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Umg‘l ;e;tg}gh the Clients

Meeting at the Airport . £
PR N 1)

I R MEER N e
Are you Mr. White from USA?
A: Are you Mr. White from USA?
B: That’s it. You must be Li Jun from the Textile Import and Export Corporation.
A BRAEBRGFHALD?
B: 28, —RAGLRBHEE AN FEL,
B AExRns,
Nice to meet you.
A: Nice to meet you, Mr. White. Was your trip comfortable?
B: Nice to meet you, too. This trip was awfully long and a bit turbulent.
A RBFZREE, RELLE, Ri&RD?
B: RFHMANEME, Fhd, EReREHAMRKT, CATARBRGFR,
L ik EAR?
How was your flight?
A: How do you do? How was your flight?
B: Not bad. There was a dense fog in London, so the flight was delayed several hours.
A BT EegakiEE AR
B: &4F, W TFHEAKXE, FHEAMBRET D,
O me—2RATE,
It must be a very tiring trip.
A: It must be a very tiring trip.
B: Itis.
A RE—ZERTE,
B: 249,
H RegamiT7 — P RBHREE,
| have reserved a quiet room for you.
A: You can have a good rest after we arrive at the hotel. I have reserved a quiet room for
you.
B: Thank you very much.
A: BARBZEETAIFRE— T, KLBALITT —ALHGFH,
B: 3k Bl
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Chapter 1 Business Communication

?ﬁﬂéﬁm‘ﬁ $DEO
A: Let me help you wnth your luggage
B: No, thanks. I can manage it.
A &*%”?f%m
B: XAT, #tiff. KA,

L IHEREIR #

Excuse me, are you Mr. Smith from Britain?

Yes, I am.

: I'm from the Textile Import and Export Corporation. My name is Zhang Yong.
How do you do, Miss Zhang? I'm glad to meet you.

How do you do, Mr. Smith? Let me help you with your luggage.
Thank you very much.

Did you have a good trip?

On the whole, not too bad.

It’s a long way to China, isn’t it? And I think you must be very tired.
Yes, I am, rather. But I'll be all right tomorrow and ready for business.
Now, Mr. Smith, we’d better start for the hotel.

OK. Let’s go.

: This way, please Our car is waiting over there.

R, BRAEBRGLEHALED?

A4, é*uto

ARG R Rt o, AMKE,

B4, KikE, REHXLE R,

B4, LEMELE, ERFESTEE,

3 A

AR R 7

By R BLE RS,

T”s‘ A, AFPEOBEZE, FAD? ABE—TRET,
Ry, AAEERY, FIRRERLTY, 2AEFHESE,
K EMELE, BNMRFALES G FEIHEE,

oG, KA,

wiRp A, EMGEEMLF4,

?W??W>‘F?W??W>FP>>F?????W?FF?W3>F?

Luggage Claiming 2w
TF B4

Bl sEsaE

How many pieces of luggage do you have
A: How many pieces of luggage do you have?
B: Only one suitcase.

3e



| W

wrwe

@ W

W > W o

BEREQTESE

W > w >

DR AT R
R FRA,

iﬁﬂk&%i7

: Where is Lhe baggage clalm area?
: It’s down there at Gate No. 5.

AT Z R B A TARILY

CAETES 50,
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o Is that your case?

Yes.

D ARRARE TS

R,
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: This is my baggage clalm tag. Can you get my baggage now?

OK, here you are.

DR BATRINAE, Rele AR IT R R ARG

ey, ik,
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vhere a luggage car

: By the way, Where can [ flnd a luggage car?
: It is over there.

DORER—F, MEAITEE?

D RAEARL,

eERE
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. It’s nice of you to come and meet me at the airport, Mr. Wang.

It’s a pleasure to meet friends coming from afar.

: Now will you show me where the luggage claim area is?

It’s just over there. How many pieces of luggage do you have?

: Only one suitcase.

Let’s go and claim the luggage then.
OK.

MR ER, TaL,
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Chapter 1 Business Communlcatlon —

. Luggage Inspection
FHERE

BRI KT ERHITH, 102
Would you please open this big suitcase
A: Would you please open this big suitcase?
B: OK. Just a moment. Let me unlock it.
A FAEEARATFHITF, HB?
B'%% HHF—T, AREYITH,
BERBIROYIEL LT, 107
ould you put the case on the counter and open it, please
A: Cou]d you put the case on the counter and open it, please"
B: Sure.
A AN ROKEIES LTI, 57
B: HATLL,
o BEEAEHA?
What's inside
A: What's inside?
B: A package of green tea and some bananas.
A: ZEAHAL?
—QORFP—REE,
B BRFEENRITL?
What do you have in this bag?
A: What do you have in this bag?
B: These are all my personal effects.
A INARFERHRMA?
B: X EHMA KNG RAN .
O szeunatistng
Have you got any contraband in your luggage
: Have you got any contraband in your luggage?
: Actually, I'm not quite sure what is contraband.
TR RERAN 2B EH R
P RREARREARMGLARER S

W > W >

A: Please show me your passport.

B: Yes, here it is.

A: And your Customs Declaration Form, please?
B: Here it is. I have already filled it out.
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No.

No.
: Any contraband?
No.

May I go now?

Yes. Have a good time in US.
Thank you. Bye-bye!
TSR

ey, EXE,
DRETEYEXITEIRE,
A, RCEHEFT,
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Heading for the Hotel
BB S

BV smssmidsk, #R%,

A
B
A
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I'll bring my car here, so please wait a moment.

: I'll bring my car here, so please wait a moment.

: OK.
D Ele £ ik, HHE.
S0

Pl iR atEERE,
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DB ITERERRNES b,
P RR AR S, RELSEMANAY , BHEMD?
AR, A, AERFAT, XA
P RERTAXT DY

: All right. Well, are you carrying living plants, animals or arms with you?

: Do you have any cigarettes or liquor?

: Put your things on the counter here. Open this suitcase, please. What is this?
This is a jade sculpture. It’s a present for my friend. Is it dutiable?
No. Now, everything is OK. Here is your passport and your receipt.

o R4, BREAHFEGDHEHIKE?

WA FEANA T ERH A7

89 37 B A

Let me put your bags In the trunk

: Let me put your bags in the trunk.
: Thank you.
ikt okt EERL,




