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Preface

As an important component of foreign-related economic activities,
international settlement possesses the chasacteristics of being theoretical
and operational. In institutes of higher learning, international settlement
has been one of the important compulsory courses on economics and
business administration curriculum, especially in finance and trade
specialties. Thus, selecting or writing a good textbook is of great
importance to classroom teaching and the construction of finance and trade
specialties. Especially since China entered the World Trade Organization
(WTQ), its foreign-related economic activities have increased both in
volume and complexity, the contents of international settlement have been
constantly enriched and renewed. and the specific operation procedures and
expressions have tended to be internationally standardized. Therefore,
there is a great demand for talents who not only have a good command of
knowledge in international scttlement but also are proficient in conducting
international settlement operations in English. Moreover, the Ministry of
Education encourages some specialties in higher learning institutes, such as
finance specialty, to practice bilingual teaching in some courses. The
publication of this English edition of International Settlement and Finance
not only marks a new stage of bilingual teaching and learning in the
Department of Finance at Nanjing University, but also helps promote
bilingual teaching and learning in economics and business administration
specialties in Chira, and hence contributes to the training of
internationalized professional talents.

Some claim that English textbooks for specialty courses should be
directly imported from the United States or other developed countries. It
may not be a bad option. but I do not think that it is the best one available.

Speaking as someone who once studied and obtained a degree in Europe,
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was a Fulbright professor and visiting professor in the United States and
other developed countries for some time, has engaged in teaching and
researching in finance for 20 years, and translated some American
textbooks in finance, I am of the opinion that the high costs of importing
English textbooks from developed countries matter, but only secondarily.
What matters most is that the contents of such books are to some extent not
applicable to the practical conditions in China and that some of the contents
are not even international but with “local colors” and “local accents”. Of
course, writing textbooks solely based on Chinese conditions and in Chinese
does little good to the training of internationalized professional talents. The
best option is for Chinese professors who are good at English, who have
mastered relevant theories and knowledge and possess international
perspectives to write English edition textbooks in relative specialties. The
reason is simple: they understand international customs and practices as
well as domestic conditions; they know what to convey to students and
how, and can express their thoughts accurately in English.

Associate  Professor Zhao Wei’s academic records are highly
impressive. She had an M. A. in English Language and Literature from
Nanjing University, studied economics and business administration under
American professors at Nanjing University—the Johns Hopkins University
Center for Chinese and American Studies, studied as a visiting scholar in
the Joint Educational Program in Economics in the Faculty of Economics
and Business Administration at Tilburg University of the Netherlands, and
obtained a Ph.D. in management at Nanjing University. She has engaged
in teaching Spoken English, Financial English and International Settlement
for 19 years. 1 have sat in on her classes conducted in English, and
personally witnessed the positive feedback from students on her teaching. I
have also heard her interpreting when she accompanied the two Nobel
Laureates Lawrence Klein and Michael Spence on their visit to the School
of Business at Nanjing University. I have read some of her academic papers
published in core journals such as the World Economy. Her academic levels
in finance and English. especially her exactness in and devotion to work,

are appraised highly by both faculty and students. It should be said that she
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is best-suited to write an English edition of International Settlement and
Finance, as evidenced by the enormous success enjoyed by the former
English edition in 2003. The textbook results from years of diligent English
study and bilingual teaching and research. The characteristics of this
textbook can be summarized as follows: (1) The basic framework and main
contents are internationally acceptable and at the same time reflect Chinese
theories and practices in international settlement; (2) The textbook lists
many domestically and internationally seen documents used in international
scttlement and elaborates on major operation procedures; (3) The
important concepts and terms are explained in Chinese with a glossary of
terms; (4) The English used in this textbook is a “working language”
acceptable to both Chinese and foreigners in conducting international
settlement operations, and the language is relatively smooth.

I hope that the new version textbook will receive high ratings from
readers upon publication and that Associate Professor Zhao Wei would be
given an opportunity to perfect this book in her future teaching and

researching.

Pei Ping
At An Zhong Building
Nanjing University
July 2014
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