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UNIT ONE ESTABLISHING BUSINESS RELATIONS
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TALKING POINTS

CONVERSATIONS

Sample | | (AREE] FAEEFAAT LENFERTAMNY 0 LE,
% B8 GOGO | 5 /A8l th Linger 45 £ X K B ZAF ERT K
|

A: Excuse me, I saw your Toy Cars over there. They really look aitractive.
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You said it. Welcome to our company! Here’s my name card.

: Thank you. Here is my card. I'm Linger from GOGO Trading Company. We import toys.

Please have a look at our samples.

: Good. Do you have a catalogue that tells me something about your company and prod-

ucts?

B: Yes. Here you are.

Sample 2 | [RXEE] TAXRHHFAAZIELZELEMAEF S, Andy

: Thanks. I would like to go into it just to get some ideas of your products. 1 will call for

another talk with you later.

: Please call any time you like.

White 2% 28y — LB A, At ZAB WA R * ERA A,
HAEBIREEAZHNL,

we}

: How do you do! My name is White. I'm from Finland.
: How do you do! Mr White, 'm Zhang, pleased to meet you. Take a seat, please.

: Thank you. Here is my name card, the purpose of my visiting your firm is to see the pos-

sibilities of doing business with you.

: I'm glad to hear that. Well, from your name card, [ can see your line of business is

Leather Goods.

: Yes, we have great interest in some of your items.

: Good. We've been working for Leather Goods for more than 10 years, and have wide bus-

iness relations with many wholesalers and agents in the world. Every year we export a

large quantity of our products to Europe.

: Really? We are new in the line of Leather Products, but we intend to place large orders

with the suppliers.

: That’s good. Our Leather Bags are popular in the European market.
: Oh! I feel Article No. 123 is good. It looks to be in fashion style. This kind of design

seems quite new in the market.

: Yes, I think so.
: May I see your samples? You know, quality is the most important of all,

: Of course. Here are our samples.
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Good. Thank you very much.

Sample 3 [AKERK] % K Miracle A & #y b % 5 John Smith Ef£ % fn 7
FRFEH P E#AB TR S, RRME —K KB XF
2, AT MEATHZARAANGTARETRAE, F8F
SETHERSBFEEENL,

==}
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: Good morning. I'm John Smith from Miracle Trading Company. Here is my business

card.

: Good morning, Mr Smith. Welcome to Canton Fair. My name is Lee, I'm a businessman

of Guangzhou East Trading Company. Nice to meet you here!

: Nice to meet you too, Mr Lee. This is my first visit to the Fair. Everything is new to me.

: The Fair is a big gathering. Thousands of businessmen from all over the world are here 1o

trade with China.

: Mr Lee, how long have you been in the textiles business?

: 10 years. We handle various kinds of textiles, for example, Men’s and Ladies’ Wear and

Children’s Garments. May I know what items you are interested in at the moment?

: 'm quite interested in Men’s Shirts. What about the quality of your Men’s Shirts?

Our Men’s Shirts are of good quality.

: What about the designs and colors of your products?

We have standard designs and colors, and we can also produce according to the

customers’ requirements.

: Good! What about the prices?

: Well, the prices are very reasonable, I can assure you no other similar products are as

competitive as ours.

: Then what about the sales position?

: Our products sell well at home and abroad. We export a large quantity to the European

and American markets.

: I'm glad to hear that, Mr Lee. Can you show me your catalogues?

B: Oh, here are some of our catalogues and brochures, you may have a look first.

: Thanks a lot. Bye.
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NEW WORDS & EXPRESSIONS

attractive | g'trektiv] adj. HE| 18
company [ 'kampani] n. YNE
name card aGh
sample [ 'sa;mp(2)l] n. B
catalogue [ 'kaetal:)g] n. : R H %
purpose [ 'pa:pas| n. H iy
possibility [ posi'biliti ] n. N1
leather goods )58
business relations A FXA
wholesaler [ thoulgeila(r) ] n. HER
agent [ ‘eidzont ] n. 138
a large quantity of KEHM
place large orders KEITH
supplier [ sa'plaia(r) ] n. HER R
article no. i)
fashion style A HTA
design [ di'zain ] n. &t
quality [ 'kwoliti] n. /iy
business card B
businessman [ 'biznismaen | n. W5 5
gathering [ 'geBorip ] n. R
handle [ 'hend(2)1] ». Z¥=1
various kinds of KRR
textile | 'tekstail | n. A EAs T
garment [ '‘ga:mant] n. &3
customer [ 'kastoma(r) | n. b g
requirement | ritkwaiomant ] n. F=oR
reasonable [ 'ri;zonob(2)1] adj. Fa g iiNah]
competitive [ kopetitiv | adj. BREF I
sales position AR
brochure [ brau'fa(r) ] n. =R s

SUPPLEMENTARY WORDS & EXPRESSIONS

1. Corporation N
2. Trading Company e YN
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Holding Company
Multinationals
International Group
Trust Company
Establishment
Enterprise

Incorporation

. Firm

. Head Office

. Branch Office

. Subsidiary

. Stand, Booth

. Personnel Department

. Sales Department

. Product Development Department
. Finance Department

. Accounting Department

. Marketing Department

. Purchasing Department

. Production Department

. After-sales Service Department
. Import and Export Commodities Fair
. Exposition

. Exhibition

. Exporter

. Importer

. Salesman

. Sales Representative

. Supervisor

. Sales Manager

. Department Manager

. General Manager

. President, Chairman of the Board
. Chief Executive Officer { CEO)
. lustrated Catalogues

. Pamphlet

. Sample Book

. Sample Cutting
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USEFUL SENTENCES
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1. I'm a businessman from ABC Trading Company. This is my card.
ot ABC G Nalanll %5 5, XREMEF .

2. I'm a sales manager of ABC Trading Company. Here is my business card.
A ABC R AFINHERE, XEKELF .

3. Hello, my name is Lee, I'm a trade representative of ABC Trading Company.
iy, R4, 2 ABC BB AR SRR,

4. My name is Lee, from ABC Trading Company.
W2, B ABC HHnAH,

* JRIFEM

1. The purpose of my coming here is to talk business in leather bags.
H A KB eny B AR S VR AT R HRE T .

2. I'm here today to have a business talk with you.
AKX R GRS IE R

3. We are desirous of entering into business relations with vou.
RBESHRITE LS KR,

4. My coming here today is to make business contact with you.
o4 KB A B 12 S IRNT#AT b 5536405

5. I’m here today to see if there is any possibility of doing business with you.
TASKEXILH HINEFRETSHRNIEHA S

* NEINE

1. We are one of the leading exporters of sports wear in China.
FNRPEEHRENEZHOTZ—

2. We deal in computers and have been in this line for 10 years.
KORABEGQRFH, TXITH0ET .,

3. Our company was founded in 1990 and is one of the major food manufacturers here.
VAR T 1990 4F, BAMERERMETHZ—.

4. We employ 1, 000 employees and have 35 retail outlets all over the country.
HATH 1000 Z5 T, FE2EA IS PMEFEH.

5. Our company is based in Guangzhou and our trade volume was USD500, 000 last year.

HATAFEET M, BITELERNRH BB S0 7RI,

TR

. Our products are very popular in Canada because they are good in quality and reasonable
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in price.

AT = G H B . MRS, TEMSERRSZRL

2. Our products sell well in the Asian markel since they are fresh in design and fine in work-

manship.

EMw @A pt . TR, EXMTsEZR,

3. Ouwr products are of superior quality and favorable prices. This is the best seller of this

year.

BATH ™ Sh BT ROUE . AR IEE, RSB ™ fh .

4. We are supplying a full range of cotton goods to various countries, and garments are our

best sellers.

BAVERH R % EH 2R 500G R, KPR RRFHK.

5. Our products are made in a wide range of styles and colors.

FAT= ST FE 2 2R

+ REEHRHAH
1. May I have your latest catalogues?
o] DL EARA TR AT AR o B R 7
2. Would you please leave me your catalogues?
WREEAEARNTR RS B R B 45 ,-ng 7
3. May I keep the catalogues so that I can study your producis?

EERR A XL ™ m A, LUETE— FARIIA ™ e

4. May I take back catalogues and price lists with me? I'll go into them and would like to

have another talk with you.

FonT LB R ah B SR AN RS B 0] 07 JRABBEST — B SRR MR AT —IKIE IR

EXERCISES

1. Translate the following sentences into Chinese orally.

(1) We have handled Men’s Shirts for many years.

(2) Our Children’s Toys are of good quality and various patterns.
(3) We are interested in Chinese Table-Cloth.

(4) Here are some of our catalogues and brochures.

(5) We believe that the quality is the soul of an enterprise.

2. Translate the following sentences into English orally.

(1) BAARZFENFELGE ML O, BT SRS GHHEZ R,
(2) BOVEFRMBEREL, FTHE

(3) XRIFNIMFEMIR], EHSW!

(4) FAMATEELES M, F500 20T,
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(5) 1ERTA BIREE AT AR, FRATH H R R R,

3. Pui the following dialogues into English.
(1) A: iBFXRT 5 (SMART) BrH A A]g?

(2)

(3)

B:

FEM . FAT LU R et 4.7

A: EREBSN S AR R KEVIN BRIGHT, X2F M4 F .

T = W

> @ > T

= o> W >

> E e w e

> o "o m o> ™

R, Rk,
P AT IR B T T RIS AT i A = .
c BATAF EERFAFOUR A O, RATAY P S TEBCMRZYGD . XA

R ah B, IREFRARD?

W, AT ZE LR — T 7

¢ MERTTLL,

: Z2FE STONE Z EARIMNE S5, XERMAF

: W, FREEHEE T Adg

: NIAFAEREMNFTELZBRAOFZ —, @B REBEL2ENHS, #HR

Pk, UROTEMEC R R, PR ORI — B RATEE A W RS
18718

s HCRBEIFHATN R S, RITAFAMERERASZEZF 105 T, &ZING=5H

ThEE, AL, KENORMANEETS.

: AREF . TR — T RIS g 2

s MR KRB SRS, RS ERBTHR,

s WA TRAGE, RHEXMEI &8 SR H™ Mo

: BORBATH RO — DA, B ME RN SFERLENMN, ERM

ST 7R Hb DX H AR AT

: AR A% A iy 2
s FATR AR AR S
: WHBMRITR N4

VR, FEH:!

RS, WAl pk B R4\ .

BB N C/Y 2 A b RIRITE E R IR E A ZEM T8, BT LUXUORE T #
— TARNTH TR AR S R, IR ARIT

c CRFATHIR R, R — PR, BRI IRER — FRITAHER A,
CUFRT, A RAA S RS,

WY, XA

;X SE R R OB IR, METERA TR IS A B

c CRIATBI PSR4, EE RS TE ERZG,

: MR TR A R AT, AT —tt

RN S T, RITHINAR— RS 2,

o A LUSER & B SR A YT S R BT
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4. Compose conversations for each of the following situations in pairs.
(1) You attend Canton Fair on behalf of your company. At the Fair, you meet an English
businessman , Mr Burns. He is very interesied in the Children’s Bicycles you handled. Both of you

want to have a talk on the purpose of entering into trade relations with each other.

(2) Suppose you are the sales manager from Guangdong Layon Company Limited. And Jack-
son Brown, a businessman from America, is interested in your Children’s Caps and Hats. He
would like to get some information about your company and your products. Please make a business

talk with your new customer.

(3) Jerry White, an Australian businessman, specializes in the import of various kinds of
Stuffed Toys. Wang Ling, a businesswoman of Guangdong YaYa Toys Company Limited, makes a

direct contact with the Australian importer at her office.
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Kawai Toys Company . |25

® Ourcorgranw xs founded in 1990. We are one of the leadin i
- manufacturers and exporters of Crafts and Gifts, mainly including Toys,

S Glassware and Artifical Flowers. The advaced product line,
i S :,paofessjonal workers and excellent trade team would guanantee us to
P you quality products with reasonable prices. = 5

We have standard designs and colours as well as customer designs
and colours. And there are many different sizes and specifications.
We Can”alsq”produce according to our customers’ requirements.

‘. "9m(ou§i§ the efforts of all of us, our export turnover raises stably every
- year. Our products have been introduced to many countries and
- regions , such as America, Eruope and Australia, etc. '

: .' If you afé |ﬁt§rested in our 'products, lease let us know as soon as
possible. We hope to do business with you In the near future. Please

don't hesitate to contact us.”

Plush Bears

e Art No: 0001

e Product:Plush
Bears

e Specification:
Bcmx30cmx30cm

e Unit Price:
uUsSD28/pc

Y
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