 5B RAE
BE.
%=E B&L R 5 AERA S William Bill B M RZ5S I RBEMT
MRS T NEWHRRRSHBRL T LEBAMREE (Leeon) 121F
7 Bill &4,

W RIBIE, Bill 5, XRRMA A,
5IF, Leeon! RAVAFIRE MRS RS M. RXUREMR T HA TN AS
k.,

RBEN. REERITNEEDS.

KIFT . RIEE—TF, HRITRTEZEHITH

W, RATEREFRHNEFRS TR,

S, Bl THAER,

IEREE, |

RITERAR, FANCERE SRITWRESZ L.

TRRE AR, KABEE. RITARELEXKS,

KIET o FefiTal hik e B3 5 2 kg2

ﬁ}%o‘
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‘?‘Talk Show Room R [OF R
(1)

MR
EATUER/NERNHADEREER S22 FH Anderson
S, INEAFRINIR Anderson &4, AL ¥E—HEH
- “Anderson from London” BIfEF. iXBF, Anderson %4 &
B EFOEER

©

!

|
E%

oo AR SIS SRR N o . AR S

WHE#EE R Anderson SEEMIIE

® My name is Anderson.

o (5FBF) This is me.

¢ Excuse me, are you looking for me?

® Hello, 'm Anderson from London Trading Company. This is my card. Thanks for
meeting me.

A A/ D ERANE:

® Excuse me, but are you Mr. Anderson from London?

® Excuse me, I'm finding Mr. Anderson from London.

® Hello, I'm glad to meet you. Come this way, please.

® Hello, Mr. Anderson. I'm Wang Wei from Dahua Trading Company. Nice to meet you.

Shall we go now? The car is over there.

(2)

B
EASVESLR BT A4 H—BNMNEREYNIERNRE
NiZDEMRBEEAIRFBSRR SN SMith4E, RNEHE
FRGECHIEE R, 5 Smith £ERikER, 57 500
FEARTFERLE, XK, FEERBHAOYMIESIEEC
R K, BLEEE Smith £ RFRE NIWEIEXR, XEFAIE
\ = Een=Hn

-
o

©

R S O S O B S R0 b

HREE S EAEMAE:
® My name is Wang Tao from China National Light Industrial Products Import and Export

Corporation. I am the sales manager.

|
i

11



