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“I think Professor He’s work will gain even more recognition as
time goes on since his work fills an important gap in our discipline. He
is not only leading the branding research in China, but also a critical
player in the big picture of branding in the world. Professor He repre-
sents the leading scholars we want to have in our discipline, who are
grounded on critically important problems to China, but at the same
time, whose work will enrich the overall academic literature and

practice in the world.”

Min Ding
Smeal Professor of Marketing and Innovation
Smeal College of Business

The Pennsylvania State University

RN Bt A 1 1 AR A B B E AR G B ok B AR Y
A F A TRATFRI— K= A A TES | S 5 & Rt
FE » [l A TS 0 RIS 9 KR R v R 4 AR . (T BRI BF 5L
AT Ao A e [ S ) R AEL ] I SCHEE T T SR Y B A o B
FERERI KN M X — AR h A TR ZA W — (A7

£ B E MM LK F Smeal HEKE
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“I have been very impressed by Prof. He's work on branding,
which covers important new ground. More specifically, Prof. He has
made important contributions to the branding literature on two distinct
but interrelated dimensions. First, his work contributes to branding
theory in general. In this work, he does not shy away from qualitative
insights, but transforms them into a measurable format. Second, Prof.
He’s work enriches the international body of brand knowledge by com-

plementary, theory-grounded emerging market perspective. ”

Jan-Benedict E.M.Steenkamp, Dr. h.c., PhD. MSc. BSc
C.Knox Massey Distinguished Professor of Marketing &
Chairman of the Marketing Department

Kenan-Flagler Business School

UNC-Chapel Hill

T BB TR E R AR T T ARF RZIEN S M E AW
B T ERAH I FARBOR T BB xt dn i F 58 b RS AS [RlEA B
BRARIZAE S THRETTER . H— i R B EHES) T e REE
14 52 o MR 220 58 1 i S PR 4 TR AR AT T A T i i 5. 3
TR RO T — N AN L LAER O SRk R i A
H T EPRE AR

WA Rid A - MIERE
C.Knox Massey 7 3% ‘& 44 s h #0% #4045
£ B ¥ F k4 KX F Kenan-Flagler & F 123 &44 &2 £4F
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S5 Ei T A R T R SO — 5% (2010.12) 5
Fb Za BT A SRS ORI SO T (2014.8)
575 R SRR AR LTS BRSO &R 28) = 4522(2013.4)
55 00 i b A B AR R TF I8 304 (2009.11)

TR 2R R SR ARSI T AL IR 0¥ (2008.12) 5
2007 4E JMS H [J E B FFEARAE ST B 304 (2007.10) 5
AL 2B A DU e A AR AR ST 1R S0 (2006.12)
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2013 4E 7 H 29 H, 22,35 Jean-Noél Kapferer Z{ % 205 1H .
Wil— 7% 4% , Kapferer (£ 5 0] 3% . “ £ 5 David Aaker fil Kevin Keller 2
P2 FEARAN B 2, FRAAT-— 15 AN B C B4R  AEBAR S BB &
JEIIE = 4Er, IEARTE BB Nty A X =R, 8]
JUTAEZE A Z RNt ] R R (RO 1 ACERAE , {H Kapferer (1991) B Y4 i
“ERmE S R ) 3T 1992 AE IR T R BOCEER . EER
Z[FEFERE [E], Aaker (1991) Hi AR T (I @SR F ). PI4FE IS, Keller
(1993) &K T CREA b L I i3 1A BHLRE 726 199 & LT 7™ )X s A B 3.

W2 33X =72 I BEIEE TR ST TR ? B A AT 1BE5E T
JAL it A BIF 9 I AR BB ), L [RGB DF TSRS SR, I 5 | T A
[ I 2 A2

mhE 5 a5 R = KB

s -5 Al RGBT A Xk O AR ] o S SR ATT i — AL A R A 1]
2B RS Al (RS ) £ BE 5 X 2 Kapferer #BE# I F5K A B 5 7 4
AE AR AL L X Keller ZB2fiar £ B . 72X AR A
[ D) i ol 45 0 5 e T 11 B 1] 5 5 Aakeer 2T Q1 3 W45 (9 B jml
X R AR AR T e B R DR AT T A R R I Y S
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BB, B, eI A BT 3A AR S AT
Mg, =AU A REA LRI 1,

1 RE5REBUHRH=KEE
P2l 20| Al 5 [ e st JE 7 M ]
I N Jean-Noél Kapferer David A. Aaker Kevin Lane Keller
Strategic Brand Manage- Conceptualizing ,
2 4 ment-New Approaches to | Managing Brand Equity | Measuring and Man-
" | Creating and Evaluating | (1991) aging Customer-based
Brand Equity(1992) Brand Equity(1993)
" . Brand Equity + Brand Customer-Based
D& . .
BoL Bl Tewnitity Identity Brand Equity
« ; ” i P B & A
B R T U T e gy
AR R PR S % i 2Z | (A Brand is the Face of a N](Eﬂﬂ:ﬁ@%#uﬁ:Z%
AN INAED Business Strategy)(2014) B(Jlgﬁﬂ[] )
Brand Planning Models
- ; 3 Brand Equity(1991) (fu4% : Brand Positioning
N -
&égﬂ ?{ggg) ldentity' Prism Brand Identity Planning | Model, Brand Resonance
Model(1996a) Model, Brand Value
Chain Model) (2013)
(=}
T | e SR 6 57 s
sl R ST
T SIS E VA ERSITRE ST I T S = VAT
e 4]
i L 5% 5 W 55 1 T AR ;
it | AR i BERE
s FRAFFUAM(E- | - HWHEMEER
dem and Swait, 1998) (Fournier, 1994)
o SRRV S | - AN P (Aaker,
( Aaker and Robert, 1997)
1994; Mizik and Ja- | < R4 (Muniz and
o fh B ( Urde, cobson, 2008); Miz- O'Guinn, 2001)
1999; Urde, Baum- ik, 2014) o Ak AL (Holt,
garth and Merrilees, | « F254H X & B & 2004)
TRAE Y 2013) 2 8 (Merz, He | « ML (Brakus,
ISR o FETAS L B A Y and Vargo, 2009) Schmitt and Zaran-
iR B (Burmann, | o JETR GO YR R tonello, 2009)
F M1 , Halaszovich, ( Tavassoli, Sorescu | -« fhJ#A4KA% (Park et
2015)[5] and Chandy, 2014) al., 2010)
4= BR & B8 (Steenka- | i i 2Z % (Batra,
mp, 2014) Ahuvia and Bagoz-
* il B A {E 36 B (Ra- zi, 2012)

maswamy and Ozcan,
2015)

o ST E W (Torel-
li et al., 2012)
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Al L a)

Kapferer 7E( fRM§ i 45 B ) S5 — FiR (1992) FI3E — it (1995) ZEAEH)
JF 5 AR AR — AR AR MR, BB S R RS, 8
TG AL 2 R AL TR B L A A — TR R BT R T 1Y & 44
FRAR IR BT SEEE . “ ELE A A R, TE R AT, FEAR LB B L —
b s A — RS — B B IT IR T 7B A O R R, T A
JEAMIIE 4 . R, Kapferer 75 ST i W i R A5 2 1) 58 B 1Ak 2R F s 22 bl
AR (brand identity) FFAR Y b6 T 505 i e A 28 R O A
IR T B2 0 SRR A B o i i) B 28 75 24 o AL 00 ) — B AR 4
TR I, 7E Kapferer (BIS St MU & S A R ARSE BRI
SEUITEZE TR BB 7 R R 7 0 T SR [ 2 R A2
[]_F R S i B

i 4R 5 , Kapferer #E 45 = iR (2004) . f7E)F & HIEE 8=
RSB T [ B AR A T, A0 S 5 B A A 6 5K (integrating
brand and business) ., 45 2 A< i T B, SR Sz 1 H R RP
I . DRI o 0 b R A e s 2 ) ) 6 R T A LASR O, PR A X
RATRLEVER TR . Kapferer 15, B, it — A fh MY
T& 525550 42 BE Q] , 4 SR ik R TG 9k 7 A A (4 B 4 U, IS A 2 A (L.
FEA5 DU AR (2008) IR 5 Hh » Kapferer 45 M 40 h RLE VR 2 R MLV 7
AR 1) PR B S R T e L T R R R DB LB
— . TEEFLR(2012) 4% & o, Kapferer —JF 1A 5k B BE48 A 45 4 SR A
e - 5 HAAT AT R4S B A R[] L a2 B R B A Mk R . Kapferer
A o SR — R S5 1P %8 7 (conditional asset) , BV LA 7= & (I AF7E A
ATHRE . B TF T 7 & db R TC I G 9. PRI, FRATTT LA TRT SR AR5 , 7
Kapferer {3845 1 , 5 R 7= S _E = & 2Z S B .

YW Kapferer BYBRISIR R , 0] LAF Hi At 50 o ) — SO 22 05, A0 45 - i
439 (brand portfolios) ; 7= i 55 i LY € 2R 5 A i S5 R Mk A 25
(I 45 DPAG S 2t A . I S I £ ol R 1) f ot LA BB BT 7 B AL
S
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Joi 2 B[]

5 Kapferer il (B £ 2T R 14 75 48—~ B i) RV 2 0 A 5
1A JEE 55 ] it R (L ) R YRR T 2 3 % it ALK O R I RS . B
FERE T AT AAE T [ AL B 1 0 5 AN T3]t R0 7= it LA A ) 19 3 A
Ko FE L ERZAE T, i T 8= M (B R K TAHTE
GEPE MBSy . IR A ATE 20 4D 80 ARG WA Y P 7 4 vl 3
FESC G TR v 5 WSO B 3 S A G L ) B ok W S A ], B v A
Je N E I 1 A L, (HX O R RBLAE B 7= T i b, Bl dn, 1988
E M EEERMAFA LA 10 22 EITMMB LT TREDFEH
(Rowntree) 2 ) , S #J& 004 55 W 1T LAY 6 %, 26 S0 W) PR b ie gk
T B BN R I S % (Polo) 7575 (Kit Kat) Fl/\ & LAG (After Eight) %
PR TERXFERIE BT 2 & T AW 2 & A0 LA B 5 R AL )
VR, HA O BB S A RV 7 (brand equity) [, 1988 4F, 3 [ E # Bt
SEFE e (MSDH L A BT 55 T8, HE Sl 12 AR SR8 e 1) R fy o 5 L7
1989 4F , Farquhar & 2“4 #1987 1 e 3 2 S0 AR SO — FF B8
VR4 R 7o R — 1 ol R 7 7% 5 A PRt i . £

Keller(1993) @7 T B % fA B2 1) Sl R B IS AR R . bt i “ B i &
PR 0 AL 7 AR 2 5 SCOAY ot R 5 L 4 9 B 3 % R A 1 AR TR
o —A™ ik AT BB L T 670 TR 114 R 7, SRR T B R
JE s A — 4 R A R 7 i R 5 R B T SR B A R R
1 55 ELA FRABA S T AR S 0L it R o R TR (D i R A
i R [ 42) Lk BT 52 (B — R 310 4 N 55 2 5 BRI B AR i RELEBG AR 41
JIG  E T 0 i BB P I SO A TR AL, AT 9 R
FHEA G I BAEICAC X S BT L T 4 N8 IR B R i R
REF , FRATA i WA 2 T 025 B i BT 7 . Keller (1998) LA, 3C
MBS FERE, AR T R . A RS, R Keller X & s B 14 i) B
T 0V B B £ B B R Bk T 5 Kapferer 24 AR 5 44 (R
W A B ) o R R bR R ] L9

S TE SR £ » Keller (1998) DAt () B 45 HY 1 5k L 06 7™ 4 73
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AR CJ iR g it R R SR MR AT DU 2 P SR AR TE S it 3R B
THEA SRR M B BOS R . ARJZ SRS RS R R B
A SCCALRRIhIE 52 » B e b R S N, (AL & TR 32, B
B A T TG 2R CRP S R AE g ) . A Y 5 AL T & I I AR, A
REr A B TR M A SR . R R, & T B A M) T2
SE ARG PR BR AR, A I A UG 1] F ST R SR B AR AT
AHMER X AR R 52 4 R A AR BE . (AR 4 2, Keller B H (Y
“EREIREN R SO BAR R LA . 1E Keller (2013) A B2
PACZR vt 5 R R PR A% O S ST R O 3K T LA DA A B OB 5 B YT
ZHHE

G0 SR A I B i £ A R N i 22 B BRI R 4 B
L (B A R Z AN BRI . RATAXER L 7E Keller
R ER S U R, X AT i i S it ot R S T R i G R E A
B VERMERE R GUBARFTAT ) LAGE ST G R 5 ™ CRP b R BRI ED 5 5
U8 5 7 A RS P v R, Keller 18 5k B 9% 7 (4 F R 5 45 SR IX 43 JF, fff
IRATAR 1 2 b R B F I A A R 8 ) . Keller BHEA R %
LRI (brand knowledge) ¥4 A0 46 St M B IR A OB R . X
S B ML) Pt 2

i\ 5 151 % e st HR 1)

5 Kapferer 4k Bt # Keller i85 & B ) A [6] () 2 , Aaker X i
B2 g | 2ol o | R i D R € 1 o 2 o | A € 4 D0
(1]  [i] Ay A 2 2 LA (Y AL A Ly Aaker FIFST 0L F- A0 A AR BR 1) H (], 3
5T Al A R A X A B A . AE Aaker(1991) Y5 — AR
FAECHE B ARG )— Ao Al B 17l R 7 IR A% i R I
vt R R AR R 4 B ) R RIJB dt  ot RAUIR AEL LAt e Jo AP ot R 98 7™ 55 Ry
M7 o 33X ot AL 7 0 JE % AL w) ANy TR R (EL. T LA Y, Aaker
P PR B ] 5 il R 5 ek . FEIZ A, Aaker 28 T KB,
LRET TR 5 SE A E B A S W 55 S B LA T A A

1 Aaker(1996a) (55 AR RI R AT ) — A5 h b4 T
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“ A R R RS AL” X MR DL A RN R G D AR RO R AN
R EADRIE T PR A 1 7 S AR SR AE, XA
FiR) 5 Kapferer St i i I B 3230 » BV S 180 ot hot PAY 8 45 T KA R
Al A SRAMERITE PN . M7E Keller(2013) 2 SCH , it i 1]
AR E M oC R, R M R ANEIE X BB, Z 5. Aaker il
Joachimsthaler(2000) ZE4 i R &5 )—Fa o tE— 20 WA 1 il R 1D Ak s
Hiu AL $R M B 2 SR i R A DA AP B 1) g 78 DAy S A B ]
TP A A T A S R o i LR P A, Il it A |
BT R ARG R RSN e 8 R G0 PR B SC B WA ST A7

Aaker(2004) & % [T T (il AL & 8% ). 721 B BT S
Aaker $§ i o BT Al OB 2075 X TE A R A M . 2R AL R
AR AN S BN I BT, R 23 W 05 L R Aol d et 0 S it . At AL
1 H AR, Aaker 856 TIUEVFM IO R . BB -LAF 5 5 Aaker (2011) X
AR TR EAE DG ) — 45 . FEIZ 15, Aaker H 4 b 3B ri 60 50 7 i) AR
S R A AE—R , B AT S A RIS LA, SGEFH T A AT 1 B A
JFEE, Aaker B%.Co R AR 75 A W TE b AT DAAS S 38 i L vl Bt ) O
R T e 3 4 0 T 1) 7 T A S A T e RSB i R B R ik
TEAR T AR A I W ASBEIH 9 B RE A RO B A S
2014 4F, Aaker IR T Aaker i a0 i), 545 T 20 275K 3l 02 i S 0
XEEJE R H Aaker DAFE 25 3R 1 S 45 FER KR, 256 T ik ABT & MK
B

SRR PSR B =R

oA SRR TEHR ] » FR AN TF il XA R . 1988
4, 368 MST IR TF gL U SR A 2500, 4t R 791 1 e
WFSEURIE . LEILIG B+ 22 AR 1] il S 7 B A 5 W5 B O B A e
FOBE R —L12) I UOh B IR DM A RS . R 7 U B 32
Tt B 7 PSR P A L3N AT ORI 2 D 7= 1 A
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S EEAAEM S TG RB% % A BE R KL A AR R L
(Ailawadi, LLehmann and Neslin, 2003; Kim, Kim and An, 2003; Mu-
noz and Kumar, 2004), Jf DX fi fé {8 5 #2280 2 57 1 AH . ) A9 K &
(Keller and Lehmann, 2003), X & 58 &0 i) =00 2% . A
B FRATHE— AR EAA O A AT 5T 9 = K .

AR B E X

TEW 55 FE b 28I E LATRKZER . ANANRIERERR
FIA K2 4% T 00 #4493 BB 3 1 (Brasco, 1988), % & {4~ (Stobert,
1989) , 8 # & I 1 3 i (Brasco, 1988; Stobert, 1989); #14 Ak
AR R AR I A Tt AT B0 32 1 A, R BV ] 7 i F A TG i R R
KB4 B 1952 (Simon and Sullivan, 1993) ,%8% ,

T3 £ JE 7€ SCRAN AR, B AR PR & Aaker(1991, p.15) HE
S a5 — B 28 7 B A5 A B i BT 7= (assets) 5 7 6], B RESY
JERCATWR I 7 i 2R 55 i 4 3 A Mk s B B (B oA Y 8 SGE
A« T i R PR Tk G T 5 037 ( Tauber, 1988) , F¢A K 22 FALAR
PHIROER (Doyle, 1990) ;5 i i 4% BRI T~ (4 B n 4y f (Farquhar, 1989,
1990) 5 5 — 3 4+ LT £ Y Hr A% %2 B (Mullen and Mainz, 1989),
AR HC SRS AP F SR, AT SEFET N Z
Feoddi 25 1 Frf8 0 43 e (Crimmins, 1992) ; 5 4% R 1 JE Sh B8 )8 Ak
Sk i3 iU (Kamakura and Russell, 1993) ; 762 & 5 A% ZE {8 F7 i,
A ff R — R TR (B AFAE T B KM EN R 2S5 BE i 1] B2 47 R ) D - o
(Rangaswamy, Burke and Oliva, 1993) ;4T 1H $% & A0 1) B A
s O 4 ARt/ Py 5 2 R0 R P /KO b 1) 25 25U A e =2 ] 1) 22
5 (Park and Srinivasan, 1994); ¥ {& i & 5 & % & J& (Agarwal and
Rao, 1996) , %%,

HETF IR 1 SR 1 924 8 Keller (1993, p.2) I - 11 9%
0 it R T 15 R P R 2 i WAL A B AS [R) B o LA ) 3 SR A < A
I 7= AR KT o A SR R 7 i 5 — D T S R 7 R B B AE
HITH Pt B 2 5% (Yoo, Donthu and Lee, 2000), Blackston(1995)
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IG5 B 6 JBE 4 H il R 7 A it A SN WAL ot U SO 1
J5E P (brand saliency) . fil BB AEL 1 ot R o it oA 02 o i O L
AR . Blackston(1992) 1A Ay i BB 7 1) A1 it T AL A it ji 5 1 2%
F A EAEF I ok B b AR T AR R R M E R L. Leuthesser,
Kohli Fl Harich(1995) 1Ak M1 2% & (WL s 7 » 2 it 1t 42 R B ot X 4
BEM M TTER AR B . Lassar, Mittal F1 Sharma (1995) 1A R, & X i it
G AEAE AT B T T 2 IR R AR 5 5 ot A G A 8 A 465 o
JALFA B AR ELUR T L8 AR TR U T RS AT T 1 S AR X TS
e B — UL H s BB LE T W6l W 95 G380 X 6285 JE AR A0 SO R 1 1 ot
BRI .

IR AT DX it R 77 S 38 0 52 P AE A « o W 7 W A R gty
A B FRIC ™ 5 B R4 PR IR [R)RE 7 i A LE AR A K78 B ASOR
(effects) B 2% 3 (outcomes) (Leutheser, 1988; Farquhar, 1989; Aaker,
1991; Dubin, 1998; Keller, 2003) Mo 3oz 98 R ol R 211 24 )2
TET AR A o B AN A BE IR B RAAT; 5l 2 w2 SR, ks STl
By 8 M AL 55 (Keller, 1993) . 152 |-, 1988 4 MSI 43 Hi )i
JRE ™ E G E & RA R KA A - ST | U8 8 53 R BE 2y W] 56
X b R IRAR AT B s B AT T AR AT LUAE BEAT i 44 PR 1Y
LT SE AR B 280 RN B0 (] e 37 vt R o 3 4 SR FE AR
=S ATIEC ) e R

an RRBE P ORI S 85 R

Keller(1993, 1998) i I3k T il % (customer-based) i & S, 8 3Z il
T e RS R I it R R R 5 A R I T A A R (R LT
FERE Y SRR BT DO T IFR . T S A A B P o P
IR —URJEZA T 5 MR T 0o Cn e A B A R 2 (S
Keller, 1998, 2003) . fRZHFFEH FEX A T & th AR 22 1) it i 9% ™
& 77 ¥ (eg., Kamakura and Russell, 1993; Simon and Sullivan,
1993, AtUATTEA Ay i R E 7 D00 k157 2% ARG T 117 3 DAy i 14 5 Oy ik [
T B 10 A B AR GF 0 A A B 32 WY (Simon and . Sullivan,
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1993) o 5 —URMIFE SO B2 DL o AR —A AT B (B2 T 2 45 L Y
PR B 19 DA TP 8 T 62005 1 2 (Keller, 1993)

X PR SE PR b X 48 5T 2 1) 2 DA AT [ R AR 8 C D A R A
41/ /5w B (eg. » Simon and Sullivan, 1993) & Jifi % /) & (eg. » Kel-
ler, 1993; Krishnan, 1996) . Rij# #5782 i ™ Xt T2 6l 418
B 55 1 £ BE , 35 B3 T R Rk B 4 I A9 W BR 2L 4% (incremental dis-
counted future cash flows) K FEFFSARTE = X J& B F— b AL 7= i 19
WA £ M — N R AR = i B YRS (Simon and Sullivan, 1993) . X &5
B (assets) L & FEA /) B v, N BRAE A R BE = iR . F&
PRICI I il N T A B R N E BRI P B 1R T ™
IXANI A ST ™ it B0 55 i R G e 2 R 0 1)

X RN AR EE T IREER AR Tk M ORI S A R Z IR . 1%
Doyle(2000, p.221) ffifBE » i RUE 7 R U5 T 2% X 2 6] i I 5 4 X
FEAE = A2 B 5 i W Z (] ) —Fh OC 3R B WA R AT it LA IR A X 24 ]
TE A4 T SR ™ i RO 55 P W S R . AT o R 7 B R 2
FEAAME (Ambler, 1997), UK 2y &) (AR 7= A= # {6 ( Aaker, 1991;
Farquhar, 1990) D715 7l 5 O OS2 2« 50 R Z B 2 4 2 — 100
BE7 XTI I RAS L 55 SR R AN ] A

BT b R BE O DU B 7 iR &

BT B 1) it AL 7 0 2 M U S 5 o i LR 7 i T A
SR B T8l FERIE LA AP R OB i 5) 1
T EANTERCR I 5 o8 AN R B R 2Z 18] i LR 56 R (Munoz and
Kumar, 2004, X{&BAE Keller FI Lehmann(2003) M i il i 5% ) £
JE X8 2% 200 5 i P AR B U 2 v, DR 2 b fVTHE ot B B 1 T
N =R RFR NI OB A (customer mindset) , B8 8 T 5 L%E
PRI SRR TR IR . S RN =R AR A 7 i T % (product
market) fil“ 4 fl i 3" (financial market) , 89T 5 B B e 7= oh
BRLE R AL U8 =R R A A OB, A — AN S —
JEE BEAS A i W % 77 I k%) Py A7 BRAR R AE T — & (Ailawadi, Lehmann,
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and Neslin, 2003), W& A —Fh L& & T A 1515 B (Wyner,

2001),
F2 ETRMOMEEMOVNESRERE
AELERE & | emws
b Bl o par S
LB - - R
. *E - MG 2 HHNE(EVA)
. E"“ . Hifft + AA{f¥%: (Residual in
. 1?;;; o HAME AR valuation)
. ?ﬁTE o ER A o HEH{E (Value in
. S:kﬂ;’é? . SRAREEfR R a sale)
B R &

+ Yong & Rubicam’s Brand
Asset Valuator
+ Research International’s Equity

Engine

Interbrand

+ Millward Brown's Brand Z

« Stern-Stewart

FERR

i/ 7 2 B

« CMOs

COOs

« CFOs
+ CEOs

FRAMBE

* AMEYE PR A (Aaker, 1991,
1996a)

« fMARYE S+ E K (Aaker,
1996b)

R EARLERE (Keller, 1993)

o SRRASEYERE (Aaker, 1997)

« MO & B & (Fournier,
1994, 1998)

o YR R 4 T (Keller,
2001, 2003)

« CBBE % 4k # % (Yoo and
Donthu, 2001)

o A& i (Blackston, 1990)

i LT 7 BB (Sriv-
astava and Shocker, 1991)

» F4x ¥ (Kamakura and Rus-

sell, 1993; Park and Sriniva-
san, 1994)

« BE4A 41 # i (Cobb-Walgren,

Ruble, and Donthu, 1995)
SBR S E U8 (Motameni
and Shahrokhi, 1998)

e A % 32 (Revenue Premi-
um) ( Ailawadi,
and Neslin, 2003)

Lehmann,

+ MRS {H H (Simon

and Sullivan, 1993)

* Y+ SRRV B A AT S S i « T S O R R 2 B

OB AR - Keller and Lehmann(2003) , Hofr2f R i £ 1 R AE & #b 7.

e BT B DU Ak L | S4B 1S i R 1) AL T i T S A
T 37 B 0 s B e S R B AR T RN . ARk L A R



