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Preface

Preface

Practical Chinese for Business is compiled for foreign businessmen who have
learnt some Chinese and who wish to expand their business in China and to
establish stable markets and production bases. The contents of the dialogues are not
confined to one business negotiation but cover various aspects, including
investment, market research, joint venture, cooperation partners, business
management, cost and profit, pricing and marketing, etc.. The learners will be
ushered into a new world of extensive contents of business and language study.

This book is featured by plain yet vivid episodes, which are both practical and
lively for learning Chinese. Information and language materials are all updated. The
dialogues are short and concise, the notes are in plain and clear language, and the
exercises are well-designed and easy to use. There are a total of 25 units, each
composed of a text (dialogue) with pinyin and English translation, new words, key
sentences, notes as well as exercises. There are six key sentences in each unit that
should be mastered by the learners. They are easy to master and are commonly
used for real-life purposes. The English translation helps facilitate the learners’
comprehension. There are two notes following each text, one on vocabulary or
expressions, and the other on cultural background and knowledge. A glossary is
attached to the end of the book for easier reference of the learners. The book is
accompanied with a CD of MP3 data providing recordings of the texts and key
sentences.

Other compilers of this book include Yang Tingzhi, Chen Hui, Yang Tianshu,
Huang Xizhi and Cheng Weiwu.

Prof. Huang Weizhi
University of International Business and Economics

July 2008
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International Automobile Show

M E2R]R BEREK

Investment Decision-making

OM F 3R BNTHIHETITR

Making a Market Research Plan

07 H E 4R REHE
Visiting a Family

S7TH ES5R HBREMHET

A Change in the Consumption Structure

EEER BEXTF

Competitors

S55M ET7IR OHRERP

Environmental Protection

64 M E8IR HFUELEIME

Specialization and All-round Cooperation

73H EOIR HIHEM

Positioning in the Market

52 M F10R  EIEMEE

Partner for Cooperation

OTH F 1R RHFKRE

Investment Environment

00M E 128 ERFEK

Investigating a Development Zone

oM E13iIR WERT
Recruiting Staff

MM F14R RIER
Examining the Staff



20 @ E£ 15 ARIEI

Training of Personnel

137 @ F161F HREERE
Quality Control

46 M 1718 BAS5FE
Cost and Profit

1558 £ 1818 THHE5ME

Market and Price

64 ME19IR FHEERTS

Demonstration of New Auto Models

173 M E20]R JTHEERY
Making an Advertising Plan

B3 E21IR EHEE
Marketing Channels

1938 £228 EERE

After-sale Service

202 @ £ 233 T Agit
Industrial Design

TTHE24R BELE

Management of Capital

220 £ 2518 EBELE

Transnational Management

Glossary
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(Zhonggud Gudji Qiché Zhdnldnhui zai mdu zhdnlén zhdongxin kaimu.)
(48 EE A% ERiée # X ERE X k)

Hali:  Lin nushi!

sl AR e

Lin Yawan.  Hah, nihdo!

o Epe: weA], ARIF

Hali:  Lin Yuwan nlshi, hén gdoxing jianddo nil

s AR BEE kE, & FHX LI R

Lusbote: Erwei hd&o a! WO bl dar&o nimen bal

Bl =4z 3F ! R R AT AR el

Lin Yowan: Ludbote, nihdo! Women dou kanhdo Zhonggud shichdng, kanldi

W Eg: Fladk, IRIF! KM A A¥F O FE T, Ak

yi chang jilié  jingzhéng shi bu ké bimidn de le.

— % A XEF RIT BL HT,

Bi'er: Luobote, Hali, nimen liing ge gongsi k& bu ydo ludhou al

bR FAa4s, A, RN A AN A8 T R X % M

Hali:  Ludhou yé bu pd, Zhéngguorén chang shud, houldi-jishang mal

wH. % LR, FREA % #, BRELE H!

Lin Yowan:  Bugud, zdai Zhonggué giché shichdng shang jingzhéng duishdu shi hén

o Eg: R, & FE A% v E  EF O HF R &
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Luobote:

Ziaks

Li Sha:

Luobote s

Zrks

Bi’ér:
Eb/R

Ludbote

E4IEEE

Zhd Haiming:

& 1.

Lin Yuwan:

W EBi

Wi Guodong:

= Hk:

Lin Yuwan:.

o EBE:

W Guédong:

*  HEk:

dud de., bira Dégud, Ribén, Hanguo, Faguo...

% 8, tode 2E. BA, HEH. EH-

Ta shud de hén dui!

¥ F R AT

Zhawei shibushi haliéle yi ge jingzhéng duishdou? Zhongguo!

#iE RARR B%T — AN % HF? FH!

Zhe wei pidoliang de xidojieé shi shui?
X4z ER M e R OR?
Ta shi women giché gongsi Zhonggud fén go

n n
w2 KM AFE ANE FEH 5 A

gsi Lin zongjingli de

h BEaE W

1)

zhuli, wo de nil péngyou. Li Sha xitojié.

MmE, K ¥ x MA, FF

W6 hén xinshdang ni de tishi.

® R RE IR RT,

Péngyoumen, huanying nimen de daolai! Qing kankan zhe fen  Qiché

AN, sk R # Bk F AE X & (AFE

Chanyé Fazhan Zhéngcé, [inhou Zhonggué giché gongyé yao zdu

Fl KAk BKER), 4B FEH AF 1Lk £ &

yi tido gdo qididn, da piliang, zhuanyehua de fazhdn daolu.

— & & /A X #EF, FL ¥ AR &K,

Women jiu deéi baxian-guohdi, gexidn-shéntong luo!

#M 3/ AMudE, ZIZHE P

Ldo tongxué!

£ R F|

Guoédong!

= |

Kanlai, ni zhe wei jiti ju hdiwai de yang 1doban hai méi wangji wo W

AR, IRX E REHIM 8 F ER E X ST R X



Lin Yuwan.

o E:

Hali:
WS -

Lin Yuwadn:

o E:

Wu Guodong:

x  HEk:

Lin Yuwan:.

o E:

B ERES
International Automobile Show

Guodong.
B 4!

Ni  hdishi zhéme bu rdorén! Lai, wo jieshao yixia, zhé wei shi wo

fh TR XA KR BRA R, & A8 —TF, & 2 & &K

de ldotongxué, Wua Guédong.

# ZRF, X B,

Women zdo renshi le, women shi tonghang.

£M F AR T, &M & AT,

Guodong, ni yé shi gdo giché gongye de? Tai hdo le, jianglai women

B, L2 AFE L 6?7 X HF7, Kk AN
kéyi heézuo la!

T VA SAF )

Ni ba pa xiang ershi dud nian gian yiyang, geben-dongxi ma?

Al B =+ 3 F W —H, EAEE B

W6 kan bu hui de!

& A KNl

3

Bvetia et ]
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International Automobile Show =

(The Chinese International Automobile Show opens at an exhibition centre. )

Harley:
Lin Yuwan:
Harley:
Robert:
Lin Yuwan:

Bill:
Harley:
Lin Yuwan:

Robert:
Li Sha:
Robert:
Bill:

Robert:
Zhu Haiming:

Lin Yuwan:

Wu Guodong:
Lin Yuwan:
Wu Guodong:

Ms Lin.

Hello, Harley.

Very pleased to meet you, Ms Lin Yuwan.

How are you two? I hope I am not disturbing you.

Hello, Robert. We all look up the Chinese market. It seems as if severe
competition is inevitable.

Robert and Harley, your two companies had better not fall behind.

Don’t worry. The Chinese often say, “The newcomers surpass the old-timers.”
But there are many competitors in the Chinese automobile market, such as
these from Germany, Japan, Korea, France....

What she said is absolutely right.

Haven’t you overlooked competitors from China?

Who is this beautiful lady?

She is my girlfriend Li Sha, assistant to General Manager Lin of the Chinese
company of our corporation.

I very much appreciate your reminding us.

Welcome, friends. Please have a look at this A utomotive Industry Development
Policy. From now on, the Chinese automobile industry will follow the road of
development which is characterized by a high starting point, mass production
and specialization.

Then, we are just like the Eight Immortals crossing the sea. Each has to show
his or her special prowess.

Hello, my old mate.

Guodong!

It seems that you haven’t forgotten me, even though you are now a foreign



Lin Yuwan:

Harley:

Lin Yuwan:

Wu Guodong:

Lin Yuwan:

4 i New Words
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International Automobile Show

entrepreneur who have lived abroad for so many years.

You still have a sharp tongue. Let me introduce my old schoolmate, Mr Wu

Guodong.

We have known each other for a long time, as we follow the same trade.

Guodong, you are also in the automobile business? That’s great! So we can

cooperate from now on.

You are not afraid that we will each go our own way just as we did more than

twenty years ago?

I don’t think we will.

ddrdo
kainhdo
jilie
bimidn
ludhou
houldi-jashang
buguo
zhawei
halte
xinshdng
tishi
chanyé
gidian
piliang
zhuanye

to disturb

to look up; to have a good prospect
intense, severe

to avoid

to lag behind

the newcomers surpassing the old-timers
but, only

you; ladies and gentlemen

to overlook, to neglect

to appreciate

to prompt, to remind

industry, estate

starting point

batch

special line; specialized trade
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iH % daolu road

I\t baxian-guohdi, the Eight Immortals crossing the sea, each
£ oA gexian-shéntong one showing his or her special prowess
3 réo to forgive; to have meréy on

& gto to do; to work out; to set up

EFRTE gében-dongxi each going his own way

E }“_iﬂ Key Sentences .....................................................

1.
AR FT AR

| hope | am not disturbing you.

2
HEMBAFFTETH,
We all look up the Chinese market.
3.
FTEAFH, BRELR
The Chinese often say, “The newcomers surpass the old-timers.”
HER TR R LT — T F7
Haven’t you overlooked a competitor?
=
EARR TR FRT,
I very much appreciate your reminding us.
6.

HAZ R AT,

We follow the same trade.
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1. =1 ERA: PFEAAER, BREL.

Key Sentence No. 3: The Chinese often say, “The newcomers surpass the old-
timers.”

“SERELE", B—AHEUNFHRORRRAL, DUEPN RiIE. JUETHAFE
X R, #BRE i R EE AN FHERK, EX—RPER “FHFRA". N
it g, SBHE", ALBE, BXHESEMSE. W g, SEHE",
PRRA ADNHIERE, &6 -ERRINAS. £ MERADGER, IREE
B —2plE, BT LMES R ARAE A S T

fi ¥ FE | ois an idiom made up of four characters. There are many such four-character
idioms in Chinese. In this lesson, we have %774/ (Each goes his or her own way), and /\
il , 25 4% il (The Eight Immortals crossing the sea, each has to show his or her
special prowess). Some idioms are themselves summaries of historical stories, just like the
one about the Eight Immortals. In the learning and using of the Chinese language, if one can
master some idioms, one can express himself and communicate with others in a more vivid

and concise way.

2. HRXHFRANIA:

Cultural Background:

B, PEHAOMNTCERZUAREMABTENEN, FAIRATE, PEILF
ERX W%, WEXBEAN=WEITE. 05, BREEEATEL, MARERERR
MK, BICHEESMEREA, X TFXMRE, FARREFSE, AARETRE, X
BXAPAE—ARE, M ERC, BERE”, &Y “RERE”,

For a long time, urban transportation in China was mainly dependent on buses and
bicycles. Almost every household in China has a bicycle, with some having two or three.
More recently, there have been increasing numbers of private cars. During the rush hours,
bikes and cars form streams on main roads, and traffic is quite heavy. Some say this is good
and some say it is bad. Here we can use another idiom: FW{, BEWLE (The
benevolent see benevolence and the wise see wisdom), or W, {7~ WL% ( Different people,

different views) for short.
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ﬁ S] Exercises ...............................................................

—_—
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RIBRIXABHRAES:

Complete the following phrases according to the text and give pinyin in the
brackets:

mE ) R ( )R 3 = )
7% S ) Am ( ) B ( )
EFERER:

Choose the correct interpretatio_n:
L AT XAPEEXILNERE:
O BALVRITERBEST o
Q@ BASEIRNHRIZSRIE
@ HET, BRABITIHMRAITIT
2. “BRAVESEGHENE” XAENEER:
@© EA—BN AP ETGE
@ HATEHEHETGEE .
@ HATEN AP ETGAE T

B TIRESHAR:

Complete the following sentences according to the pattern given:

BRMRERET.

OFM  H
QM  HEW
@FM o

rRE, EETEE.

Listen to the recording and then answer the following questions:

1. RERRZA AT Z W EX A TEH X FHRX A AR SR Egif 4%
7 SHWRFAXR?
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2. ‘Mg, &EBHE" EXILETARERE?

I, BTEARARATF:

>k

Unscramble the following into normal sentences:

1. B BT & WHm FHE

2. — WF O =H BN A T 4

3.9 AN JEk O HhE W W RFE

4. W @R = — i1 ¥ B

5] & o) 3 :

Answer the following questions:

1. AJE PERE DIV EE— KB R RIEH?
2. TP ENR AT AR TE X 7

3. MEBSREHL LR AKRR? BERTAKR?



