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Unit 1 Arrival
;| REFUIE

Dialogues

Mr.

(D

John Beckham, a businessman from Chicago, arrives at Pudong International Airport. Mr.

Zhou from Shanghai Light Industrial Products Import & Export Corporation is now at the airport to meet

Mr. Beckham.

Zhou: Excuse me, sir. Are you Mr. John Beckham from Chicago?

Beckham; Yes, | am. From L& W Corporation. And are you Mr. Wang?

Zhou: No, I’m not. I"'m Zhou Jian, Sales Manager at Shanghai Light Industrial Products Import &.
Export Corporation. Mr. Wang asked me to come and meet you, because he was unexpec-
tedly tied up this morning. He is very eager to meet you, and sends his warmest regards.

Beckham: I see. Well, it’s very nice to meet you, Zhou Jian. And please feel free to call me John. I'm
not big on formalities.

Zhou: That would be my pleasure. 1 hope you had a pleasant flight over, John. I’ve travelled the
trans-Pacific routes before, and I know how tiring they can be.

Beckham: This one was uneventful, except for a little turbulence now and then. In fact, I feel as crisp
as a new dollar bill.

Zhou; Glad to hear it. Would you like an informal dinner with us tonight? Mr. Wang asked me to
inquire.

Beckham: It’s very nice of him, but truthfully I’d rather just have a good rest tonight in the hotel to
overcome the jet lag. Mr. Wang won’t mind?

Zhou: " Not at all. He expected you’d want a little rest first. Can I help you with your bags? We’ve
got a limo waiting outside.

Beckham: A limo? It’s so thoughtful of you, but I’m afraid it causes you too much trouble.

Zhou: Not at all. Let’s go.

2
Mr. Beckham and Zhou Jian get into the limo and are on their way to the hotel. They are talking

about the
Beckham :
Zhou
Beckham .
Zhou

Beckham :
Zhou;
Beckham :

hotel, the city and the schedule for Mr. Beckham’s stay in Shanghai.
Zhou Jian, how far is it to the hotel?
About one hour’s ride.
In which hotel will I stay?
We’ve reserved a suite for you at the Hilton Hotel. It’s one of the best hotels in Shanghai. 1
hope you will enjoy your stay here.
I’'m sure I will. Thank you.
Is this your first visit to Shanghai?
Yeah, this is indeed my first trip to Shanghai. I’ve been looking forward to this visit, and
I’m really happy to be here. It is a large city, isn’t it?
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Zhou:

Beckham:

Zhou:

Beckham ;

Zhou:

Beckham :

Zhou :

Beckham ;

Zhou:

. Zhou:
Beckham

Zhou

Yes. Shanghai is the biggest city and one of the five municipalities in China. It has eighteen
districts and one county.

It’s really a large one.

Yeah. In fact, it is a financial and commercial center in China. Just to confirm—you know
that tomorrow’s meeting is set for 10 a. m. at our office? I’ll pick you up at the hotel at 9.
30.

That’ll be fine. Thank you so much, Zhou Jian.

It’s my pleasure. By the way, are there any sights you’d like to see while you’re here? I’d be
happy to show you around.

Well, 1 have instructions not to mix pleasure with business on this trip. But could 1 see the
Bund and the Oriental Pearl Tower?

Sure. I'll set up appointments later this week.

Thank you very much.

You are welcome. (They go on with their talking. After a while, the limo pulls up at the
gate of the hotel. )

Here we are at the hotel.

Oh, it’s a wonderful place.

Let’s go to the reception desk first.

Words &. Expressions

1. corporation /\ko:pa'reifon/ n. 2\ &) 40k

to build up a corporation & 37 — ZK 2\ F]
2. to tie up fHEERFFIRR; NH
She was tied up in a meeting all morning. WA L4 HEH £,
The phone was tied up for an hour. HiE{ T —4/MEf,
3. regard /ri'ga:d/ n. (pl.) BE; [Al{&
Give the family my best regards. B @ &HF AR I,
4. formality /for'meeliti/ n. )78 , 4L 57 .Y, EXF &, RE R
1 wish we could treat each other without formality. FEZBERNTH L Z A AE K%,
5. uneventful /'ani'ventful/ adj. Y FLI ., F# LHE M
6. turbulence /'ta:bjulens/ n. K . AR E KBS H ; Bsh, TBEL
He remained serene in the midst of turbulence. i X BB H P IRIFET.
7. crisp /krisp/ adj. MEW . FE@EH  iE R B
8. inquire /in'kwaia/ v. #ij[d] . )8 , & T
The house is to let; inquire within. HEH#H; ANEH.
9. jet lag KATHY KLY , B 2 /8%
10. limo /'limau/ n. = limousine Z & %
11. schedule /'[edjul,'skedzjul/ n. B [E] 3,3 E F
The production plan was fulfilled ahead of schedule. 4 =it RIBRTEH T -
12. reserve /ri'zav/ v. WE, WY
These two tables have just been reserved by telephone. XK H FELHBIEWIT T .
The usher handed the patron to a reserved seat. B|ERIBFE S| B FTITH RN .
13. suite /swit/ n. —EFBH . ER .
14. to look forward to R, Wi, ip 2
I’ve long been looking forward to meeting you. A K4 .
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1 am looking forward to my day off. I HH By 3 HIIKME .
I look forward to mealtime with anticipation. % UUSA#F #9018 2 £ F 4R 59 it ja] 21 sk |
15. municipality /mju;nisi'peeliti/ n. HIE KX , B#EH
Chongqing was made into a municipality in 1997. BEHK T 1997 FE¥ iR T HEHEW .
Valuation work was divided into zones across the municipality. € TESRTHREF XK.
16. county /'kaunti/ n. &, &
The culture of pearl is the mainstay of this county. Bk FHEZENIFTESF K.
The world-famous Stone Forest lies within Lunan County. it H M AMRBER THRELEN,
This county felt the full fury of the storm. XM E I RXFBEEIINEE.
17. financial /fai'neen[al, fi-/ adj. WL, 4 BhH
financial ability #F 77
financial affairs Mt 4%
financial capital 4§ % 4%
financial circles (=the financial world) £ g &
the financial condition/situation W BUIR
financial crisis B G, &R 5
a financial magnate 4 R E sk
18. commercial /ko'maifal/ adj. BB, H 5
a commercial loan Bl 5% 2%
commercial depression &l #f &
The downtown area is zoned for commercial use. T A L3 8] H LW A .
I don’t like so many commercial breaks on TV. A EKEM LB X2 ZHE T %,
That invention is of great commercial significance. B & B & B AW 18 .
The commercial property market is booming. BV B #1777 35 IE BE
19. confirm /ken'fom/ v. #§iA,UESE
The hotel confirmed our reservations by telegram. i & B IARNTFITER.
20. instruction /in'strak[on/ n. &, /54
The doctor’s instructions must be fulfilled exactly. B 4= B +8 7= 20 20 4% 4T .
The rioter misinterpreted the instructions of the police. %%{ﬂ%lﬁﬂﬁ TEENTE
21. oriental /\o()ri'ental/ adj. R AFEEE,, BME . KB
Lisbon outshone Venice as a mart for oriental spices. E%ﬁﬁﬁ?ﬁ%ﬂm%ﬂiﬁﬁi}:ﬁ%
He takes a fancy to everything oriental. i E XK FH—17.
Our house was already furnished with oriental furniture. {THEFEB LB LR FREHFE L.
He specializes in oriental history. & [ JHHFREEAFT £ .
22. toset up ¥, ZH . BHE
23. to pull up (fF)ETF
The driver pulled up (his car) at the gate of the school. FHEEBEXTIOET £,
The car pulled up on the parking lot outside the station. KZEE X EWIMIEEG FET Tk,
24. reception /ri'sepfan/ n. R, Wi ;&4
a warm reception PUIF BB 1F
Leave your key at reception. {R{E4ARL B AEBFFAE.
The keys are with reception. ZHELHERFE R AL UE .

Useful Sentences
1. HlipEs



It’s very nice of you to meet me at the airport. R &% BELE LG B4,
Glad to meet you, too. I have heard a lot about you. 478 /& 3% L8] 48, B b 0 0 4%,
Did you have a good flight? % i€ 3 M H g 9
Not bad. There was a dense fog in London, so the flight was delayed for several hours. ¥ #f. BT
EBAE FEMILER T I/,
Pleased to make your acquaintance. & 24iAIR%R,
Thank you. It’s so kind of you to come to meet us. § 5 %4, B BRI,
You must be rather tired after such a long trip. B F X A KR, HE—EBET.
1 guess you must feel fatigued after a long journey. AR B, B—FRETIE,
So you need a good rest after such a long flight. We don’t stand in your way. {Ki&EIT/EEEELT
WHE—TF. RIMTEASHEHRRT .

2. HAH A
Please allow me to introduce myself. I'm from China National Light Industrial Products Import and
Export Corporation. My name is Li Ming. i RIFBRB—T ERNE. REFERIT U FHOAA
fiy, Fm 6,
If I'm not mistaken, you must be Mr. Odom from Los Angles. #0153 ¥ A8 M5, B E MBI
R BREREAE,
Excuse me, but aren’t you Mr. Odom from the U.S.? St AE . B ENEE R B EH S EM
I’m sorry, you’ve got the wrong person. XA, MIAEAT .
Do you remember me? Jack Brown from Microsoft. We met several years ago. #5808 RE? K2
M ARIRANT - AL, RATLERT RS EH .

3. REMEKME
Come this way, please. HiXHE.
May I help you with your luggage? 3 # & 72,719
1 hope you had a pleasant journey. fH{E 8RB M.
Have you had a pleasant flight? “&#1 _E— B& Wi F| /K 2
Did you enjoy your trip? fig i gy R & 2
Our flight was uneventful. That’s the best thing you can say about a flight on an airplane. — &%k 1R
W], L EREA L BEILBR T LR BT AL T,

4. HREZH
Have a rest first. 1 will meet you in the lounge at 5:00 this afternoon. #%EAK B —F, K T4 HHE
RITEE.
The meeting is scheduled for 2:00 this afterncon. I will pick you up at 1:30 p. m. 2@ EFLRT
FRART KREETF —REREL.
Miss Lin will give you a guided tour around the city after the conference. 23 J5 , ¥k/NH S IR 17E
WEMHE.
We have a tight schedule for your short stay. I hope you don’t mind. #4758 % , B A1H B4 %
Hemf R LB  FEELRSNE.
Thank you for everything you’ve done for me. B R M BMH —17.,
Thank you for such a thoughtful arrangement for me. R A RMHE X4 BB L HE.

Additional Words &. Expressions

international flight B BrfiBE
domestic flight & i ¥t
round-trip ticket iR ¥l ==
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economy class & FF g

business class & 45 i

first class 3k Z 4

flight number AiBES

Customs service area ¥§ 3¢ H 24t
currency declaration $% 1 B $i
duty-free items %8 5 &
dutiable goods T iRBLFT M
stewardess 25 /N {H

steward 5 35 iR

checked baggage $£i8 172
baggage claim area 1722 SHE 4L
carry-on baggage B 5173
luggage cart {TZEHEE
traveler’s check W47 X B
departure B #E

arrival B}k

boarding pass ZHL#

to check in FpFRBAL/ A F 4
to check out JpHER B F4E
airsick €4l

information desk [} &b

to board a plane . %#l

to get off a plane T &4l
lavatory S ¥EE

smoking area & JH X
non-smoking area JoHE X

Exercises

1. Comprehension questions

Dialogue 1

1
2
3.
4
5

Di

[S2 10"~ Vo T o R e

1L

1.
2.

. Which city does Mr. John Beckham come from?
. Which airport does Mr. John Beckham arrive at?

Who from which company is at the airport to meet Mr. Beckham?

. Why isn’t Mr. Wang at the airport to meet Mr. Beckham this morning?

Will they have a dinner together tonight? Why?

alogue 2

How far is it from the airport to the hotel?
In which hotel will Mr. John Beckham stay?
How many municipalities are there in China?
How many districts and counties are there in Shanghai?
What sights does Mr. Beckham want to see in Shanghai?
Phrase translation

HWELH

ERFXBZF



3. W ERT
4. BTk 5
DA
RE K

B & A B Ab 5%
B RS
EHA L

R

. Sentence translation

©w o =~ o A

=S
— O

. I’m going to be tied up until five o’clock, but we can talk then if you’d like.
. I am sorry not to have seen your family. Please send my sincere regards to all of them.
. Please feel free to call me Michael. I’'m not big on formalities.
. This study definitely proves that jet lag causes poor performance in baseball games.
. The flight from New York to Shanghai was uneventful, except for a little turbulence now and again.
CREBETATSIHEAKRETE - KRBAR.
CBRBEX TR T RN FTRIMEX—-SHSENER.
C EEEREERARTRERBELRL. '
- REBERAEEMARBRELF L.
NG RO BB TRABESLUNES, ~N/DEEREREAFTA,
. Dialogue translation
Excuse me, but aren’t you Mr. Johnson?
B, HE.
How do you do? Mr. Johnson, my name is Tom Lee, sales manager of ABC Company.
WEF 2 R E DGR,
Me too, 1 came to pick you up to your hotel.
IR R
How was your trip?
AREF EKEHL.
Do you {eel better now?
REERRREMBR.FH ITHEIRK.
Then let’s go and get you checked in to the hotel to have a good rest.
S HY L.
Dialogue completion
Good morning, Mr. Murphy. Welcome back to Shanghai.
How nice to see you again, Miss Li. Thank you for meeting me here.
(D
Very well, thank you. And you?
Can’t be better.
2
How was your flight?
(3
Glad to hear that. Oh, let me help you with your baggage.
(4)
Watch out.
It’s been a long time since last time we met, er, more than 2 years. Time flies! You know.

N
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A: Yes, and Shanghai has changed a lot ever since. In fact, (5) . I hope I’ll

be able to show you around. I’m sure you’ll be impressed.

B: (6




Unit 2 Company Introduction
fr ik

Dialogues
D
Ms. Whiles is looking for possible suppliers in Shantou. Mr. Wang, the general manager of an oil
tools company is giving her a brief introduction to their company.

Whiles: I'm happy to have this chance to meet you, Mr. Wang. I’m in Shantou looking for possible
suppliers.

Wang: 1see. Well, it’s very nice to meet you, Ms. Whiles. How has your visit to Shantou been so
far?

Whiles: 1 must say the products in Shantou have improved very much in the past ten years. You’ve
really been keeping an eye on quality.

Wang: Absolutely. Quality control is very important in our company. We want to keep customers
satisfied.

Whiles: Well, from your card, I can see that you specialize in oil-drilling equipment.

Wang: Yes. Our oil-drilling tools and equipment are exported to many countries and are warmly
received by them. As a matter of fact, we have been in this line of business for about 15 years.
And our company was developed from a small workshop with only 2 workers in it then.

Whiles: 2 workers?

Wang: Yes. But now we have over 400 employees, and two thirds of them work in the workshops.

Whiles: Oh, that’s a lot.

Wang: Yes. We have two workshops, a sales department, a finance department and an R &. D center.

Whiles: Great! I’m very interested in your R & D center.

Wang: Our R & D center is responsible for the development of new products. Mr. Zhang, head of the
center, has developed a new kind of oil-drilling tool which is much more durable, easier to
transport.

Whiles: Sounds good. Have you begun to manufacture this kind of tools on a large scale?

Wang: Yes. And we have got a lot of orders on this tool from different overseas companies too.

Whiles: Recently we have explored a few new on-land and off-shore oil fields. We could consider buying
from you if the technology incorporated in your equipment is advanced and the trade terms are
favorable.

Wang: I have brought with me some catalogues of our latest models if you are interested.

Whiles: Great. 1 will have a close look.

@),
Mr. Henson, a South African businessman, is having an initial talk with Mr. Guo Qingzhu, vice-
president of China’s BCL Corporation in charge of sales.

Henson: Can you tell me something about your company? First, what does your company do?

Guo: Sure. We manufacture electrical appliances. Our products range from air conditioners and

8



Henson
Guo;
Henson ;

Guo;

Henson;
GUO:
Henson;

Guo:

Henson;

refrigerators, to TV sets, VCRs, cameras and DVDs. Recently, we have staried to do
computers.,

So many? Then you must be a very big company.

Yes, we are. We employ 25,000 workers in this region alone.

That’s very impressive.

In the year 2000, our company decided to further expand our business from electrical appliances
to Internet access device manufacturing. In the process of economic globalization, such changes
are essential for our survival. Now we are one of the leading manufacturers in China’s IT
sector. And we are proud of that.

It’s just unbelievable that you made such big progress. It’s like a myth! Are your products
mainly sold domestically?

Yes. But we are increasing our exports too.

To which countries?

All over the world. We’ve also set up a number of plants to produce overseas. I think among all
the Chinese manufacturers of the same line, we hold the biggest overseas market share.

Good. Thank you very much for your introduction.

Words &. Expressions

1. supplier /sa'plaia/ n. HEN & ;MR 7.
possible/potential suppliers ¥& 7£ 8t [ &
The equipment must be bought from a supplier approved by the company. £ £ 1M 2 &AW #9
A4t 1o 7 BB B M 3K
2. to keep an eye on BEF ; BYIHM,. XFE
For details, please keep an eye on our notice board to grasp the golden opportunity. ¥ {§iF B ER
MR AERE, BRI,
3. 'specialize /'spefslaiz/ v. E[JNE, £ H
This travel company specializes in charter flights. XRRPFA T EELIL % .
4. oil-drilling equipment f Jl & X% &
5. line /lain/ n. 47,86, A4k 17k, R
in the line of P\ EEe---- Tk
What line of work are you in # M BE 47k 2
Her line is selling children’s clothes. M EHEJLEREHETL.
6. export /'eksport/ v. Wit ;O » HO.HBOFH
This company exports refrigerators to many countries. AR H I KERAGFEZEX.
We export less than we import and have a negative trade balance. {18y O X FH O, B 1 &,
TREBE.
7. be warmly received (among) +«-«+ Z R AT, AR, 3 B AF VR
8. conclude /ken'klu:d/ v. ZRMEL L, M X

to conclude an agreement/a bargain ] 4y ,1] 4 Al

to conclude business after viewing samples & Jg @ 38

We can conclude the transaction with you right away if you agree to allow us a 4% discount. IR 4R
IRAESE 522 MEHr, AT ISR, A

9. substantial /sab'steenfal/ adj. LR LM, BEHNEN 4, KEH.EXH
a substantial financial grant KB R 2L FER

The company has obtained rapid development in the past few years thanks to IDG’s investment in
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10.

11.

12.

13.

14.

15.

16.

17.

+

1999 and its substantial supports. XEAF W HFEXBRE, 25 T IDG M 1999 FEXF H M FEM—
BHURFT & T HERE X,

explore /ik'splo:/ v. ¥RE &M, BIEH R

Auto Shanghai is a proven success in providing opportunities for small and medium-sized U. S. firms
to explore the Chinese automotive market. F¥ERKETLIVRBRE S —EHRIM N EEH P/ YA
A REEFETEKETHNILS. '

He was on an expedition to explore the Antarctic. i ZNFERAEEEFK.

off-shore adj. B EW, MK, EEH

on-land and off-shore oil fields i - F1 % ¥ H

incorporate /in'ko:pareit/ ve, FLeeeoes HFAEBE:;E5H FHARAT

to incorporate a business 2 &/ 7]

When his business became large, he incorporated it. EMHWBENEFY 2 G, MIBEHBRAT.
This company is about to incorporate with its parent company. XA G ESHBA A EH.

We will incorporate your suggestion in this new plan. AT BRI B BHBFHRIP %,
advanced /ad'vainst/ adj. B8, SR

The company has been granted in successive years with Advanced Enterprise and AAA Grade Credit
Enterprise. ARIHEZILERE “SHESL” DU FEERAAL G4,

advanced productive force and culture %¢3# 4 7= 7 F1 55 3k 3C 4k,

terms /to:mz/ n. %H‘-‘ !%%{ A ’m%

trade terms H 5 &M, M &M

installment terms 433 {5 3k & 2K

contract terms 4 [A] £ &

Now and therefore, Parties A and B enter into the contract under the following terms and
conditions. BLEEN T BHMUT ZXEITHEEH.

favorable /'feivarabl/ adj. & F| 1, RF K ; B iF 8

favorable price B 4%

favorable terms £ &%, B Fl &4

favorable trade balance & 5 i 2

favorable balance of payments B Bri#it 2 2

make a favorable impression B T RIFEIS

The company that bids the lowest price and most favorable terms will win the contract. #4548 &
B FEBREN LR,

Thank you in advance and 1 am looking forward to receiving an early favorable reply. TS &,
HEHEBES.

catalogue /'keetalog/ ». (FHOIF=MBF, MM ER

We are interested in your new product and shall be pleased to have a catalog and price list. FR{JX} #
FRFEREBRXNE FERARRTFRHAFENER—H.

Your new catalogue and your brochure will, of course, continue to have our best attention. 4%, #
FHHOERREARBBESRERIIRFTFHRE.

detailed /'diteild/ adj. K ERK ., FEH

have a defailed look {F40 M ¥4

detailed specification T4 B ¥4 V4 B85

a detailed report on the state of the economy 3% F £ H R 5L H 4R &

Please send us additional detailed information and also a few samples for our examination. HHE

TRAH B BT A LR AR R AR
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18.

19.

20.

21.

22.

23.

24.

25.

26.

27.

%

initial /i'nifal/ adj. PR B KK, PR K. BATRY
The initial talks were the base of the later agreement. B¥] M Sk B 5K BRI ER .,
manufacture /;menjufektfa/ ve. i, ML » FLEOHE, (KE &4, T
the goods of home [foreign] manufacture 7 E [ 4} E 1% & # R 9
You will be granted rights of both manufacture and sale of our products. 75 5] #1854 ;= M 44 & 3
117 B AR
To develop the manufacturing industries to the utmost, China must have new markets for her
products. PEEBEBEXBEEM R BHEL ALTHAHEL=RHNF TS,
appliance /a'plaians/ n. FiE .25 B
kitchen appliances 5 55 B
an appliance for cooking i f A . &k &
office appliances I8 A R
home appliances/household appliances % FH & £%
range /reind3/ vi. FE+es+er EERNZE
Prices range from 5 dollars to 10 dollars. i B A ETLE T+ ETAE,
n BHFKEE,TAHERHEE
a broad range of X7 E
a wide price range & & B4 #8240 T EH
at a low range of prices %48t #&
impressive /im'presiv/ adj. 5 NENREZH , A E ¥ B
an impressive promotion I M FH
expand /ik'spend/ vt. & vi. A B
to expand one’s business/operation # Bl & /2B B
His business is expanding rapidly. fBHIA\ & &k BHRIE,
The company has expanded its operations in America by opening two new branch offices there. X%
AR EEZEFRTRRSEL. S ATERILNEGE.
The business has expanded from having one branch office to twelve. XK AT E M —P A G5B
A 129 RAFT .
access /'zkses/ n. W, A DA TR, (BERSBIER
Internet access device H Bt W2 A 1% %
globalization /,glaubslai'zeifal/ n. 2 B4k
operation globalization and management localization £ ¥ E . AL TR
Economic globalization is a double-edge sword, bringing opportunities for and pressures on business
organizations and executives £ 3 2RI E— LW E” , HA LW R EHARVBEE S,
essential /i'senfal/ adj. VHEMR ,LHER
to be essential to/for N eeeee EXEE
essential ingredients F A g 43
The following elements are essential for the attainment of an ideal organization budget. PAF JLH
EMBImE — TR TR EXREE,
Pure taste is an essential requirement in food processing. WKiE#AFE R RHEM THEEER.
It is essential that you arrive punctually. /It is essential to get this project finished on time. R4 &
BHEMPE, /AUEENTEXNTHE.
leading /'lidin/ adj. FFH , K EEM R, H MK
After 7 years’ development, the company has become a leading entity in this field. Jj£&-t4E # 8,
K, ZAGHAERBEN AL B LM,
e 11 -



